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A Message from the President 

MAY, 1975 

RESPA-

These are the initials for the "REAL ESTATE SETTLEMENT PROCEDURES ACT OF 1974." Its effec
tive date is June 20, 1975. It will play an ever-increasing role in your business, and that of your customers. 

ALTA and its members have played a prominent role over the last several years in getting this legislation en
acted in the interest of consumer protection and to correct abuses in the industry. A special thanks to each of 
you who called or wrote your Senators andjor Representative in support of this legislation. 

In the last several months, your officers and staff and particularly the Research Committee, chaired by Jack 
Jensen, have been working closely with HUD in developing the "Uniform Disclosure/Settlement Statement and 
Truth in Lending Statement" made necessary by the Act. These will be used nationally in closing all federally 
related residential loans. ALTA also submitted suggestions to HUD regarding the special information booklet, 
called for by the Act, entitled "Settlement Costs and You-A Guide for Homebuyers," to be distributed by 
HUD. 

We have tried to be impartial in our suggestions regarding the statement and booklet, for the benefit of all 
concerned. The staff at HUD was most receptive and very cooperative. We sincerely appreciate such liaison 
with a federal agency. 

In this issue of Title News, we have excerpts from our 1975 Mid-Winter Conference panel discussion on 
RESPA. I urge you to read them as well as the other information sent by the Association and the title insurance 
companies regarding this Act. You may wish to discuss the law and this information with your attorney. 

Sanford Witkowski of HUD was a participant on our Mid-Winter panel. He acknowledged that the Act is 
so new that interpretations, rules and regulations will have to be formulated as various factual situations arise 
under the Act. He urged anyone with a question of interpretation to correspond with HUD and said he would 
attempt to get an answer for such inquiries. 

Write to: 

Sanford Witkowski, Director 
Policy and Program Analysis and Development Division 
Department of Housing and Urban Development 
Washington, D.C. 20410 

Your own practices may have to be changed to conform to the Act. You must know and understand the 
REAL ESTATE SETTLEMENT PROCEDURES ACT OF 1974, as violation of it carries civil and criminal 
penalties. 

The extended effort of the officers, committees and staff of ALTA regarding RESPA is yet another example 
of the benefits you derive from payment of dues and membership in ALTA. 

Sincerely, 

Y~c;- ~ l::..,,tJ.Jay 
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ALTA 

ALTA officers will be busy this month representing the Association at a number 
of affiliated state association conventions. President Robert J. Jay will attend the 
New Mexico Land Title Association meeting, May 8-10, in Sante Fe, N.M. 

Abstracters and Title Insurance Agents Section Chairman Philip D. McCulloch 
will attend the Washington Land Title Association meeting May 14-17, Orcas Island, 
Wash. 

Title Insurance and Underwriters Section Chairman C. J. McConville will travel 
to three state conventions this month. Chairman McConville will address the 
Arkansas Land Title Association, which meets May 1-3 in Little Rock, Ark.; will 
speak to members of the Tennessee Land Title Association, who meet May 23-24 
in Memphis, and will present a commentary to the South Dakota Land Title Asso
ciation, which meets May 30-31 in Brookings, S.D. 

The ALTA Standard Title Insurance Forms Committee will meet May 5 and 6 at 
the O'Hare Hilton in Chicago. The committee will be working on provisions of a 
proposed standard construction loan policy. 

Committee members include Chairman Marvin C. Bowling, Jr.; Edward F. Healey; 
Bruce M. Jones; Harrison H. Jones; Allen E. Priestley; Gordon Granger; Irving 
Morgenroth; Paul L. Plack; Donald P. Waddick; John J. Eagan; Robert T. Haines; 
and Chris G. Papazickos. 

* 

The ALTA Executive Committee will meet in June to consider current Association 
business and begin formulating plans for this year's Annual Convention, to be held 
at the Palmer House in Chicago, October 1-4. 

Any member of the Association desiring to communicate with the Executive 
Committee on matters of concern may contact Association President Robert J. Jay 
or another member of the committee. 

* * 

ALTA staff has reviewed many of the 500-plus comments submitted to HUDon 
the proposed uniform disclosure/settlement statement published in the Federal 
Register by that agency under provisions of the Real Estate Settlement Procedures 
Act of 1974. Although these comments include those from land title companies, the 
majority of comments received have been sent by lending institutions who, under 
the Act, will have major responsibility for advance disclosure of settlement informa
tion to home buyers. 

