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Escalating processing and high fixed costs. Increasingly 
complex closin gs. Emerging competitive pressures. All are 
challenges facing the title insurance industry 

To help, TRW's Real Estate Information Services combine 
HW System's 14 years of experience in the title 
information industry With TRW's own 15 years as a leader 
in automated credit report in g. Now our familiarity with 
complex software and hardware systems, our expertise in 
database management and communications can give your 
company- large or small - the state-of-the- art title 
information services it needs: 

TELETITLE currently processes over 95.000 inquiries 
dai ly, storing over 2.5 million open order Items and over 
118 million title plant record s. It can trim away hours of 
ted1ous clerical work for maximum cost -effectiveness. 

TELETAX stores over 12 million real estate property tax 
records on-lin e, giving the title insurance Industry the most 
up-to -date payment information. 

<Cl TRW Inc 1984 
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Order Processor co llects, processes, and reports title 
order information efficiently and accurately, to increase your 
office's productivity. 

Policy Writer helps you prepare preliminary reports and 
policies quickly and easily 

Electronic Mail service lets you transmit and receive 
messages. with ease, within your company as well as with 
anyone on our network. 

Let our strong professional team help automate your futu re. 
We' re happy to show you how our servi ces can make the 
title industry more efficient and profitable. Come see us 
at the CLTA Convention in Palm Springs, May 1-4. 

Real Estate 
Information Services 
714.3 85.3563 

Real Estate 
Information Services 
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WE SPEAK CLOSINGS 

TAD PC Does It All 
• Calculates quickly and accurately 

• Automatically types your letters & documents 

• Provides amortizations. prorations in minutes 

Announcing TAD PC!!! 

"One thousand percent better 
than any system I've seen." 
(Branch Manager) 

"We increased our productivity 
by 300% in just sixty (60) days". 
(Escrow Manager) 

"TAD made us the top money office 
within our company for three months 
running". (O ffice Manager) 

Automated Processins &.. 
Development Corporation 

Total Flexibility 
• Create and use your own unique phrases 

• Quickly change or update 

• Complete word processing with WordStar 

"CHECK OUT TAD PC 

Now available through ... 

Automated 
Processing&.. 
Development Corp 
1-800-354-5020 California 
1-800-833-8638 National 
321 5 West Warner Avenue 
Santa Ana. California 92704 

0 I have an im mediate need. Please cal l me. 

0 Send me more information. 

Name ________ Title _______ _ 

Company --------------­
Street 

City, State. Zip 

Telephone ( 



A Message from the President-Elect 

ive me the simple life! I suppose 
with advancing age perspectives 
change. Hardening of the arteries 

seems to accompany a strong human longing 
for the good old days. Nostalgia for the past 
becomes a leisure pursuit which replaces 
Saturday morning golf or Sunday afternoon 
tennis. Be careful, it's a trap. 

Did you ever sink into a hot, steaming 
bathtub and feel tension drain out of your 
body? As that warm water relaxes you, your 
mind begins to ease as well. It's heavenly. 
Nostalgia does the same thing. It is like a 
nice hot bath that you never want to leave 
and always want to come back to. It 
cleanses the body and the spirit, but it also 
dulls the senses to the point where you 
imagine you are in a state of hydraulic nar­
cosis. Be careful, it's a trap. 

In 1980 Ronald Reagan asked, "Are you 
better off now than you were four years 
ago?" He knew that the majority of the elec­
torate would respond negatively. Why? Well, 
maybe it's because of the human weakness 
to view the past in the polychromatic hues of 
self-satisfaction. We remember that it was 
simple so therefore it must have been easier. 
Be careful, it's a trap ... the water is warm. 

It may have been simpler, but it was also 
boring. The human spirit requires stimuli. 
The mind must be prodded. New ideas 
rarely originate in the euphoria of the hot 
tub. In fact history only records one, an an­
cient Greek named Archimedes, who figured 

out a way to test the purity of gold and is 
reported to have cried, "Eureka." Be care­
ful, it's a trap ... the water is cooling. 

Human beings may be unwilling to face 
the pain of tomorrow and may prefer the joy 
of yesterday. Some may say that sunsets are 
prettier than sunrises, but who can judge. 
Some may say that nights are better than 
days, but who can judge. Some may even 
prefer walking backwards to running for­
wards, or driving in reverse instead of driv­
ing ahead.. 

Life should not be viewed in a mirror, but 
in the crystal ball. Title men and women 
deal every day with the past. Be careful, it's 
a trap ... the water is cold. 

Title men and women should look up, not 
down. We have many things to do. Shake off 
the drops of yesterday. Enjoy the euphoria 
of seeking new solutions, of creating new 
ideas, of finding new resources both human 
and financial. Remember, today's cold 
shower will be tomorrow's hot bath. There 
is no trap ... the water is frigid, but boy, is 
it wonderful! 

Gerald L. Ippel 



Take a long look 
at your current margin of profit. 
Then look to Landata 

Your firm is in business for profit. Steady increments of profit. 
At least, it should be. 

When you look to Landata, you 're joining a growing number 
of title and real estate companies across the nation in gaining 
increased profits through automated title services, increased 
productivity through fully integrated programs, and new profit 
centers through sales of real estate related data. 

At Landata everyone-from corporate headquarters to our 
1 0 subsidiaries nationwide-is a title industry veteran. Our team 
of title, computer, and software experts have developed, 
tested-and now market nationwide-the most flexible , 
accurate and efficient computer systems to fully automate all 
the ways in which your company uses real estate information. 
And on site training by title professionals means training from 
your point of view. 

Take a Look at AIM Our exclusive AIM System of 4 fully integrated programs: 

0 Order Entry and File Flow 
0 Document Preparation 

(Automated Information Management) 0 Escrow Closing 
0 Escrow Accounting 

With AIM , operators enter data only one time. Once entered , 
data is automatically crossfiled throughout the system into every 
file you require . 

Title Plant System Fully automate your title plant through on-line user participa­
tion in a Landata subscriber system. Or Landata can fully 
automate your present in-house title plant. Access up-to-date 
mapping to any scale desired. And consider turning your title 
plant into a profit center through sales of real estate informa­
tion to such markets as retailers , energy companies, lending 
institutions, and taxing authorities. 

Look to Landata ... 
0 On-site surveys to determine your individual requirements 

0 Digital VAX 11 /700 Series Computers 

0 Digital PRO 350 Personal Computers 

0 Custom programming 

0 Title-trained customer support personnel and our toll 
free customer service number 800-551-3220. In Texas 
800-392-0061 . 

After you 've seen the others, look to Landata. Soon you'll see 
a boost in productivity and profits. 

~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~- --·---- ·-·-. --···-.- ·-··· •••••••••••••••••• . -·-··-·- ··-·· -· ... _, ..... , .. -~· 
For additional information, 
phone or write the office nearest you. 

AUSTIN 
LANDATA. INC OF AUSTIN 
313 Easl Anderson Lane 
Auslm. Texas 78752 
(512) 452-9222 

DALLAS 
LANDATA. INC OF DALLAS 
8131LBJ Freeway. Sutle 715 
Dallas. Texas 75251 
(214) 783-4433 
c r985. Landara Inc 

DENVER 

LAN DATA, INC. OF DENVER 
1225 17th Street , Suite 1950 
Denver, Colorado 80202 
(303) 298-9222 

HOUSTON 

LANDATA. INC OF HOUSTON 
9720 Beechnul 
Houslon. Texas 77036 
(713) 271 -0241 

Real Estate hformation 

GENERAL OFFICES LANDATA. INC . GENERAL OFFICES. 2200 Weslloop Soulh, Houslon. Texas 77027 
(713) 871-9222. (800) 551-3220. In Texas (800) 392-0061 

KANSAS CITY 

LANOATA, INC OF KANSAS CITY 
1021 Grand Avenue. SUIIe 401 
Kansas Cily, MiSSOUri 64106 
(816) 471 -4266 

LOS ANGELES 

LANDATA. INC OF LOS ANGELES 
412 Wesl Broadway, Su11e 21 1 
Glendale. California 91204 
(818) 247-3282 

PORTLAND 
LANDATA, INC OF PORTLAND 
200 SW Markel. Suile 110 
Porlland. Oregon 97201 
(503) 226-7169 

PALM BEACH 

LANDATA, INC. OF W PALM BEACH 
2001 Broadway 
Riveria Beach. Florida 33404 
(305) 863-8001 

SAN ANTONIO 

LANDATA. INC OF SAN ANTONIO 
5409 Jackwood Dnve 
San Anlomo. Texas 78238 
(512) 680-4060 or (BOO) 292-2061 

TAMPA 
LANDATA, INC. OF TAMPA 
6304 Ben1amin Road, Suile 503 
Tampa. Flonda 33614 
(813) 884-7111 



Credit Line Mortgage Problems 

By William A. Colavito 

The consumer today finds himself in a 
period of readily accessible credit. 
The use of plastic money, in the form 

of credit cards, has become a part of our way 
of life. Lenders throughout the country are 
advertising the availability of various forms of 
flexible loans, one of which consist of the 
advance of funds pursuant to revolving lines of 
credit. 

These loans are usually secured by a mort­
gage commonly referred to as a credit line or 
revolving credit mortgage. 

This article will discuss certain ba ic prob­
lems associated with this mortgage form as 
well as the role that title insurers are being 
requested to assume in connection with the 
marketing of this type of mortgage to the 
public. 

What is a credit line mortgage? A credit line 
mortgage is one intended to secure both 
present and future advances of funds or cred­
its extended by a lender to a borrower. A 
distinction should be drawn between a credit 
line mortgage and an open end mortgage. 
Future advances secured under a credit line 
mortgage are ostensibly structured as being 
obligatory in nature while advances under an 
open end mortgage are usually optional on the 
part of lenders. As will be discussed, this 
difference may affect the priority position of 
subsequent advances secured under these 
mortgages with respect to intervening liens. 

In addition, the amount of outstanding in­
debtedness secured under a credit line mort­
gage often fluctuates during the term of the 
Joan while the indebtedness secured under an 
open end mortgage increases as advances are 
made. 

A further distinction should be drawn be­
tween a construction Joan mortgage and a 
credit line mortgage. The future advances 
secured under the construction loan mortgage 

are used to pay for improvements being made 
to realty whereas the use of funds advanced 
under a credit line mortgage are not so re­
stricted. While both mortgages secure future 
advances, the conceptual distinction between 
these mortgages becomes less clear, and lien 
priority implications of filed mechanics' liens 
become more significant, where the borrower 
uses some or all of the money received under 
a credit line mortgage to pay for improve­
ments being made to his real property. 

What are the significant title problems asso­
ciated with credit line mortgages? While there 
are various legal and practical problems atten­
dant to the disbursements of funds secured by 
credit line mortgages, there are two prime 
issues associated with this mortgage form 
which are of concern to both lenders and title 
insurers. They involve the validity of the 
mortgage as an enforceable lien against the 
secured realty as well as the priority of future 
advances secured by such mortgages over 
liens and encumbrances affecting the mort­
gaged property prior to such future advances. 

Priority Given Preference 

A review of the history of mortgages which 
secure future advances indicates that these 
mortgages were conceptually validated under 

The autbor is president of the 
New York State Land Title Asso­
ciation and bas serl'ed as chair­
man of its Law Commillee. fie is 
l'ice president and regional 
counsel. North Eastern Region, 
Chicago Tit le Insurance Com­
pany and is a member of the 

Real Property Committee of the Association of The 
BarofTbe City of New York and chairman of the sub­
committee im•oll'ed with preparation of credit line 
mortgage lien priority legislation for New York state. 

English law as well as by early court decisions 
in this country.0 1 The advances thereunder 
were given preference over intervening liens 
based upon the concept of priority of record­
ing. The validity of these mortgages was fur­
ther upheld by subsequent court decisions and 
confirmed by specific legislation enacted in a 
number of states.<21 However, with respect to 
those states which by statute permit only 
certain types of credit line mortgages, the 
implicat:,ion that other such mortgages may 
therefore be invalid, must be considered with 
the framework of the relevant statutory and 
case law decisions of the particular state.<31 

The va lidity of the lien of a credit line 
mortgage should also be considered from the 
following perspectives: 

1. A mortgage is a valid lien only for 
amounts advanced and not as to obliga­
tions which may be secured in the fu­
ture. Therefore, a statement in a credit 
line mortgage that it is intended to se­
cure a maximum stated sum at any one 
time should not alone result in a valid 
lien being created as to such maximum 
amount in the absence of advances actu­
ally being made. 

2. Cases have indicated that the full repay­
ment of all outstanding advances by a 
borrower may extinguish the lien of a 
mortgage.<4> In an attempt to retain a 
continuing va lid lien with respect to 
their credit line mortgages, certain lend­
ers require that a minimum indebted­
ness remain outstanding at all time 
during the term of the Joan. 

3. The validity of the credit line mortgage 
lien should also be evaluated with re­
spect to the consequences resulting 
from nonpayment of mortgage record­
ing taxes which are required to be paid 
in certain states. In New York State, for 
example, a mortgage is defined for tax 
purposes to include every mortgage 
which imposes a lien on or affects the 
title to real property and a tax is im-

Title News • May·June 19M5 • 7 



posed upon the amount of the debt or 
obligation which is or under any contin­
gency may be secured at the date of 
execution thereof or at any time there­
after by a mortgage on real property. 
Assume that funds have been fully ad­
vanced by the lender up to the face 
amount of the loan and are thereafter 
repaid in whole or in part by the bor­
rower. Will additional advances made 
thereafter, which exceed in the aggre­
gate the face amount of the mortgage, 
be subject to an additional tax? If a tax 
which becomes due is not paid, what 
effect will nonpayment have upon the 
mortgage lien? While not necessarily 
conclusive of the issue, the attorney 
general in New York has opined that 
under such circumstances an additional 
mortgage tax is due upon the recorda­
tion of a supplemental instrument ev­
idencing a readvance<6> such as a modifi­
cation agreement. In the event no such 
instrument is recorded, the mortgage 
tax becomes payable once the mortgage 
lien is enforced. In addition, New York 
case law indicates that the validity of the 
lien remains unaffected provided that 
any tax which becomes due is subse­
quently paid.<7> Consideration must be 
given to the possibility that in certain 
jurisdictions nonpayment of the mort­
gage recording tax may affect the valid­
ity of the mortgage lien at least as to 
those advances upon which no mortgage 
tax is paid. 

Why is the lien priority of advances secured 
under credit line mortgages important? To be 
an effective continuing source of security; the 
credit line mortgage must retain its initial lien 
priority position with respect to advances 
made subsequent to the date of closing. The 
lien status of the mortgage and the advances 
secured at closing can generally be estab­
lished through a title search. However, be­
cause of the fluid and unpredictable right to 
draw upon most lines of credit, it would be 
impractical for lenders to condition each ad­
vance upon a prior search of title. As previ­
ously noted, several states have legislation 
which addresses the priority issue. However, 
in other states, the courts have attempted to 
resolve conflicting claims of priority which 
occasionally develop. 

First In Time Principle 

The basic principle of law governing lien 
priorities is that of first in time, first in right. 
However, notwithstanding the prior recorda­
tion of the credit line mortgage and the notice 
contained therein as to the future advances 
which it is intended to secure, in recent years 
the courts generally have not applied the first 
in time principle alone to the resolution of 
outstanding priority issues. The disposition of 
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such claims generally has been based upon a 
consideration of the obligatory or optional 
nature of the advances to be made. 

The view of the majority of American 
courts is that a mortgage which secures oblig­
atory future advances assures priority, as of 
the inception of the mortgage for all advances 
made thereafter, notwithstanding the lenders' 
knowledge of intervening liens or encum­
brances at the time the advances are made.<8> 
What are the characteristics of an obligatory 
advance? The highest court of one state in an 
early decision defined an obligatory advance 
mortgage as one in which both parties were 
bound to perform their agreement at the peril 
of being subject to damages. The court ac­
knowledged the practical realities of the lend­
ing business by stating that, although condi­
tions are present in the loan agreement which 
if breached by the borrower would justify the 
lender from discontinuing future advances, 
such facts alone would not result in the ad­
vances being non-obligatory.<9> According to 
the decision, advances secured by such mort­
gages are afforded priority over intervening 
liens from the inception of the loan and the 
fact that the money does not change hands 
until a later date is irrelevant. Most lenders 
consider it imprudent not to provide for de­
fault clauses in their mortgages and loan 
agreements. Notwithstanding the existence of 
such clauses, and the conditions they techni­
cally impose upon the obligation to advance, 
the loan could still be considered obligatory 
and have priority at least as to those advances 
made prior to a default by the borrower.0°> 

It should also be observed that a line of 
cases has upheld a lender 's right to protect 
the security of its mortgage by discharging 
certain obligations of the mortgagor. For ex­
ample, disbursements of funds for unpaid real 
estate taxes are usually considered obligatory 
advances and enjoy the same lien priority as 
did the original indebtedness.O I ) Based upon 
such decisions, arguments have been prof­
fered that advances made by a lender under 
the economic compulsion of protecting the 
premises and maintaining its value should also 
be deemed obligatory. This theory becomes 
especially relevant as to those advances made 
pursuant to construction loan mortgages.0 2> 

The issue of what constitutes an obligatory 
advance as opposed to one which is optional is 
far from being resolved. One court indicated 
that, where the time and amount of money to 
be advanced are largely discretionary with the 
lender, the legal effect of such provisions is to 
bring the transaction under the rule for op­
tional advances and to subordinate the ad­
vances to intervening liens.03> 

Although advances secured by a mortgage 
are deemed optional, variations in legal opin­
ion nevertheless exist as to the priority of 
advances made under such mortgages. Some 
courts, which appear to be in the minority, 

refuse to distinguish between optional and 
obligatory advances and have held that ad­
vances under optional advance mortgages 
take priority over intervening liens.04> Other 
decisions indicate that, where future advances 
are optional with the lender, the mortgage lien 
as to those advances is prior to subsequent 
liens and encumbrances unless actual as dis­
tinguished from constructive notice is pro­
vided to the mortgagee.o s> Because of the 
inconclusive and unsatisfactory case law relat­
ing to the aforementioned issues, it would 
appear that some form of legislative resolution 
in all states would be appropriate. 

Unique Priority Problems 

Special types of liens pose unique priority 
problems. Notwithstanding the prior recorda­
tion of the credit line mortgage or the obliga­
tory nature of advances thereunder, certain 
liens which attach between advances may 
pose special priority problems for lenders. 
One such lien is the federal tax lien. Pursuant 
to the Tax Reform Act of 1966,0 6> the United 
States government has a lien on all property, 
real and personal, of any person who fails to 
pay an internal revenue tax as of the date of 
assessment. However, the lien shall not be 
valid as against purchasers or holders of cer­
tain security interests if there has been com­
pliance by the latter with filing or recording 
requirements provided by law. 

Prior to the amendment of the Internal 
Revenue Code of 1954 by the 1966 Tax 
Reform Act, a lender's mortgage lien was 
protected to the extent the mortgage was 
recorded and deemed to be "choate" or per­
fected as to the identity of the lienor, the 
property affected and the amount of the lien. 
However, in the event the lender had not 
parted with money or monies worth at the 
time of the indexing of a federal tax lien, the 
lien was deemed "inchoate" and subsequent 
advances were subject to intervening federal 
tax liens.<l7) The application of the choateness 
doctrine does not appear to have been sub­
stantially affected by the Federal Tax Lien Act 
of 1966. However, the act does provide for 
certain exceptions, namely, that future ad­
vances which result from real property con­
struction or are made pursuant to certain 
obligatory disbursement agreements have pri­
ority over intervening federal tax liens. 

A real property construction , agreement 
according to the act is one involving cash 
disbursements, the purpose of which is to 
finance the construction of improvement be­
ing made to real property. The statutory ex­
ception was granted because the use of such 
funds will generally enhance the value of the 
property for purposes of the lien. 

An obligatory disbursement agreement ac-

Continued on page 22 
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To everything there is a season. No 
one knows it better than you. You've 
brought your title company to 
success. You know that staying there 
means getting an edge on the 1uture. 

The 
right system 

at the 
right time. 

With Titlepro you keep a lean 
and efficient office staff in both 
busy and slow seasons, able to 
handle the workload without 
aciditional hiring. 

For years you've watched employees do 
repetitious typing and prepare complicated 
closings, struggling to keep paperwork organized, 
up to date and accurate. You've known someday 
you'd invest in a computer system to multiply the 
e11iciency o1 your expensive o11ice sta11. You've 
been waiting !or the right time ... and the 
right system. 

This is it! The timing will never be better. 
And Titlepro is exactly the right system. 

Title pro does every task which can e11iciently 
be done by a microcomputer in a title o11ice. 
Application data is entered quickly. Titlepro 
automatically puts that data into title reports, 
policies and other 1orms. It tracks your business 
sources and the status o1 cases in process. It 
includes the best closing and disbursement 
package available-bar none. It does your 
remittance reports. indexes your title plant and 
handles your accounting. 

Titlepro is multi-user and multi-tasking with an 
operating system MICROSYSTEMS magazine calls 
" . .. the closest you can get to a minicomputer in 
a micro." It is tully CP/M and CP/M-86* 
compatible. Each user station has its own 
computer and RAM. All are internally connected 
to access a common 30 megabyte hard disk and 
common printers. 