In addition, HU D is completing work on a special home buyer settlement infor
mation booklet called for under the Act, which is scheduled for distribution to HUD 
field offices this month. ALTA submitted comments on a draft of this booklet to 
HUD in the interests of improving its accuracy. The Act goes into effect 
June 20, 1975. 

* * 

Recent activity of the ALTA Public Relations Program includes the shooting of 
two, 60-second film mini-dramas emphasizing the need for land title protection, 
which are sent to television stations across the nation for airing in time they donate 
free in the public interest. The first of these two film clips is being sent out this 
spring and the second will be distributed in the fall. 

In the past, similar film clips have each been seen by an audience of millions in 
more than 35 states. 

Members of the ALTA Public Relations Committee include Chairman H. Randolph 
Farmer, Vice Chairman Philip B. Branson, Patrick McQuaid, Francis E. O'Connor, 
James W. Robinson, Edward S. Schmidt, and William H. Thurman. 
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Settlement Procedures Act Major 
Mid-Winter Conference Topic 

P resentations on the impact of the 
Real Estate Settlement Procedures 

Act of 1974 and a commentary by the 
National Association of Realtors presi
dent were among highlights of the 1975 
ALTA Mid- Winter Conference in 
Coronado, Calif. 

Indications of what to expect when 
the Act becomes effective on June 20 
were outlined in a significant panel dis
cussion at the opening General Session 
of the Conference. Panelists were San
ford Witkowski, director of the H U D 
Policy Program Analysis and Devel
opment Division; Mrs. Jean G. Harth, 
assistant counsel, United States League 
of Savings Associations; and ALTA 
Research Committee Chairman John E. 
Jensen. 

Witkowski reminded that federal au
thority to establish standards for FHA 
and VA home loans is still on the books 

in Section 70 I of the Emergency Home 
Finance Act of 1970. He said Congress 
in the future might move to have HUD 
implement Section 70 I- and extend it 
to all federally related mortgage trans
actions-if the 1974 Settlement Proce
dures Act fails to provide an effective 
consumer safeguard by providing greater 
and more timely sett lement informa
tion, and by protecting against unneces
sarily high settlement charges caused by 
certain abusive practices. 

HUD's primary responsibility for im
plementing the Settlement Procedures 
Act, Witkowski pointed out, is in rela
tion to sections that call for developing 
a uniform disclosure/settlement state
ment, developing information booklets 
to be given by lenders to prospective 
buyers at time of loan application, and 
prescribing regulations that require 
lenders to provide itemized advance 

An outstanding panel discussion on the impact of the Real Estate Settlement Procedures Act of 1974 
was a General Session highlight at the Mid-Winter Conference. Shown here. from left. are the 
panelists-John E. Jensen. ALTA Research Committee chairman : Mrs. Jean G. Harth. assistant 
counsel. United States League of Savings Associations : and Sanford Witkowski. director. HUD Policy 
Program Analysis and Development Division. 
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itemized disclosure of each charge ar is
ing in connection with settlements cov
ered by the Act (federally-related loans 
on one to four-family residences includ
ing condominiums and cooperatives). 

Witkowski said that the proposed 
uniform disclosure/settlement state
ment-published by HUD in the Febru
ary 18 Federal Register in accordance 
with the Settlement Procedures Act
contains a considerable number of line 
items and blank spaces in an effort to 
allow for the wide range of settlement 
practices in various parts of the country. 
He said that not all line items on the 
proposed disclosure/settlement state
ment will be encountered in all locales. 
He asked ALTA members to send their 
comments on the proposed disclosure/ 
settlement statement to HU D during 
the 30-day comment period following 
publication- and he expressed apprecia
tion for ALTA input while the proposed 
statement was being designed at HUD. 

In concluding his remarks, Witkowski 
advised living up to the letter of the law 
with regard to the Settlement Proce
dures Act- reminding that it provides 
criminal as well as civil penalties. Be
sides the provisions calling for the 
uniform disclosure/settlement form and 
the home buyer information booklet, the 
Procedures Act also contains a number 
of other anti-abuse and reform meas
ures. These include provisions to dis
close previous selling price of residen
tial real estate, prohibit kickbacks, pro
hibit seller from requiring that buyer 
purchase title insurance from a par
ticular company, limit advance deposit 
in escrow accounts, disclose beneficial 
interest in transaction, prohibit fee for 
preparing Truth-in-Lending statement, 
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require establishment by HUD of dem
onstration land parcel recording systems 
in selected jurisdictions, and require 
HUD study of the need for additional 
Congressional action in the settlement 
area. 