Over 2500 cases are on line at all times, 
accessible in seconds to you and each o1 your 
sta11. 

Price? The computer expert tor one o1 the largest 
underwriters concludes "Titlepro has the lowest 
price per work station o1 any title system 
available." On a lease-purchase plan, Titlepro 
costs less than a part-time typist just out o1 high 
school. And that includes installation, training, 
support, and three user stations. 

"CP/M is a trademark of Digital Research Corp. Tillepro 
is available now in the Northeast and Midwest. 

Titlepro. The system for all seasons. 

For more in1ormation or to request a demonstration contact: 
Bob Dean or Neal Pedersen at (717) 299-2100 

NEUSA Technology, Inc. Home Office: 
15 N. Duke St. 
Lancaster. PA 17602 

Midwest: 
6408 Chagrin River Road 
Chagrin Falls, OH 44022 



Successful Seminar in Pennsylvania 

By Edward S. Schmidt 

H ow often has it been said: "It would 
help so very much if real estate 
professionals-the broker, mort­

gage banker, and others participating in the 
transaction-knew as much about our prod­
uct, the title insurance policy, as they do about 
our other services, particularly the closing." 

It was with this thought in our minds that 
the Pennsylvania Land Title Institute decided 
to offer a one-day seminar on the title policy 
and the real estate settlement in Philadelphia. 
Our first step was to select a panel of ex­
perts-people who have gained the respect of 
their peers in the industry through years of 
training and experience building up to suc­
cessful careers as proof of their capabilities 
and dedication. 

Our first choice was Irving Morgenroth, 
senior vice president and chief counsel for 
Commonwealth Land Title Insurance Com­
pany. He agreed to be moderator, and to start 
the seminar program with an historical review 
of land title insurance, title evidencing, re­
cordings, title plants, and the role played by 
the insurance department of Pennsylvania. 

Building upon this introduction, Richard A. 
Angelo, vice president and eastern regional 
counsel for American Title Insurance Com­
pany, first described the importance of provid­
ing accurate and complete information to 
properly identify the real estate to be 
searched and ultimately insured. 

He continued with an analysis of the title 
report, also referred to as a title binder or 
commitment, and the liability of the issuing 
underwriter. Quickly thereafter came a line­
by-line explanation of the owner's and lender's 
title policies; what was included as coverage 
and what was excluded, and why. Quite natu­
rally, this led into an animated response from 
the audience with questions and answers re­
lating to their particular interests and special 
risk situations. 

Michael ]. Fromhold, senior associate title 
counsel for Ticor Title Insurance Company, 
presented a review of the benefits of the 
numerous policy endorsements available to 
expand coverages for the insured. This discus­
sion included conversations concerning me­
chanics' liens, judicial sales, installment con­
tracts and a variety of circumstances involving 
special risks. 

Panelist William W. Rice, owner and presi­
dent of Great Valley Abstract Corporation and 
president of the Pennsylvania Title Agents 
Association, spoke about proper procedure, 
problems and pitfalls of the real estate closing 
beginning with methods of clearing title objec­
tions through the closing statement and re­
ceipt and disbursement of funds. The liability 
and responsibility for proper distribution of 
settlement funds was strongly emphasized as 
a critical area for error, often resulting in a 
financial claim and loss to the underwriter or 
agent in charge of the transaction. 

An unusual feature of the seminar was an 
open-end, "free-for-all" discussion by the pan­
elists, with spontaneous additional comments 
from the audience, on a series of eight hypo­
thetical claims problems. First, the claim was 
explained and the points of law and/or respon­
sibilities of the parties identified. Through the 
lively discussion that followed , the audience 
was treated to a "behind-the-scenes" view of 
the underwriters and agents proper response 
to a claim and the analysis of the claim to 
determine whether it falls within or outside 
the coverage of the policy. Also discussed 
were the obligations of the insured for full 

The author is administrator for 
Penn~vlmnia Land Title Insti­
tute with offices in Philadel­
phia, and is retired as vice presi­
dent and secretary, Common­
wealth Land Title Insurance 
Company. 

disclosure, as well as his rights under the 
policy, and the obligation of the underwriter to 
defend the insured. 

Also covered in the discussion were the 
puzzling parts of the problem to sometimes 
establish a time or amount of loss when only a 
threat of loss exists. 

One of the eight hypothetical claims 
touched upon a valid judgment lien against a 
former owner, overlooked by the title 
searcher and not certified ahead of the insured 
mortgage. The judgment creditor made no 
effort to enforce his lien and the insured 
mortgage was not in default. 

Another claim centered on a hidden, undis­
closed underground easement of sewer pipes. 
The insured owners wanted them removed! 

Of course, a mechanics' lien case was in­
cluded in the discussion to present the prob­
lems always faced by title underwriters. 

Also included were a forgery and an embez­
zlement, and who is going to clean up the 
mess, cure the title of defects and replace the 
money! 

Still another case touched upon a claim by 
the insured that he could not "use" the prop­
erty as he intended because of "limited" ac­
cess, and he estimated his "loss" based upon 
projected profitable use of the land. 

These were only a few of the many aspects 
of claims illustrated by the panel, and these 
discussions brought the seminar program to 
an active and exciting conclusion. 

At the invitation of the panelists, the audi­
ence participated actively throughout the pro­
gram, with questions and answers from their 
experience to illustrate points of interest. 

The day passed quickly, no doubt due to the 
high level of interest and involvement sus­
tained by the panelists and their excellent 
rapport with the audience. Very few people 
left the auditorium before the program was 
concluded. 

A total of 178 individuals were pre-regis-

Continued on page 22 
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Plants thrive on Genesis 

New, improved Genesis now 
adds the power of plant 

maintenance to its unique 
title insurance package. 

Genesis has harnessed the 
strengths of TITON - the 

industry standard- in 
a formula suited to 

independent companies 
and agencies. TITON today 
handles more than 375,000 
records posted monthly for 

30 counties nationwide. 
Proven results that guarantee 

Genesis owners the best in 
plant maintenance. 

Powerful plant maintenance 
and other outstanding 

programs make Genesis the 
most effective small title 

insurance system 
you can buy. 

Genesis 
All you need for 
a healthy plant 

Call today 

(800) 525-8526 

r------~-~--..::_____:_ ___ - 7 __ • !", •••• 



VCR Aids Membership Recruiting 

W ith the strengthening of ALTA 
through membership growth a 
major goal articulated by Associa­

tion officers and governors, the ALTA Public 
Relations Committee and staff recently have 
concentrated professional communications 
skill on supporting work toward this objective. 

One result has been the distribution early 
this year of a new, updated membership re­
cruiting folder entitled, "ALTA Member­
ship-Your Standard of Excellence." 

More recently, committee and staff have 
turned to the audio-visual medium with, 
"Commitment to Excellence," a videocassette 
presentation that describes ALTA and activi­
ties and benefits of the Association. The vid­
eotape, which has a running time of approxi-

mately 30 minutes, has been made available 
on a loan basis to affiliated regional and state 
title associations whose officers desire to 
present the production at their 1985 conven­
tions. 

Following a realistic story line, the presen­
tation begins as Herbert N. Morgan, president 
of Real Title Company, Inc., Fairfax, Va., 
telephones ALTA Executive Vice President 
Michael B. Goodin and asks for more detail on 
the benefits that he receives through mem­
bership in the Association. The remainder of 
the presentation centers around a conversa­
tion between Morgan and Goodin during a 
subsequent visit to Real Title, where ALTA is 
profiled in depth. 

"As you know, the Association was created 

in 1907 to help title companies solve problems 
together that none could prevail against indi­
vidually," Goodin comments after arriving for 
the visit with Morgan. "Today-with increas­
ing federal and state government interest in 
the title business, with sweeping changes in 
the market, and with dramatic growth in areas 
like automation-ALTA has become a critical 
element in survival of the title industry as we 
know it." 

ALTA President Jack Rattikin, Jr., presi­
dent of Rattikin Title Company, Fort Worth, 
Tex., provides commentary in the presenta­
tion that includes his views on what can be 
accomplished collectively by the Association 

Continued on page 25 

AI left, ALTA President jack Rallikin, jr., nearest camera, and Executive Vice 
President Michael B. Goodin wait for a "take" to begin during a day of shooting 
on the Association membership recruiting videotape production in the ALTA 

Washington office. In the other photograph, Mike explains ALr4 benefits to a 
member, Herbert N. Morgan, during a scene from the VCR presentation taped at 
Real Tille Company, Inc. , Fairfax, Virginia . 
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Choosing how to automate can be confusing ... 

... until you've tried SULCUS. 

More land title people are turning to 
SULCUS. Why? Simple. 
Simple to use. Complete in itself and ready from day 
one, with no installation headaches. SU LCUS, the 
turnkey in-house computer. Easy use and tota I 
applica tions have made SULCUS the foremost 
supplier of automation to land title professionals--and 
made those professionals the foremost suppliers to 
their customers. 

Consider the facts. 
You're not a computer professional. No wonder 
today's pace and progress ca n be confusing. Some 
se llers say you just need a basic home computer. 
They have it. Some say you're so special you need a 
unique package. They' ll bui ld it. And some can turn 
your nightmares into dreams. 

Claim after extravagant claim ... one truth stands clear. 
Profit is directly tied to productivity. The future of 
the la nd title industry lies in automation. That future 
belongs to those preparing for it today--by cutting 
costs, expanding service, and mostly, improving 
productivity. And productivity is SULCUS' product. 

What others claim, SU LCUS delivers-­
" right off the bat.!! 
SU LCUS was designed by land title professionals for 
land title pr!lfessionals to solve the problems they 

share. Certainly it answers the day-to-day operating 
needs. But it also lets you capture--and recapture--a 
wealth of sophisticated management and marketing 
information at your fingertips. On demand (wi th 
a few minutes notice), you get automatica lly 
prepared commitments and policies, lender 
packaging, closing statements, checks missing 
nothing but the signature, amortization sched ules, 
and maintenance of your escrow accounts. More, it's 
also a comprehensive filing system. You gain the 
ability to instantly retrieve information to answer 
questions, to make last-minute changes, to make 
insta nt ca lculations and reca lculation s, and to 
develop al l the necessa ry documents to complete a 
real property transfer. You avoid sea rch ing for 
missing files, repetitive typing, unacceptable 

sULcUs® 
Bank & Trust Building 

41 North Main Street 
COMPUTER 

CORPORATION 
Greensburg, Pa. 1 5601 
412/ B36-2000 

corrections, and costly mistakes. Your decisions are 
no soone r made than done. 

And that 's not all. Built-i n word processing .. . indexing 
... spelling ... checking ... telecommunications interfacing 
with others ... complete standard business packages 
such as payroll , accounts receivable, general ledger. 
It all means you can do the common everyday work 
as easily as you do your special needs. 