Mrs. Harth in her remarks said the 
United States League of Savings Asso
ciations generally supported provisions 
of legislation developed by Senator 
William Brock (R-Tenn.) and by Con
gressman Robert Stephens, Jr. (D-Ga.), 
which evolved into the 1974 Settlement 
Procedures Act. She said the League 
opposed attempts- including those by 
Senator William Proxmire (D-Wis .) and 
by Congresswoman Leonor Sullivan 
(D-Mo.)-to require HUD imposition 
of maximum ceilings on settlement 
charges and require lenders to pay set
tlement charges for home buyers, and 
to take from lenders the authority to 
contract for escrowing taxes and insur
ance payments. The United States 
League assistant counsel said that, in 
spite of practical problems foreseen in 
connection with the 1974 Settlement 
Procedures Act, these difficulties would 
not compare with those anticipated in 
the previously-mentioned legislative 
proposals opposed by the League. 

While the League did not oppose 
advance disclosure of settlement costs, 
Mrs. Harth said this part of the Settle
ment Procedures Act is expected to 
create serious technical and procedural 
problems that will slow down the lend
ing process. Additional difficulties are 
expected with the Settlement Proce
dures Act, she said, when it comes to 
the lender defending his related esti
mating process in using figures when 
better than half of these will have to be 
estimated in advance of closing. In con
junction with the slower lending process 
expected under the Procedures Act, 
Mrs. Harth said this may well discour
age home buyer shopping for credit. 
She said decreased home buyer credit 
shopping in the mortgage market would 
be contrary to the objectives of the 
Procedures Act- but that this could 
occur because of the interest of a home 
buyer in a prompt start of the work re
quired to obtain his real estate financing. 

Jensen reminded that ALTA has sup
ported the approach of the 19.74 Settle
ment Procedures Act, even though this 
legislation will cause certain problems. 

TITLE NEWS 

As an example, he said that the HUD 
uniform disclosure/ settlement statement 
will create difficulties for land title com
pany personnel handling settlements 
around the nation . But the ALTA Re
search Committee chairman said the 
currently proposed grouping of charges 
on the statement- lender-related, gov
ernment transfer, prepaid , and title
related- is of great importance to the 
land title industry . Jensen said the in
ability to group charges by categories 
resulted in many of the misstatements 
emerging from the 1972 H U D- VA 
settlement cost study, which he said is 
being quoted by federal and state legis
lators. He added that the uniform 
disclosure/settlement statement will 
provide more information on title serv
ices than has ever been available pre
viously to Congress, HUD, consumers, 
and the land title industry . 

Jensen expressed agreement with a 
suggestion by ALTA Federal Legisla
tive Action Committee Chairman James 
G. Schmidt in an earlier General Ses
sion talk- that land title company ex
ecutives consult with counsel on anti
kickback and offer provisions of the 
Settlement Procedures Act. Jensen also 
suggested that land title company execu
tives and their counsel search out incon
sistencies between the Settlement Pro
cedures Act and existing state law and 
request HUD regulations where such 
inconsistencies are found. 

While noting that the ultimate liabil
ity regarding disclosure under the Settle
ment Procedures Act is with the lender, 
Jensen said there is nothing in the Act 
to prevent delegation of related duties . 
He said it is likely that lenders will 
come to the land title industry with re
quests for assistance in providing some 
of the information and / or protections 
required under the Act. Jensen said such 
requests would be in line with the tradi
tional and expected role that land title 
companies have taken in assisting with 
real estate transactions in the past. 

Following presentations by the three 
panelists, ALTA President Robert J. 
Jay moderated a lively question-and
answer period . 

Another distinguished guest speaker, 
National Association of Realtors Presi
dent Art S. Leitch of San Diego, said 
his association- in conjunction with 
the Settlement Procedures Act- recom-

mends that participants m the real 
estate financing process disclose and 
fully explain the terms and conditions 
of mortgages- including any provisions 
for repayment penalti.es or escalation of 
the interest rate upon loan assumption. 

President Leitch described an active 
National Association of Realtors in
volvement in legislative endeavor. He 
said housing can be given free market 
tools that will enable it to adjust to 
cyclical downturns in the future-and 
suggested mortgage backed bonds and 
variable interest rate mortgages, along 
with a restructuring of the nation's 
financial system, to enable the housing 
industry to effectively compete for 
necessary financing . 