The comprehensive system, with 
comprehensive support and service, at an 
affordable price. 
With a nationa l distribution network, a toll -free 
support line, next-day hardware replacement, 
SULCUS offers instal lation , train ing, on -going support 
and consultation, all from one source. 

Comparison shop, certainly. But be sure to look at the 
one othe rs measure themselves against. Contact us now 
for more information. Discover how you can ensure your 
future, beginning today. 

Call toll-free 800-245-7878 

r----------- - ---------- -
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Computer 
Corporat ion 

Tell me more about how you Think ProductMty 

~ I Name _________ Title _ _ _ 

i: Company Name __ 

~ ~ Address ------ _ 

~ I City ________ State __ Zip _ _ 

J: Phone ---- ___ _ 

a 1 0 I'm cons•denng automating Please send me a free off1ce 
1 survey to determtne my needs 

I 0 I'd like to know more about the Sulcus System 
Please have a representative call me. 

0 Please conlac t me regardmg your Dealer Program 



Communications Network Maintained 
By Vice President -Government Relations 

TA Vice President-Government Rela­
tions Mark Winter "has the capabil­
ity to effectively analyze the impact 

proposed legislation would have on the land 
title industry and, working with the Govern­
ment Affairs Committee and ALTA staff, de­
velop positions which convey industry views 
to those in policy-making positions," com­
ments Association Executive Vice President 
Mike Goodin. 

Mike points to Mark's attributes including 
his "widespread knowledge of a range of in­
dustry concerns and his reputation among 
legislators and policy makers as a straightfor­
ward individual." 

Mark has been a lobbyist before Congress 
and federal agencies for 17 years-half of that 
time representing the savings and loan indus­
try. His strengths include emphasizing mat­
ters that have a direct bearing on the industry 
represented. 

In ALTA representation at the federal level, 
Mark believes it is "essential that ALTA's 
needs and views be represented in all govern­
mental discussions and decisions that affect 
the title industry." To achieve this objective, 
he maintains a communications network 
among ALTA members, Congress and federal 
agency personnel. 

Working with the Association's Govern­
ment Affairs Committee, Mark has targeted a 
number of current federal legislative mea­
sures for ALTA consideration. They include: 
financial institutions deregulation, tax simplifi­
cation proposals, possible amendments involv­
ing the McCarran-Ferguson Act, bankruptcy 
amendments, imputed interest rate formulas 
and a variety of housing bills. 

Mark also maintains ongoing contact with 
many federal agencies, particularly HUD, 
FHLBB, FDIC, the Federal Reserve and the 
Comptroller of the Currency. 

Additional governmental interaction in­
cludes assisting in the development and imple­
mentation of legislative and regulatory policy 
and strategy and preparing federal and state 
submissions and back-up materials on behalf 
of the Association. In drafting federal agency 
submissions, Mark recommends a narrow fo­
cus of attention, saying "The centerpiece of 
any statement or testimony should be the 
articulation of the unique nature of title insur­
ance and not the broad-based concerns of the 
insurance industry." 

Mark's responsibilities are not confined to 
the federal level. 

"We are expanding our scope as staff to 
assist at the state level to ensure that pro­
posed state legislation and regulation is not 
only monitored by the Association, but that 
such proposals are anticipated and followed 
from their inception," Mike comments. 

Mark establishes liaison with affiliated pro­
fessional and trade association groups as part 
of his work. Last year, he was instrumental in 
the founding of a 19-member insurance coali­
tion opposing legislation enabling depository 
institutions to engage in the business of insur­
ance. To date, the coalition has been success­
ful against the expansionary efforts of the 
financial community. 

The Title Industry Political Action Commit­
tee is staffed by Mark, who aids in this indus­
try communications effort and political liaison. 
As director of the TIPAC program, Mark 
implements authorization and solicitation; 
maintains the TIPAC State Advisory Trustee 
network; provides advice on selection of fed­
eral candidates to receive TIPAC campaign 

Continued on page 26 

ALTA Vice President· Government Relations Mark E. Winter, left, visits with Senator Don Nickles (R·Oklahoma), 
member of the Senate energy, labor and small business committees. 
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Presents ... 
LAND TITLE 

AUTOMATION IN 
WORDS & PICTURES 

The first Land Title auto­
mation system is still the 
foremost. 

RAGWARE AMORTIZATION SYSTEM 
MASTER MENU 

1 - PERSONALIZATION/SELECT PRINTER 
2 - AMORTIZATIONS 
3 - CHANGE SYSTEM DISK 
4 - EXIT SYSTEM 

SELECT FUNCTION 

When our customers wanted 
new ways to attract their 
customers, we developed an 
Amortization program. . . 

RAGWARE REGULATION Z 
MASTER MENU 

1 - OPTIONAL CALCULATIONS 
2 - REG Z ENTRY/UPDATE 
3 - CALCULATE/PRINT DATA 
4 - SELECT PRINTER 
5 - CHANGE SYSTEM DISK 
6 - EXIT SYSTEM 

SELECT FUNCTION 

For those preparing lender 
documents, Regulation Z pre­
pares truth-in-lending dis­
closures and good faith 
estimates. 

One company was responsible 
for beginning it all. We intro­
duced automation to the 
industry, with the first two 
programs designed for land 
title professionals. 

To enable users to prepare 
personalized schedules for 
any type of loan over any time 
frame. 

We get users off to a good 
start, with a solid grounding in 
their systems and software 
via thorough training by 
SULCUS professionals. 

RAGWARE SETILEMENT SYSTEM 
MASTER MENU 

1 - SYSTEM PERSONALIZATION 
2 - STATEMENT ENTRY & UPDATE 
3 - STATEMENT PRINTOUT 
4 - SELECT PRINTER 
5 - CHANGE SYSTEM DISK 
6 - EXIT SYSTEM 

SELECT FUNCTION 

In the mid-70's, Settlement/ 
Disclosure was installed in 
pilot locations. It offered com­
puterized production of ... 

When time closes in, the 
single input feature means all 
of this information can be 
modified and re-done in a 
matter of minutes. 

RAGWARE TELECOMMUNICATIONS SYSTEM 
MASTER MENU 

1 - SULCUS TO SULCUS 
2- SULCUS TO OTHER 
3- PLAYBACK CONVERSATION FROM DISK 
4 - CHANGE SYSTEM DISK 
5 - EXIT SYSTEM 

SELECT FUNCTION 

Telecommunications turns 
the office into a communi­
cations center, transferring 
information instantaneously 
among branches, offices, and 
outside sources. 

Turbotract 
the legal 
tained in 
documents. 

now more 
with the 
Information 
and hard 



nt sheets, 
buyer/seller 
hecks and 

N 
. UPDATE 
INTOUT 
NG 

DISK 

plants are 
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of the Mass 
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1 - DESIGN FORMS 
2- CLIENT FILE ENTRY PRINT 
3 - TRANSFER BASE FILES 
4 - TYPEWRITER MODE 
5- SELECT PRINTER 
6 - CHANGE SYSTEM DISK 
7 - EXIT FORMS SYSTEM 

Using the same data files, 
Forms Generation enabled 
use and re-use of information 
with single input to ... 

-H 
8 

Allowing the user to rapidly 
discern closing distance, right 
of ways, easements, and over­
laps, and to scale the plot as 
desired. 

Continual support and en­
hancements keep the users' 
systems always current with 
their needs, bringing us full 
cycle: One company is still 
responsible for everything. 

Design and produce .QDY form 
(policies, agreements of sale, 
deeds, notes. mortgages) 
automatically, easily , and 
rapidly. 

RAGWARE ESCROW ACCOUNTING 
MASTER MENU 

1-BANK FILE 5-REPORTS 
2-CLIENT FILE 6-SELECT PRINTER 
3-TRANSACTIONS 7-CHANGE SYSTEM DISK 
4-RECONCILE 8-EXIT SYSTEM 

SELECT FUNCTION 

Escrow accounting pulls in­
formation from the data base 
for up to 1 0 banks and 500 
clients on each files disk. 

All this and portability too. The 
Model 6000P. the latest in a 
long line of advances for the 
land title industry. 

RAGWARE INDEXING SYSTEM 
MASTER MENU 

1- STARTUP 
2 - STORE CASES 
3- RETRIEVE/TRANSFER CASES 
4- ENTER/MODIFY CASES 
5 - SELECT PRINTER 
6 - CHANGE SYSTEM DISK 
7- EXIT INDEXING SYSTEM 

Other programs followed . 
With Indexing, users could 
track key information. draw it 
from closed cases, store it, 
then re-use it in new files. 

Multi-user systems and hard 
drives heighten production 
capabilities. storage capacity, 
and speed, allowing more 
people to benefit from more 
power. 

sULcUS® 
Computer 

Corporation 
Bank & Trust Building 

41 North Main Street 
Greensburg, Pa. 15601 
Call 800-245-7878 today. 

Be sure to watch for the next 
installment of the exciting 
adventure of land title auto­
mation ... Brought to you by 
SULCUS. 



Setting Records All Over The Country! 
Document Data Corporation is bringing the county records to the fingertips of title plants from coast to coast 
. . . And setting records of their own. 

FOR COMPREHENSIVE SERVICES! The 
DMS/3000 is a complete, yet easy-to-use docu­
ment management system. It's comprehensive 
search provides instant retrieval of documents. 
Along with an order management process that 
allows you to enter all search requests at one 
time, freeing valuable personnel for other duties. 
You can handle more business with no increase 
in staffing! 

FOR ACCURACY! DMS/3000 state-of-the-art 
computer technology has made document man­
agement as close to error-free as it will ever be! 
This system was made for title plants who could 
never before trust computers . . . but who need 
them to remain competitive in the marketplace! 

FOR CONVENIENCE! The Courthouse 
:omes to you. In-office terminals provide the 

continually updated records of your county. Your 
DMS/3000 can be installed in less than 90 days 
- a complete, totally affordable Document 
Management System you'll use hundreds of 
times a day! 

FOR SIMPLICITY! THE DMS/3000 can be 
easily mastered by your existing personnel. For­
get all the mystery computers used to have. 
Instead of intimidating your staff, DMS/3000 
becomes their best friend. 

You need to contact the people at Document 
Data Corporation today. Set records for accuracy I 
and efficiency in your title plant operation. Join 
the growing family of DMS/3000 users f y ~~~~~ 
looking for higher profitability throug a D c ~ • 
ment Management System you n a 
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Support Staff An Enthusiastic Team 

I mpressive academic achievement and en­
thusiastic teamwork in Association activi­
ties are important characteristics of the 

seven members of the ALTA support staff in 
Washington. 

As Association Executive Vice President 
Mike Goodin puts it, "The ALTA support staff 
members contribute to ALTA in many ways 
via varied academic and professional back­
grounds. I am continually amazed at the depth 
of talent we have in the fields of small meeting 
planning, accounting, writing, advertising, 
news media and legislative contacts, comput­
ers, research and general public relations with 
our members." 