President Leitch said the National 
Association of Realtors is working on a 
comprehensive existing home warranty 
program in connection with its view 
that the real estate industry must come 
up with a total consumer program for 
existing home sales to avert govern
mental intervention. He said insurance 
companies had suggested underwriting 
plans to the Realtor Association War
ranty Committee, and he invited similar 
consideration from title insurance 
companies. 

(Please see the full text adaption of 
the Conference speech by President 
Leitch, which is published elsewhere in 
this issue of Title News.) 

Two other outstanding guest speakers 
helped make the Conference General 
Sessions exceptionally impressive . 
Conrad C. Jamison, vice president and 
economist, Security Pacific National 
Bank, presented a commentary on the 
economy and housing that was listened 
to with great interest; he said indicators 
point to the beginning of a turnaround 
in the depressed national housing mar
ket later in 1975 . The economy also 
received attention in a talk by Johh J. 
Lyman, retired title insurance company 
vice president, who in a humorous and 
effective way called for common sense 
by government and others in facing the 
nation's difficulties. 

General Session attendees received a 
special bonus when Morton McDonald, 
who served as ALTA president in I 955-
56, presented a commentary upon his 
completion of 50 years in the land title 
business. Included in his remarks were 
recollections of the benefits realized in 
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his attendance at ALTA Annual Con
ventions and Mid- Winter Conferences 
dating back to 1934-which later in
cluded 22 consecutive attendances at 
both . (Please see the full text of his 
remarks published elsewhere in this 
issue of Title News.) 

In addition to those previously men
tioned, an impressive lineup of com
mittee reports at General Sessions 
provided a clear picture of where much 
important work is being done on behalf 
of the land title industry. Also reporting 
were H. Randolph Farmer, chairman, 
ALTA Public Relations Committee; 
Robert C. Bates, chairman, ALTA Liai
son Committee with the Mortgage 
Bankers Asociation of America; J. 

Mack Tarpley, chairman, ALTA Com
mittee to Establish Liaison with the 
National Association of Insurance Com
missioners; and Francis E. O'Connor, 
chairman, Title Industry Political 
Action Committee. 

Wrapping up an activity of still an
other hard-working ALTA committee, 
Standard Title Insurance Forms Com
mittee Chairman Marvin C. Bowling, 
Jr., at a General Session presented 
for approval proposed owner's and 
lender' s leasehold policy forms devel
oped by that committee. These proposed 
policy forms, which had been explained 
at two prior ALTA meetings and which 
had previously been mailed out for 
study and comment by Association 

Excellent Seminar for Abstracters, Agents 
A segment from a successful Texas 

Land Title Association regional seminar 
drew an enthusiastic response during 
the Abstracters and Title Insurance 
Agents Section meeting at the 197 5 
ALTA Mid- Winter Conference. 

Speakers and topics for the seminar 
segment, which was moderated by Wil
liam A. Towler Ill, are: Keith Myrick 
(How to Get Along with Examiners and 
Abstracters); Sonja Conway (Devel
oping the Closing Team and How to 
Make Your Secretary Love You or 
Leave You); Charles H. Newman (Im
pact of State and Federal Laws, i.e., 
EEOC, Wage & Hour, and OSHA); 
Diane Dietert (Nature of Fiduciary 

Agents- What Is an Escrow Officer?); 
Tom Turner (Financial Management 
and Escrow Accounting). 

Participation in related discussion 
made it evident that seminar speakers 
had covered topics of substantial inter
est to those in attendance. 

In addition , Section Chairman Philip 
D. McCulloch introduced three Sec
tion committee chairmen, who pre
sented significant reports on their re
spective areas of endeavor. They are 
Robert G. Frederick, Organization and 
Claims Committee; John R. Cathey, 
Educational Committee; and James J. 
Vance, Errors and Omissions Liability 
Insurance Committee. 

A segment from an excellent regional seminar of the Texas Land Title Association helped draw capac
ity attendance to the meeting of the ALTA Abstracters and Title Insurance Agents Section at the 
Mid-Winter Conference. Seminar speakers are. seated. from left. Sonja Conway and Diane Dieter! and. 
standing. from left. William A. Towler Ill (moderator) . Keith Myrick. Thomas Turner. and Charles H. 
Newman. 
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members, then were approved by the 
assembled ALTA members as standard 
forms of the Association. Also during 
the Conference, Chairman Bowling re
ported that the Sandard Forms Com
mittee had begun work on developing a 
proposed construction loan policy in 
accordance with a request from the 
ALTA Executive Committee. 

Outstanding programs at the Confer
ence meetings of the ALTA Abstracters 
and Title Insurance Agents Section and 
Title Insurance and Underwriters Sec
tion also added a great deal to the 
over-all excellence of the Mid- Winter. 
These meetings are reported upon else
where in this issue of Title News. 

Among actions of the ALTA Board of 
Governors at their meeting during the 
Conference were the following: 

-Referred to the ALTA ByLaws 
Committee for appropriate action 
a request from the ALTA Young 
Titlemen's Committee calling for a 
change in the name of the latter
mentioned committee and a redefi
nition of its function. The proposed 
name change would be to ALTA 
Young Title People Committee, 
and the function of that committee 
would be redefined as follows: 
advancement of the land title in
dustry, arousing the interest of 
young people in ALTA, encour
aging the exchange of ideas among 
members, improving relations be
tween the land title industry and 
related industry groups, and fur
thering the professional interests 
of young ALTA members 

-Referred to the ALTA ByLaws 
Committee for appropriate action 
a recommendation from the ALTA 
Planning Committee that the 
ALTA Nominating Committee 
meet at least 60 days in advance of 
the Association's Annual Conven
tion, for the purpose of selecting 
ALTA officer and Board of Gov
ernors nominees for the coming 
year 

-Approved a recommendation from 
the ALTA Executive Committee 
that, because of increased costs, 
registration fees for the 1975 ALTA 
Annual Convention will be in
creased $15 across the board to $80 
for members and $50 for non
members 
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-Approved a recommendation from 
the ALTA Executive Committee 
that an ALTA Honorary Member
ship be awarded to Hart McKillop, 
former member of the ALTA 
Board of Governors and retired 
title insurance company senior 
vice president and director who has 
been active in ALTA and other 
land title industry affairs 

-Approved a request from the 
ALTA Committee to Establish 
Liaison with the National Associa
tion of Insurance Commissioners 
calling for ALTA to send, with 
appropriate cover letter, copies of 
The Ohio Title Insurance Experi
ence Reporting System, a report of 
the state insurance department and 
title insurance rating bureau in that 
state prepared in conjunction with 
Arthur D. Little, Inc. , to all state 
insurance commissioners or their 
counterparts . 

All too soon, the final General Ses
sion of the Conference drew to a close 
and it was time for homeward journeys. 
As thoughts turned to the 1975 ALTA 
Annual Convention October 1-4 at the 
Palmer House in Chicago, it appeared 
that the land title industry was at last 
approaching an emergence from a seri
ous national business downturn. And, 
in the wake of one of the strongest 
Mid-Winter Conference programs in 
memory, it once again was clear that 
much can be accomplished through 
participation in land title industry 
affairs through ALTA and affiliated 
associations. 0 

Underwriters Discuss Marketing Concepts 

An executive development seminar 
featuring emphasis on marketing and on 
personal time management was a high
light of the Title Insurance and Under
writers Section meeting at the 1975 
ALTA Mid- Winter Conference. 

Discussion leader for the seminar was 
Dr. Robert B. Settle, professor of mar
keting at San Diego State University. 
In his commentary, Dr. Settle included 
a presentation of marketing concepts 
that are of interest to the land title 
industry. 

In addition, Section Chairman C. J . 
McConville presented ALTA Standard 

Title Insurance Forms Committee 
Chairman Marvin C. Bowling, Jr., who 
discussed the proposed standard owner's 
and lender' s leasehold policy forms to 
be presented to the ALTA membership 
for approval later in the Mid-Winter 
Conference. After discussion, Section 
members voted to recommend to the 
ALTA membership that these forms be 
approved as standard forms of the 
Association. This approval later was 
voted by ALTA members in attendance 
at a Mid-Winter General Session lim
ited to attendance by active members of 
the Association. 

Members of the ALTA Title Insurance and Underwriters Section participate in a discussion on use of 
marketing in the title insurance business during an executive development seminar at their meeting 
held during the Mid-Winter Conference. Shown at left is the seminar leader. Dr. Robert B. Settle. 
professor of marketing. San Diego State University. The seminar also included a segment on personal 
time management. 