Members of the support staff are Susan 
Perry, executive assistant to the executive 
vice president; Deborah Wallower, research 
assistant; Linda Purdue, legislative assistant; 
Jennifer Phillips, editorial assistant; Dorothy 
Harting, assistant to the vice president-admin­
istration and Kristy Mathews, assistant to the 
senior vice president and the general counsel. 

Following are brief sketches of the individ­
ual members of the support staff. 

Executive Assistant Susan Perry, recipient 
of a two-year scholarship from Prince 
Georges County, Maryland, Community Col­
lege, earned an associate degree in business 
administration there and has begun additional 
undergraduate work in finance. Following her 
graduation, she worked temporarily as an ad­
ministrative assistant on a government con­
tract for NASA until she joined ALTA in the 
fall of 1983. 

As the "right hand" of Mike Goodin, Susan 
has extensive contact with ALTA Executive 
Committee members and is instrumental in 
arranging committee meetings and communi­
cations. Recently, this responsibility has been 
extended to include the planning and coordina­
tion of hotel arrangements for all ALTA com­
mittee meetings and regional meetings. 

Susan attends the ALTA Mid-Winter Con­
ference and Annual Convention, where she 

coordinates the ladies events, handles last­
minute arrangements and provides ALTA hos­
pitality assistance. Susan compiles the agenda 
books for ALTA Board of Governors and Ex­
ecutive Committee meetings and is looking 
forward to increasing involvement in the 
ALTA office computer system. Susan serves 
as team leader and supports morale of the 
support staff. 

Research Assistant Deb Wallower, an inter­
national relations and government graduate of 
Beloit (Wisconsin) College, is a five-year 
ALTA veteran. In her capacity as research 
assistant, Deb collects and prepares an analy­
sis for financial data from member companies 
on a quarterly and annual basis. She is respon­
sible for large studies of the two member 
groups of the Association and other research 
projects. She has contributed to the content of 
the ALTA statistical "fact book" and works in 
the compilation and interpretation of member 
surveys. 

Deb also has been responsible for small 
meeting and seminar planning, has provided 
assistance at ALTA Conventions and other 
meetings, and has written articles for ALTA 
publications. 

Prior to her employment with ALTA, Deb 
worked as an information assistant with Group 
Hospitalization, Inc., a local Blue Cross/Blue 
Shield plan; as a news department intern with 
a local Illinois radio station, and as an intern to 
an Iowa congressman while attending college. 

Legislative Assistant Linda Purdue, a grad­
uate of the University of Illinois, has had first­
hand exposure in the political arena, having 
spent the past 11 years working on Capitol 
Hill. The newest employee at ALTA, she 
joined the staff in January of this year after 
spending three years with the National Re­
publican Congressional Commission in the 
Campaign Division Political Action Committee 
Department. 

Linda already has demonstrated her ca-

Members oft he ALTA support staff are shown with Association Executive Vice President Mike Goodin. They are, 
seated,Jrom left, Linda Purdue, Tracy Collier and Deb Wall ower, and, slanding,Jrom left, Susan Perry, jennifer 
Phillips, Dorothy Harling and Kristy Mathews. 
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pabilities through her enthusiastic support in 

preparations for the annual TIPAC trustees 

meeting in February and in the publication of 

Capital Comment. 
Linda foresees a full schedule during the 

99th Congress-monitoring federal and state 

legislative activities; attending congressional 

and regulatory hearings and submitting writ­
ten reports and assisting with TIPAC activity 

to support the campaigns of appropriate con­

gressional candidates from both parties. 
She maintains records of all incoming 

TIPAC contributions, represents TIPAC at 

congressional fund-raising events when re­
quested and assists in writing TIPAC authori­

zation and solicitation literature to be distrib­

uted to ALTA members nationwide. As 
assistant editor of Capital Comment, she con­

tributes articles and types and proofreads the 

newsletter. 
Her outside activities include: 1984-1985 

president of the Federal City Republican 

Women's Club (she was a founding member of 

that organization in 1981), Executive Board 

member of the District of Columbia Federa­
tion of Republican Women and affiliate mem­

ber of the National Federation of Republican 

Women. 
Editorial Assistant jennifer Phillips joined 

ALTA immediately following her May, 1984, 

graduation from Duke University. She com-

pleted a double major in economics and 

French. Previous communications exposure 

includes a term as editor of her high school 

paper and a work-study position as assistant 

business manager of the Duke University 

newspaper. 
jennifer assists in all production stages of 

Title News, from inception to circulation. Her 

responsibilities include development and 

timely submission of articles; various writing 

assignments; obtaining and cropping photo­

graphs and proofreading. Jennifer also assists 
and coordinates work with the compositor and 

printer. 
Jennifer maintains liaison with Title News 

advertisers, and is involved in ad scheduling, 

placement, composition and billing. She is also 

responsible for work involving Title News 
subscriptions. Other projects include design­

ing brochures with executive staff members 

and proofreading for meeting programs and 

other ALTA publications. 
Her recent responsibilities include assis­

tance in the publication of the new ALTA 

Update news bulletin; coordination of the re­

cently conceived ALTA educational videocas­
sette loan library; and answering requests for 

ALTA public affairs and other material in a 

timely manner. 
Administrative Assistant Dorothy Harting 

was graduated form the University of Mary-

ELITE ... The Total Computer System 
For 

The Title Industry 

ELITE Title Presents the newest 
Software for our computer system 

The VISTA/PC 
GRAPHIC PLOTTING SYSTEM 

providi ng - Color Plotting 
- Determines closure 
- Figures enclosed area 
- Displays true point of 

beginning 

Ell - Performs all the functions 

of Today's Title Office: 

Title Indexing 
Title Searching 
Order Processing 
Accounting 
Word Processing 

Electronic Spreadsheet 
Electronic Mail 
Agenda 
Loan Closing (in 

development) 

Write or Call For More Information 

On Our Complete Computer System 

THE ELITE TITLE SYSTEM CORP. 
6051 N. Brookline Suite 104 

Oklahoma City, OK 73112 (405) 840-3220 
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land in 1982 with a degree in business and 

fashion merchandising. She joined ALTA in 
the spring of 1984. 

Dorothy brings important qualities to her 

position-accuracy, diligence and thorough­
ness. She receives and records all ALTA pay­
ments, keeps a constant tally of dues outstand­

ing and paid, and compiles a dues analysis. She 

handles accounts receivable and payable, and 

is responsible for entering all financial data 

into the computer system for use in preparing 

financial statements. 
Her other responsibilities include registra­

tion and preparation of material for the Mid­

Winter Conference and Annual Convention. 

She also assists at these events when as­
signed. 

Additional duties include maintenance of 
the Association mailing list and responsibil­
ities as the key operator for the office com­

puter system. She also coordinated the recent 

office renovation project and oversees general 

office maintenance. 
Assistant Kristy Mathews joined ALTA in 

September, 1984, following graduation, 

summa cum laude, from Alma (Michigan) Col­
lege. She majored in economics and French 

and was a member of Phi Beta Kappa and 

several other honorary societies. 
Kristy assists membership application pro­

cessing form the receipt of an application to its 

introduction for acceptance to the ALTA Ex­

ecutive Committee and Board of Governors·. 

She has been involved in updating and stream­

lining the handling of these applications. 

Kristy also recently typed and proofed draft 

revisions in the ALTA ByLaws and typed the 

1985 ALTA Manual of Organization and 

Procedures for publication. She also performs 

legal research and provides general office 

support. 
Receptionist Tracy Collier joined ALTA this 

past fall as the first, full-time employee in that 

position in several years. Tracy answers and 

screens the bulk of more than 300 incoming 

telephone calls received daily in the ALTA 

office and handles publication requests. She is 

responsible for ALTA film distribution and 

maintenance. Other responsibilities include 

general maintenance of office machines; the 

basic appearance of office commons areas; and 

assistance to the vice president-administra­

tion and other staff members as requested. 
Summing up the role of support staff mem­

bers, Mike Goodin comments, "They are all 

goal-oriented and extremely conscientious in 

their respective areas of responsibility. Of 

course, being a relatively small association 

requires that our entire staff cross over indi­

vidual lines of expertise to perform many 

general functions-this is especially true of 

the support staff. We could not function with­
out them. They all have superb futures and 

excellent potential and my objective is to keep 

them with ALTA for years to come." 



"There's hardly anything in the world that some men cannot 
make a little worse and sell a little cheaper, and the people 
who consider price only are this man's lawful prey." 

John Ruskin (1819-1900) 

R. "Joe" Cantrell 
"A title agent for title people" 

ERRORS 
AND 

OMISSIONS 
INSURANCE 

Escrow Agents,- Loon Closers,- Realty Sole Closers,- Abstracters,­
Title Searchers - Title Examiners, - and Title Insurance Agents 

D provides: 

The BROADEST coverage: 
The lowest rates: 

Prompt and efficient service: 
Coverage for prior acts: 

Title experience and title knowledge: 
Title people to settle claims: 

35 YEARS OF SERVICE TO THE TITLE AND ESCROW­
CLOSING INDUSTRY 

Let this 35-year service be used for your benefit 

Title Poe 
and 
Escrow Poe 

2108 N. Country Club Road 
P.O. Box 857 
Muskogee. OK 74401 
918-68J-0166 

Use Our Toll-Free Number 
1-a<Xl-JJ1-97 59 
(Except Alaska. Hawaii. and 
Oklahoma) 
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cording to the act is an agreement entered 
into by a person in the course of his trade or 
business to make disbursements required by 
reason of the intervention of rights of persons 
other than the taxpayer. In the case of most 
credit line mortgages, it is usually the bor­
rower who relies on the mortgagee's obliga­
tion to disburse. Based upon the above author­
ity, unless future court decisions expand the 
definition of an obligatory disbursement 
agreement, it appears unlikely that the lien of 
most credit line mortgages, other than con­
struction loans, would be upheld as to ad­
vances made after the filing of a federal tax 
lien. 

Mechanics' Liens 

Mechanics' liens are creatures of statute 
and secure the priority of payments due for 
the value of materials supplied and work per­
formed in connection with improvements 
made to realty. The work and material sup­
plied often result in an appreciation to the 
value of the real property, a factor which a 
court must again consider in evaluating the 
priority of such a lien with respect to advances 
under credit line mortgages. Since construc­
tion loan mortgages also secure future ad­
vances made under building loan agreements, 
much of the law relating to the priority of 
mechanics' liens over construction loans con­
ceivably applies to credit line mortgages. The 
application of such laws is varied and complex. 

When considering priority issues, the me­
chanics' lien law of the particular state in 
question must be analyzed for local nuances. 
For example, the New York State Lien Law 
provides that disbursements made by a lender 
are to be held in constructive trusts for the 
payment of material and labor.0 8> Pursuant to 
certain credit line agreements, funds are ad­
vanced directly to creditors of the borrower. 
This form of disbursement may bypass the 
trust fund requirements of the New York Lien 
Law and result in a loss of priority as to the 
subsequent mortgage advances. In general, 
however, when advances are obligatory, the 
lien of a mortgage receives priority over me­
chanics' liens when the mortgage has been 
recorded before the mechanics' lien attaches 
despite the fact that advances are actually 
made subsequent to that time.<19> 

Super priority liens such as those for unpaid 
real estate taxes would also pose serious pri­
ority issues with respect to the future ad­
vances. 

Title Insurer Role 

Within the framework of unsettled and 
sometimes conflicting case law decisions, es­
pecially in those states not benefited by prior­
ity legislation, what role have title insurers 
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assumed in insuring credit line mortgages? 
When considering the issue of possible cover­
age, it should first be observed that title 
insurance policies usually do not provide in­
surance against post policy defects. In particu­
lar, paragraph 3(D) of the Exclusion from 
Coverage of the American Land Title Associa­
tion Loan Policy 1970 excludes defects, liens, 
encumbrances, adverse claims and other mat­
ters that attach to the real estate or arise after 
the date of the policy. While the basic policy 
would provide protection as to the validity of a 
mortgage lien as ofthe policy date, no protec­
tion would be afforded with respect to subse­
quent advances under a credit line mortgage 
in the absence of special affirmative insurance 
or an endorsement to the policy. 

Various forms of affirmative insurance are 
available which may be obtained from title 
insurers. Depending upon the laws of a par­
ticular jurisdiction, such coverage may insure 
both the continued validity and priority of 
future advance made pursuant to credit line 
mortgages. When available, this insurance is 
often predicated upon the mortgage being 
duly recorded and that it contain notice it 
secures future advances, limited, however, to 
a stated dollar amount at any one time. 

Most forms of affirmative coverage will not 
insure the priority of advances made after the 
filing of a petition for relief under the Federal 
Bankruptcy Code or pursuant to state credi­
tors rights or insolvency laws. In addition, 
priority insurance will usually not be afforded 
with respect to advances made after the filing 
of federal tax liens. Liens for real property 
taxes and assessments which usually pos­
sesses super priority status are also excluded 
from coverage. In connection with such affir­
mative insurance, the insurer will also care­
fully consider the affect of statutory liens for 
services, labor and material which have been 
or may be filed against the subject premises. 

Another form of protection which may be 
available from a title insurer relates to item 
BB of the conditions and stipulations of the 
American Land Title Association Loan Pol­
icy-1970, entitled, "Reduction of Liability." 

It is conceivable that the sum total of all 
disbursements secured by the credit line 
mortgage over the life of the loan may exceed 
the face amount of the coverage under the 
policy. The aforementioned clause has been 
considered as limiting the dollar liability of the 
insurer with respect to any principal indebted­
ness created subsequent to the date of policy. 
By virtue of affirmative coverage or an en­
dorsement to the policy, the liability of the 
company under its loan policy may be ex­
tended to any sums advanced subsequent to 
closing which bring the total disbursements 
over the face amount of the policy. 

The issuance of either form of coverage 
may be subject to the payment of an additional 
risk premium. 

Many title insurers have drawn a practical 
distinction between credit line mortgages 
which secure residential loan transactions and 
those involving commercial transactions. A 
more flexible approach may be anticipated 
from an insurer with respect to residential 
loan transactions since the loss potential con­
ceivably should be less in such instances. 

As a result of inconclusive and inconsistent 
case law, credit line mortgages continue to 
pose unique problems and challenges both for 
lenders and title insurers. It will be necessary 
to closely follow and evaluate developments in 
this area of the law so as to safeguard the 
interests of the parties to such transactions. 

(I) Hopkinson v. Rolt 9H. of L. 514, 34L.]. Ch. 468, 11 
Eng. Rep. 829(1861) 

(2) See Fla. Stat. Ann. Sec. 697.04 (West 1969 & 1984 
Supp.) lll. Ann. Stat. C.17 Sees. 312.2, 3007.1 and 4447 
(1984-85 Supp.); Md. Ann. Code Real Prop. Sees. 7-
102 (1981); Ohio Rev. Code Ann. Sec. 5301.232 (Page 
1981) Va. Code Sees. 55-96 (1983 Supp.) 

(3) Connecticut General Statutes Sec. 49·2 (C) 
( 4) Cantrell v. Cawyer 162 S.W. 919 (Tex.App. 1913) 

Thrift Funds Canal Inc. v. Foy 261 La.573, 260 So.2d 

628 (1972) 
(5) New York Tax Law Sec. 250 
(6) 1953 Opinions Attorney General1981 
(7) Mutual Life Ins. Co. of New York v. icholas etal128 

N.Y.S.902 (1911) 
(8) 80 AL R 2d Hl-203 
(9) Hyman v. Hauff 138 N.Y. 48 (1893) 

(10) New York and Suburban Federal Savings and Loan 

Association v. Fi·Pen Realty Co. 133 N.Y.S. 2d 33 
(11) Modern Mortgage Law and Practice 2d Ed. Kratovil 

and Werner (1981) P.159·160 
(12) Kratovil & Werner, Mortgages for Construction and 

the Lien Priorities Problem-The Unobligatory Ad· 
vance 41 Tenn. L. Rev. P.311, 315 (1974) 

(13) National Bank of Washington et al v. Equity Inves-

tors et al 518 P. 2d 1072, 83 Wash. 2d 435, (1973) 
(14) See Ann.138 A.L.R. 566, 576·578 
(15) 55 Am Jur 2d, Mortgages Sec. 356 
(16) See 26 U.S.C.A. Sees. 6321 through 6323 
(17) Revenue Ruling 56-41, 1956-1 C.B. 562 
(18) New York Lien Law Sec. 13 
(19) 80 A L R 2d 191 

SCHMIDT -<:entinued from page 11 

tered for the seminar and 175 actually at­
tended. This is considered to be a remarkable 
indication of the strong desire and keen inter­
est of our registrants to improve their knowl­
edge and understanding of their jobs, and the 
land title industry. 

The registration fee for the seminar was 
$125 per person, with the provision that 
group registrations for five or more persons 
would be discounted to $100 per person. The 
underwriters were urged to solicit the atten-



dance of their agents and take advantage of 
the discount as a group registration. We think 
this pricing arrangement contributed to the 
large attendance. 

It is interesting to note that the total reg­
istration represented 41 from underwriters, 
82 in the agent-abstracter category, 34 attor­
neys and/or paralegals, and the remaining 21 
from banks and real estate offices. 

As a postscript, we received a number of 
complimentary letters and other expressions 
of opinion, including: 

"It was the 'most learning day' I ever had 
about title insurance." 

"The agenda was pertinent, the topics 
timely and the panelists both intelligent and 
interesting." 

"It was clear, concise and informative. Your 
panel did an excellent job of highlighting the 
purpose and content of title insurance, com­
mitments and policies." 

"Thanks for a superb conference to benefit 
the title insurance industry. I learned quite a 
bit and found the presentations informative 
and thought-provoking." 

The mission of the Pennsylvania Land Title 
Institute is to offer courses of training and 
education in real-estate-related practices and 
procedures, with particular emphasis on land 
title insurance. The unusually active response 
to this seminar has encouraged the Institute 
to consider a repeat performance, to be de­
signed especially for real estate profes­
sionals-the real estate broker, mortgage 
banker, attorney and others-who join with 
title underwriters and agents in completing 
the real estate transaction. 

Young Title People 
Chart Objectives 

Development of new title industry em­
ployee recruiting literature and a welcoming 
event for young title people at the 1985 ALTA 
Annual Convention have been recommended 
by the ALTA Young Title People Executive 
Committee, according to a report from Cara 
L. Detring, vice president, St. Francois 
County Abstract Company, and ALTA Board 
of Governors advisor to the committee. 

In the view of the committee, there should 
be two pieces of recruiting literature-one for 
law students and one for people with a college 
education or other post high school training. 
The literature would be made available to 
regional and state title associations and would 
be sent to law schools, colleges and high 
schools. 

Among the more long range ideas discussed 
by committee members at a recent meeting 
are establishing a young title person of the 
year award, a nationwide scholarship contest 
for young persons interested in a title industry 

Pennsylvania Land Title Institute Administrator EdwardS. Schmidt, right, is shown with members of the PLTI 
seminar panel, who are, from left, Michael}. Fromhold; William W Rice; Irving Morgenmth, moderator; and 
Richard A. Angelo. 

The most recent Pennsylvania Land Title Institute one·day seminar on the title policy and the real estate 
settlement attracted a registration of 178-inc/uding underwriter personnel, agents, abstracters, attorneys, 
paralegals, and those from banks and real estate offices. 

career, more events for young title people and 
continuing the committee as an ALTA entity. 

As this is written, recommendations of the 
committee are being forwarded to the ALTA 
Executive Committee. 

In addition to Governor Detring, those 
present at the recent committee meeting 
where the recommendations were formulated 
include Chairman Robert L. Bailey, The Title 

Guaranty Company of Wyoming, Inc.; Phil 
Bronson, Bronson Abstract Company; Cindy 
A. Eaton, First American Title Company of El 
Paso; Gerard R. Faller, Green Bay Abstract & 
Title Co., Inc.; Peter C. Norden, First Ameri­
can Title Insurance Company; Jack Rattikin, 
III, Rattikin Title Company, and ALTA Vice 
President-Administration David R. 
McLaughlin. 

Members of the ALTA Young Title People Executive Committee are shown at a recent meeting with Cara L. 
Detring, third from the left, ALTA Board of Governors advisor to the committee, and ALTA Vice President· 
Administration David R. McLaughlin, left. They are,Jrom left, Cindy A. Eaton, Chairman Robert L. Bailey, Phil 
Bronson, jack Rattikin, Ill, Peter C. Norden and Gerard R. Faller. 
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What goes 
on behind 
closed 
doors. 
in the title industry? Do your 
customers really know? The 
brochures and visual aids listed below 
can be a tremendous help in advising 
the public and your customers on the 
important and valuable services 
provided by the title industry. 

These materials may be obtained 
by writing the American Land Title 
Association. 