In the photograph at right. John J. Lyman. retired title insurance company 
executive. delivers a thought-provoking commentary on the national econ
omy in a humorous vein during a Mid-Winter General Session as ALTA 

President Robert J . Jay listens at left. The other photograph shows Conrad 
C. Jamison. vice president and economist. Security Pacific National Bank. 
Los Angeles. presenting a General Session talk on the economy and housing. 
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Art S. Leitch, President 
National Association of Realtors 

Realtor Perspective 

(Editor's note: This commentary is 
adapted from a talk presented at a Gen
eral Session of the 1975 ALTA Mid
Winter Conference.) 

* * * 
Realtors and Realtor associates are 

indebted to the land title industry 
for the support and many contributions 
made to the improvement of the service 
provided by the real estate industry to 
property owners throughout America. 

The National Association of Realtors 
has worked with the American Land 
Title Association for many years to im
prove the image of the real estate broker 
through educational programs directed 
to the public interested in buying, sell
ing and leasing property. 

We have experienced many changes 
in the real estate business over the years. 
Many of the changes are due to legisla
tion and regulatory agencies at the local 
and state level relative to the use of real 
property and the improvements placed 
on property because of the changing 
of life-style of the homeowner. 

The real estate licensee is becoming 
more aware of the effects of regulatory 
controls and legislation on real estate 
use and ownership. We would like to 
share with you our impressions and 
concern with some of the legislation 
being considered at this time. 

We feel it is necessary to become 
more involved in the Washington scene. 
We have added additional expertise and 
manpower to our Washington staff and 
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our research division in our endeavor to 
stay abreast of the many programs un
der consideration on the various levels 
of government which will affect our 
industry and the use of land. 

The Uniform Land Transaction Act 
should be restructured into a uniform 
act on security interests in real property. 
We have had a special committee work
ing on this matter. It has been con
cluded that there is an urged need for 
uniformity with respect to the law gov
erning security interests in real prop
erty. On the other hand, it became 
increasingly apparent that the commit
tee's efforts to require uniformity in the 
other areas encompassed by the pro
posed act are unnecessary, and, in fact, 
counter-productive. Apart from the un
likelihood of being able to ever secure 
passage of the act in its present form, 
we believe that such an all-encompass
ing law is neither necessary nor desir
able. By its very nature, real estate is a 
local matter, and one type of abuse or 
out-dated rule in one region, does not 
necessarily occur or affect transactions 
in some other area. 

We have made recommendations at 
committee hearings that might be of
fered as model laws for local enactment. 
We agree that Article 3 of the proposed 
act should be reorganized into a sep
arate uniform act, since the financing of 
real estate represents the single area in 
which there is a true inter-state ex
change of commodities and services. 
Thus, there is a need for a free-flow of 

money across the country; to facilitate 
such a flow, uniform rules on usury, 
foreclosures, and related matters affect
ing mortgages are a desirable objective. 

The National Association of Realtors 
has offered testimony before several of 
the committees hearing bills designed to 
provide new protections for the right of 
the consumer. One of these bills dealing 
with "settlement costs" is supported by 
the National Association in its goal to 
provide the homeowner with full dis
closure of settlement costs in advance of 
closing. In addition, as a matter of con
tinuing policy, we urge realtors to ob
serve the practice of estimating and 
explaining settlement costs to buyers 
and sellers in advance of the sale, and 
we support legislation improving dis
closure practices in other segments of 
the real estate industry. Late last year a 
compromise House-Senate Real Estate 
Settlement Procedures Act was passed 
by Congress. The Department of Hous
ing and Development (HUD) has just 
issued proposed regulations on the act 
which are subject to public comment. 

We recommend participants in the 
real estate financing process disclose 
and explain fully the terms and condi
tions of the mortgage document, includ
ing any provisions for repayment penal
ties or escalation of the interest rate 
upon assumption of a loan. 

In many areas of the country, apart
ment dwellers have long felt that the 
lessor has much the better of it, with 
typical leases spelling out the rights of 
the landlord and the obligations of the 
tenant. The Chicago Real Estate Board 
has now developed and put into use a 
new form which the Board believes is 
sufficiently "comprehensive" to serve as 
a model for the nation. In an effort to 
equalize the obligations of the two 
parties, the lease form gives the tenant 
substantial remedies to cure abuses by 
the landlord . It includes detailed stand
ards of maintenance by both landlord 
and tenant, and specifies the landlord's 
obligation with respect to weather pro
tection, water, heating, appliances, 
maintenance of the building and 
grounds, floors, walls, ceilings and 
elevators. 