Brochures and booklets 

• 

•(per hundred copiesj sh1pp1ng and/or postage 

add1t1onal) 

House of Cards 
This promotional folder emphasizes the 

• 

importance of owner's title insurance ........... $22* 

Protecting Your Home Ownership 

A comprehensive booklet which traces the 

emergence of title evidencing and discusses home 

buyer need for owner's title insurance ..... .... $30* 

Closing Costs and Your Purchase of a Home 

A guidebook for homebuyer use in learning about 

local closing costs. This booklet offers general 

pointers on purchasing a home and discusses 

typical settlement sheet items including land title 

services . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .. . . .. .. . . . . . . . . . . . . . . $30* 

Things You Should Know About 
Homebuying and Land Title Protection 

This brochure includes a conci e explanation of 

land title industry operational methods and why 

they are important to the public.... ... .... ........ $22* 

The Importance of the Abstract in Your 
Community 
An effectively illustrated booklet that uses art 

work from the award-winning ALTA film, "A 

Place Under the Sun" to tell about land title 

defects and the role of the abstract in land title 

protection.................... .... .............. ... .. ......... $35* 

Blueprint for Homebuying 
This illustrated booklet contains consumer 

guidelines on important aspects of homebuying. It 

explains the roles of various professionals 

including the broker, attorney and 
titleperson .... ... .. ........ ...................... ............ $40* 

ALTA full-length 16mm color 
sound films 

A Place Under The Sun (21 minutes) 

Animated fi lm tells the story of land title 
evidencing. . ........................................... ..... $155 

1429 Maple Street (13 1/2 minutes) 

Live footage film tells the story of a house, the 

families owning it, and the title problems they 

encounter. ..... ............ .................. ............... $140 

The American Way (13'12 minutes) 

Live footage film emphasizes that this country has 

an effective land transfer system including land 

recordation and title insurance................... . $140 

The Land We Love (13'12 minutes) 

Live footage documentary shows the work of 

diversely located title professionals and 

emphasizes that excellence in title services is 

available from coast to coast....... ............ ... . $115 

Miscellaneous 

ALTA decals ........... ............ ............................ $3 

ALTA plaque .................................................. $3 



VCR -continued from page13 

membership-and the importance of a well 
qualified Association staff. Other officers and 
committee members are shown in various 
scenes that typify ALTA activity including 
work sessions and liaison with affiliated title 
associations. 

Staff Work Exemplified 
Association executive and support staff 

members are shown involved in activity that 
exemplifies their respective on-the-job func­
tions, as Goodin provides voice-over commen­
tary. Among those shown are: 

-Vice President-Government Relations 
Mark E. Winter discussing the financial 
institutions deregulation issue with Con­
gressman Richard Shelby, Alabama 
Democrat 

-Senior Vice President William J. 
McAuliffe, Jr., and General Counsel 
James R. Maher working on a text revi­
sion draft for a Land Title Institute em­
ployee education booklet 

-Maher discussing RESPA Section 8 en­
forcement with HUD Attorney Peter 
Race 

-Vice President-Public Affairs Gary L. 
Garrity being interviewed by Changing 
Times Associate Editor H. Jane Lehman 
on the basics of title insurance protection 

- Vice President-Administration David R. 
McLaughlin negotiating favorable hotel 
rates for a future ALTA national meeting 
with Rose Arnholt and William Miles of 
the Westin Hotels sales staff 

-Director of Research Richard W. McCar­
thy and Research Assistant Deborah C. 
Wallower at work on the ALTA title 
insurance loss study 

-Executive Assistant Susan E. Perry and 
Editorial Assistant Jennifer A. Phillips 
handling a request for a copy of an ALTA 
title insurance form 

-Administrative Assistant Dorothy S. 
Harting filling a member order for ALTA 
public information literature 

In addition, the presentation provides sum­
mary lists of current ALTA areas of respon­
sibility and member benefits. 

After pointing out earlier in his commen­
tary that ALTA policy is determined by a 
Board of Governors and Executive Committee 
made up of balanced representation from the 
abstracter-agent, and from the underwriter, 
segments of the title industry, Goodin re­
marks, "For abstracters, agents and under­
writers alike, ALTA membership dues are an 
investment in professional growth-and an 
opportunity to help preserve the title industry 
at its present level of excellence. The voices of 
all title industry professionals are needed in 
ALTA. There is much to be done that vitally 
affects us all." 

The presentation concludes with a request 
from the executive vice president that any 
title man or woman interested in ALTA mem­
bership contact him directly. 

Members of the Public Relations Commit­
tee include Chairman Parker S. Kennedy, ex­
ecutive vice president, First American Title 
Insurance Company, Santa Ana, Calif.; Geral­
dine H. Brown, owner and abstracter, Page 
County Abstract Company, Clarinda, Iowa; 
Lawrence H. Edger, executive vice president, 
American Realty Title Assurance Company, 
Columbus, Ohio; Warren J. Eljenholm, presi­
dent and chief operating officer, SAFECO Ti-

tie Insurance Company, Los Angeles, Calif.; H. 
Randolph Farmer, vice president and director 
of public relations and advertising, Lawyers 
Title Insurance Corporation, Richmond, Va.; 
Barbara ]. Harms, vice president and man­
ager, advertising and public relations, Chicago 
Title Insurance Company, Chicago, Ill.; David 
C. Marker, executive vice president, Home­
stead Land Title Company, Topeka, Kans.; 
Linda R. Neeck, secretary, Cherryland Ab­
stract & Title, Ltd., Sturgeon Bay, Wis.; and 
Carla G. Pfeiffer, office manager, Sterling Ti­
tle Company of New Mexico, Rio Rancho, 
N.M. 

ALTA Vice President-Government Relations Mark E. Winter, right, is greeted by Congressman Richard Shelby 
( D-Alabama) as he arrives for a discussion of the financial institutions deregulation issue in this scene from the 
VCR production. 

Allit Vice President-Public Affairs Gary L. Garrity, right, who served as executive producer during production 
of the VCR presentation, works with the director, Bert B. Stamler, during a videotape editing session. 
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First American Celebrates Ninety-Fifth Anniversary 

These photographs capture some of the highlights from an open house that completed a two-day, n~netyjifth 

anniversary celebration for First American Title Insurance Company at the organization's headquarters in 

Santa Ana, California. At top, First American President and ALTA Immediate Past President D. P. Kennedy 

prepares to cut an eightjoot anniversary cake; in the background is an original safe from First American's 

predecessor, Orange County Title Company, which stands in the lobby. In the middle photograph is part of the 

group of 9,500 customers, employees, agents, associates and other friends in attendance. In the lower 

photograpb, President Kennedy and Company Chairman William G. Was, left, talk with ALTA Executive Vice 

President Michael B. Goodin. As part of the observance, 40, 30-year employees and their spouses were 

honored-along with top-producing agents. 
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GOVERNMENT RELATIONs-continued from page 15 

contributions; plans and organizes the TIPAC­
sponsored luncheon at the ALTA Annual Con­
vention and serves as the treasurer and exec­
utive secretary to the TIPAC Board of 
Trustees. 

Mark regards the role of TIPAC as ex­
tremely important to the overall effectiveness 
of ALTA's government relations program. He 
observed, "TIPAC is the engine that runs 
ALTA's legislative train." 

In addition to his legislative, agency and 
PAC activities, Mark serves as editor of Capi­
tal Comment, the Association newsletter 
which reports to the membership on govern­
mental developments in the nation's capitaL 

Mark also serves as staff coordinator for 
the ALTA State Legislative and Regulatory 
Action Committee and the Liaison Committee 
with the U.S. League of Savings Institutions. 

Prior to joining ALTA, Mark was employed 
by the U.S. League as assistant vice president 
and was with that organization for six and a 
half years. He also was an administrative 
assistant in former President Nixon's transi­
tion office and was special assistant to the 
American ambassador to Jamaica. Mark is a 
graduate of Georgetown University, where he 
earned both his bachelor's and masters de­
grees in American government. 

PEDOWin IS EDITOR 

Practical Pointers 
In New Titles Book 

The New York State Bar Association an­
nounces publication of Real Estate Titles, an 
875-page volume containing numerous practi­
cal tips and covering the entire spectrum of 
law and practice in the subject area. 

A detailed table of contents and index facili­
tate research and access to information. Other 
important features are an extensive table of 
authorities and numerous forms and illustra­
tions for use in daily practice. 

James M. Pedowitz, Esquire, Rosenman 
Colin Freund Lewis & Cohen, New York, New 
York, editor-in-chief for the work and a former 
national title insurer counsel, advised that­
although the book is based on New York 
law- much of its subject matter would be of 
interest to title people throughout the coun­
try. 

Price per copy is $50. Checks may be sent 
to Real Estate Titles, New York State Bar 
Association, Continuing Legal Education De­
partment, One Elk Street, Albany, NY 12207. 



More ALTA 
Directories? 

Have you ordered your extra copies 
of the ALTA Directory? They are avail­
able to members of the Association at 
$6.00 each and to non-members at 
$15.00 each (plus postage). Address or­
ders to American Land Title Associ­
ation, Suite 705, 1828 L Street, N.W., 
Washington, D.C. 20036. 

Fidelity Builds New 
San Diego Facilities 

Completion is expected in July on a three­
story, 27 ,000-square-foot office complex for 
Fidelity National Title Insurance Company in 
San Diego County, California. 

Cost of the new building is $3.5 million, 
according to Abel Vigil, vice president and 
manager of San Diego County operations for 
Fidelity Title. ·The structure is located adja­
cent to the company's current offices at 2815 
Camino Del Rio South. 

Business growth is the main reason for the 
move to a larger facility, Vigil said. 

fiTA Basic School 
Scheduled for July 

The Texas Land Title Association will con­
duct a basic land title school July 8-12 at the 
La Mansion Hotel, Austin, Texas. Included in 
the course will be classroom instruction, case­
work problems and examinations. 

Employees of TLTA members will be given 
first priority in selection of students for the 
school on a first come, first served basis. Both 
members and non-members are being asked 
to submit applications to TLTA, 220 West 
Seventh, Suite 201, Austin, Texas 78701, no 
later than May 1, 1985. A check in the amount 
of $315.00 ($350.00 for non-members), made 
payable to Texas Land Title Association, must 
accompany the application, which is available 
from TLTA at the previously mentioned ad­
dress. 

Registration covers double occupancy lodg­
ing, lunches, course instruction materials and 
coffee breaks. 

FOR SALE: Abstract and title corpora­
tion serving southwest Wisconsin. Ex­
cellent growth record and potential. 
Shares office with small law firm. Ask­
ing $75,000. Send inquiries to M. 
Windrem, Route 1, Lone Rock, WI 
53556. 

TIPAC Trustees Hold Meeting in Washington, D.C. 

Members of the Tille Industry Political Action Committee Board of Trustees and State Advisory Trustees met 
recently in Washington, D. C., to discuss a variety of subjects including state goals for contributions to be used 
in supporting Congressional campaigns of candidates from both parties with views compatible to those of the 
title industry. In the upper photograph, the group is addressed by Congressman Richard C. Shelby (D· 
Alabama), member of the House Commillee on Energy and Commerce, who recently announced his candidacy 
for the Senate seat in his state to be decided in 1986. In the other view, Federal Election Commission Chairman 
john W McGarr)' discusses "do 's and don 'Is " of PAC solicitation. Seated at the immediate left of both speakers 
is TJPAC Chairman Roger N. Bell, president, The Security Abstract & Title Co., Inc., Wichita, Kansas. 

FOR LEASE: Sovereignty title plant in 
west Texas. Contact J. Collier, Adams Guaran­
tee Abstract & Title Company, 1320 Texas 
Avenue, Lubbock, Texas 79401, (Telephone 
806-763-4613). 
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Names in the News 

Thomas A. Griffin Jr., a past president of 
the Tennessee Land Title Association, has 
been elected president and chief operating 
officer of Mid-South Title Insurance Corpora­
tion, Memphis, Tennessee. In further board 
action, Chief Executive Officer James L. 
Boren Jr. was elected chairman of the board 
of Mid-South, replacing George M. Hous­
ton, who was named senior chairman. 

Boren was the 74th president of the Arner-

Griffin Boren 

Houston Hemphill 

Webb Welch 

Brodeur McKinney 
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ican Land Title Association and is the only 
Tennessee resident to hold that office. He is 
also a past president of the Tennessee Land 
Title Association and presently is chairman of 
the ALTA ByLaws Committee. Houston was 
a member of the board of governors of the 
Tennessee Land Title Association. 

The board of directors of American Realty 
Title Assurance Company, Columbus, Ohio, 
has elected Lawrence H. Edger president 
of that concern. Edger is a member of the 
ALTA Public Relations Committee. 

Robert L. Bailey, chairman of the ALTA 
Young Title People Committee and a past 
president of the Wyoming Land Title Associa­
tion, has been elected president of The Title 
Guaranty Company of Wyoming, Inc., accord­
ing to Roy P. Hill, Jr., chairman of the board 

and chief executive officer. Parker S. Ken­
nedy, executive vice president of First Amer­
ican Title Insurance Company and chairman of 

jordan MacMillan 

Beck Schefstad 

Morton johnson 

the ALTA Public Relations committee, has 
been elected to the Title Guaranty board of 
directors. 

Frederick H. Hemphill, Jr., has joined 
Lawyers Tifle Insurance Corporation, Rich­
mond, Virginia , as senior vice president-in­
formation systems. 

Also in the Richmond office, Gabriel A. 
Ivan has been promoted to senior vice presi­
dent and general counsel and Russell W. 
Jordan III has been promoted to vice presi­
dent and associate counsel. Jordan serves on 
the ALTA Title Insurance Forms Committee 
and is a past president of the Virginia Land 
Title Association. James M. MacMillan has 
joined Lawyers Title as vice president and 
auditor. Philip M. Webb and Peter F. 
Welch have been named regional manager 
and regional counsel, respectively, of central 
and southwest Virginia. Joseph J. Beck has 
been appointed assistant vice president-pric­

ing and reinsurance. Steven R. Schefstad 
has been named assistant counsel and Donald 
E. Boyer has joined as actuary. 

Lawyers Title announces the election of A. 
Glenn Graff to vice president and Florida 
state manager, Winter Haven, Florida. Graff 
has served as a member of the board of 
governors of ALTA and is a past president of 
the Florida Land Title Association. 

Robert M. Brodeur and Brian C. 
Konrad have been appointed assistant vice 

Boyer Graff 

Blackwell Daniels 



president-agencies in the company's Troy, 
Michigan, and Chicago offices, respectively. 
Joseph F. Drum has been appointed 
Connecticut state manager, Bridgeport, 
Connecticut. F. Linton Sloan has joined 
Lawyers Title as Florida state counsel, Winter 
Haven, Florida, and James D. McKinney 
has been appointed Indiana state counsel, In­
dianapolis, Indiana. J. Henry Godwin III has 
been appointed eastern Virginia regional man­
ager, Norfolk, Virginia. 

The following individuals have been named 
senior title attorney with Lawyers Title: 
Kathryn L. Andriko and Lisa E. Grena­
dier, New York national division office, New 
York City; Deborah B. Morton, Dallas, 
Texas, and Cheri J. Johnson, Winter Ha-

Bunch Crockett 

ven, Florida. 
Lawyers Title also announces the appoint­

ments of the following to branch manager: 
Marcia J . Blackwell, Indianapolis, Indiana; 
James M. Cleary, Philadelphia; James D. 
Hewit, Akron, Ohio; George P. Daniels, 
Orlando, Florida; Philip S. Noce, Newark, 
New Jersey; Linda K. Bunch , Valpraiso, 
Indiana; Patricia D. Crockett, Roanoke, 
Virginia, and Patricia A. Schmidt, Saginaw, 
Michigan. 

Also with Lawyers Title, Mary Lou Ken­
nedy and Daniel L. Oliver have been ap­
pointed branch counsel of the company's Chi­
cago and Atlanta, Georgia, offices, 
respectively. David W. Modine has been 
appointed manager, Waterbury, Connecticut, 

Schmidt Thomsen 

GROWTH 

and Matej Roesmann has been appointed 
assistant branch counsel, Cleveland, Ohio. 

Craig F. Thomsen has been named Utah 
state manager of First American Title Insur­
ance Company. Thomsen succeeds the late 
Mark Eggertsen as president of Security 
Title Company, Salt Lake City, a subsidiary of 
First American Title, and is a past president of 
the Utah Land Title Association. 

First American President D.P. Kennedy 
has announced the appointment of Doris T. 
Osborne as president of American Title 
Company of Hawaii, Inc., and vice president 
and state manager of First American Title 
Insurance Company, Hawaii. 

Eugene R. Larson has been elected pres­
ident of Land Title Company of St. Louis 

Osborne E. Larson 

Are you interested in: BUYING? SELLING? VALUING? ... a title plant ... an abstracting company ... an 
agency company ... a branch operation? 

Our professional services include: plant appraisals ... business evaluations ... acquisition 
candidate identification ... designing transactions and arranging financing. 

Corporate Development Services 

Lawrence E. Kirwin, President 634 Knox Road, Wayne , PA 19087 (215) 688-1540 
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(Missouri), a subsidiary of First American 
Title Insurance Company. Donald A. Pins, 
president of First American Title Company of 
Los Angeles, has been named vice president 
of the parent firm, First American Title Insur­
ance Company, Los Angeles, California. 
Charles L. Foster has joined First American 
as assistant vice president-information sys­
tems, Valencia, California. 

James P. Kozel has been named senior 
vice president in the Philadelphia, Pennsylva­
nia, office of Commonwealth Land Title Insur­
ance Company and Martin Kirshner has 
been named vice president and New York 
state counsel in Commonwealth's New York 
City office. 

Pins Foster 

Title Insurance Company of Mobile (Ala­
bama), a subsidiary of Commonwealth Land 
Title, has announced the promotion of Rus­
sell W. Blount, Jr., and V. Gail Walker to 
vice president, and the addition of Susan C. 
Gilder as escrow officer. 

Raymond R. Quirk has been appointed 
vice president and San Mateo County man­
ager of Fidelity National Title Insurance Com­
pany, Redwood City, California. Jim Belardi 
has been promoted to national agency market­
ing, Walnut Creek, California. 

Fidelity also announces the following ap­
pointments in California: James P. Ender­
wies, senior title officer, Tarzana; Paula 
Mullins, Danville, and Della Sharief, Ham-

Kirshner 

For Upgrading Your Automation, 

ilton, branch manager; Terese Fensterer, 
manager of sales and marketing, Walnut 
Creek; Bill Tucker, plant manager, Santa 
Ana; Allen Morrison and Clarke N. Simm, 
title officer, Tarzana; Mingie Rist, escrow 
officer, Redwood City ~ Lance White sales 
manager, San Bernardino; Diane Bachtold, 
sales manager, Redwood City, and Tim 
Larson, marketing representative, Walnut 
Creek. 

Paul T. Sands, Jr., was elected vice pres­
ident and Cleveland area manager, Chicago 
Title Insurance Company, Cleveland, Ohio. 

SAFECO Title Insurance Company of 
Maryland Vice President John A. Magee, • 
IV, is now eastern regional counsel. 

Sands Magee 

The ALTA Land Title Systems Committee Offers 

The Vendor Automation 
Software Library 

These categories are available 

• Title Plant Maintenance 
• Preparing Title Policies 
• General Accounting 
• Closing Document Preparation 

Send $5 for each category desired and make check payable to American 
Land Title Association; if your category is not listed above, please specify 
others and you will be sent any information available or your money will be 
refunded. Your order entitles you to one year of any update material received 
for category or categories requested. Address orders to Vendor Automation 
Library, American Land Title Association, Suite 705, 1828 L Street, N.W., 
Washington, D.C. 20036. 
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With the FLO and HUD computer programs you 
won't need to ask that question again . Finally . 
all the bits and pieces of information you need 

for real estate closings is available at your 
fingertips. Literally . 

FLO (File LOcator) eliminates as many as four 
Rolodex files on active cases and allows 

operators to quickly look into any active case to 
answer questions and add closing charges 

without chasing the file all over the office . 

HUD gives a mirror image of a standard HUD 
form on the computer screen and allows a 

closer to rough-in the data similar to the way 
they always have. But HUD allows fast and 
accurate changes prior to. and even during. 

closing . You'll need no special training and you 
won 't wade through dozens of unnecessary 

questions that other programs require . 

These programs, which have been running on 
large computers with as many as 30 operators . 

can now be run on the following affordable 
machines: IBM-XT, IBM-AT. and IBM-XT (mod­

ified) and all come with a 10, 20. or 40 mega­
byte drive. 

SPECIAL INTRODUCTORY OFFER 

Now here 's the best part. You don't have to 
spend thousands of dollars to equip your office 

with these time and money saving programs. 
Until May 31 , 1985, BOTH can be purchased 

for only $495.00. After that, it'll be regularly 
priced at $1500.00. Don't wait. You can even 

use your Master Charge. VISA. or AMEX . 

We also sell and maintain IBM equipment at 
reduced prices. Call our Dallas 

Equipment/Distribution Center at 
214/ 330-9276 for the latest quotes on 
guaranteed factory-fresh equipment. 

Spencer Systems of New Mexico offers a com-
plete line of programs that have constructed 

and maintained over 15 new and reworked title 
companies in Texas and New Mexico. The de­
velopment. sales . and support team is backed 

by over 20 years of experience as owners, 
managers. and builders of title insurance 

companies . 

Call our toll-free number today. 
1-800-367-3434 

,... SPENCER &A\ CSYSTEMS 
OF NEW MEXICO 

P.O. BOX 497 • ALTO, NEW MEXICO 88312 505/648-2363 

SALES REPRESENTATIVES: 
AUSTIN , TEXAS 
DALLAS, TEXAS 
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