As condominiums grow in favor with 
those seeking to combine the financial 
advantages of home ownership with the 
convenience of apartment living, a num-
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ber of apparent inequities, issues and 
problems have surfaced. Just last month 
the National Association testified before 
HUD on the progress of a Realtor's 
ad hoc committee developed to identify 
problem areas and recommend state 
local legislation which would work to
wards their solution. The problems cen
ter around the implications of long term 
contracts, disclosure by· the seller of 
amenities and their cost, the treatment 
of common areas of the property, park
ing, recreational facilities, and proper 
budgeting procedures. Our studies have 
identified 16 areas in which we will en
deavor to offer recommendations on 
what might be used for model legislation 
at state and local levels that would avoid 
the necessity of federal control which 
would not be applicable in many local 
areas. 

The National Association of Realtors 
cannot support programs providing 
permanent subsidies. We do recognize 
that in an emergency such as we are 
facing within our economy today, there 
must be emergency measures to help on 
a temporary basis. 

We support pending legislation de
signed to aid the property owner in the 
sale of his home and the buyer in his 
desire to buy either a new home or an 
existing home. 

We would hope that whatever plan is 
finally approved and signed by Presi
dent Ford will include existing homes, 
inasmuch as records show that most 
new home buyers must sell an existing 
home prior to the purchase of a new 
one. Our research indicates a ratio of 
three existing home sales to every new 
home sale. If the proposed legislation 
is to do the job of giving the desired 
relief to the housing industry, it must 
consider all forms of housing. 

We believe that the housing market 
can be made to stand on its own with
out massive federal subsidy programs to 
bail it out of trouble every few years. 
We believe in a free market, and that 
housing can be given free market tools 
that will enable it to adjust to cyclical 
market turndowns in the future. 

We suggest that mortgage backed 
bonds and variable rate mortgages, 
along with some kind of restructuring 
of the financial system that will enable 
the housing industry to compete for the 
financing necessary to provide a stable 
program for providing homes for all 
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those who seek home ownership. 
We have not passed through our 

energy crisis. We endorse the provisions 
of the alternative energy program that 
will provide a special priority for the 
assignment of funds to be used to devel
op more efficient buildings. 

We are concerned with provisions of 
the "conflicts of interest" legislation 
under study, although we recognize the 
need for correcting certain abuse situa
tions by proposed rules. 

Buyers of new homes have had a war
ranty protection plan developed that 
appears to have satisfied both the regu
latory agencies and consumer protection 
advocates . The National Association of 
Realtors has studied the possibilities of 
sponsoring a national warranty or insur
ance program covering existing homes 
for nearly two years. There have been 
plans offered on a local level providing 
for inspection or warranty service on a 
pilot basis. 

There have been two programs offer
ing a warranty service on a national 
basis that have had some degree of suc
cess. Most of them are for either an 
inspection or a warranty with limita
tions on the component parts covered 
under the program. 

We believe industry must come up 
with a total consumer program for exist
ing home sales to avoid the necessity of 
governmental agencies on a local, state 
or national basis taking the initiative in 
the field of consumer protection legisla
tion for the resale home. 

It has been interesting to see the 
growing interest of insurance compa
nies in underwriting plans that have 
been offered to our Warranty Commit
tee. I suggest that the title insurance 
industry consider the potential of includ
ing some type of a warranty or insur
ance plan with each title policy. 

The National Association of Realtors 
will offer a comprehensive existing 
home warranty program. It will cover 
the central heating, air conditioning, 
and interior plumbing systems, elec
trical wiring, and the structural sound
ness of the interior and exterior walls, 
floors and ceilings, foundation, base
ment and roof. 

The program is designed to assure 
the purchaser of a "used home" protec
tion against defects in the property dis
covered after purcha e and not pre
viously identified. At the same time the 

program is intended to protect sellers 
and Realtors from legal liability for 
alleged failure to disclose defects in the 
condition of the property and the per
formance of its essential systems and 
components. 

As such the program constitutes a 
landmark endeavor by the National 
Association to protect the home buying 
public. Perhaps more significant, in the 
long run, the program constitutes a 
tangible demonstration of the willing
ness and ability of private enterprise 
to recognize and meet the needs of the 
public without reliance on governmental 
coercion. 

The program is the product of exten
sive and critical analysis of the legal and 
practical problems created by defects in 
used homes. As a result of such analy is, 
the Warranty Committee developed 
specifications for a program which 
would resolve these problems. Such 
specifications treated the problem of 
disclosure, of indemnification and repair 
of undisclosed defects, of efficient 
processing of claims, and protection 
against liability for alleged misrepre
sentation. Moreover, the specifications 
call for a program with financial re
sources sufficient to fulfill its commit
ments to the home buyer. 

These specifications were promul
gated on a nationwide basis. In so 
doing, the National Association literally 
called for the creation of a vital, new 
industry. The response received was an 
aggressive, imaginative commitment by 
a number of experienced and financially 
sound companies to develop a program 
meeting such specifications and to place 
it on the market. 

At the same time the Warranty Com
mittee was compelled to reject propos
als from other companies expressing 
interest. It did so, however, on the fol
lowing grounds: 

First, the proposal did not involve 
coverage broad enough to adequately 
protect the buyer, the seller and the 
broker; 

Second, the proposal involved a fi
nancial commitment by a Board of 
Realtors or its members individually; 

Continued on page 15 
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Morton McDonald 
ALTA Past President 

Looking Back 

Without Stumbling 

(Editor's note: This commentary was 
presented at a General Session of the 
1975 ALTA Mid-Winter Conference.) 

* * * 

P resident Bob and fellow members 
of The American Land Title Asso

ciation, this month is my anniversary. 
I have been a titleman for 50 years. It is 
my desire to take you over a few of these 
years, not for nostalgic reasons, but that 
I might point out a few experiences that 
I think might be of benefit to those who 
have traveled many less miles on this 
trail. 

Some call title searching and title 
insurance writing a business and others 
call it a profession. I prefer to think of it 
as a profession. It has been good to me 
and I am proud to have spent my adult 
life in it. 

l started to learn the art of title 
searching in March, 1925, for The 
Abstract Company in DeLand, Fla. In 
May, 1926, The Abstract Company was 
sold to a group of citizens in DeLand 
headed by a prominent law firm. The 
senior member of this firm asked me to 
come to his office. He announced to me 
what had happened and asked me if I 
would like to stay on as manager. I had 
been married a few days less than two 
months so I certainly wanted to stay 
on as something. He also asked if I 
would like to have some stock in the 
company. I said I certainly would but 
I was not sure how I could pay for it. 
He told me they had a block of stock 
for me and I could pay $25.00 per 
month for it. I would gladly have given 
that much to have been assured of a 
job. I really was not qualified to become 

'ALTA Past President Morton McDonald. right. receives congratulations on his completion of 50 years 
in the land title business from incumbent ALTA President Robert J. Jay. At center is the ALTA past 
president's wife. Mrs. Thelma McDonald. 
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manager of an abstract company but I 
soon learned I knew more about the 
business than the attorneys who had 
purchased it, so we began a long work
ing arrangement together. The name of 
the company was changed to The Ab
stract Corporation. We have operated 
under that name since that time until 
now. In about two weeks we expect to 
announce a change to McDonald Title 
Corporation. This is at the suggestion 
of our sons. This is the first announce
ment of this change. 

"Congratulations on being made 
manager of The Abstract Corporation. 
We would like to invite you to become 
a member of the Florida Title Associa
tion." A small three or four-line an
nouncement had been run in several of 
the newspapers in the state about the 
sale of The Abstract Company and me 
being made manager. I received a letter 
of congratulations from the secretary 
about like I quoted. I do not remember 
who this wide-awake secretary was but 
I really do thank him. I thought this 
would be a fine idea. There was quite a 
bit of competition in our county but 
there were no members of the associa
tion at that time. I took the matter up 
with my directors who immediately 
turned me down . I felt so strongly that 
we should become a member of the 
association that I sold my directors a 
bill of goods on the advantages of mem
bership. The cost was $10.00 for state 
dues and $5.00 for national dues. At 
least those are the figures as best I can 
remember. My directors said all of our 
orders came from people within the 
county . At that time they were about 
95 per cent right but I felt there would 
be a day that such was not the fact. 

Now I received the literature from 
both the Florida Title Association and 
the American Title Association. I read 
this literature from cover to cover. I 
remember many mimeograph sheets 
were put out by the American Title 
Association. The printed matter was not 
as plentiful. You may have noticed that 
I said Florida Title Association and 
American Title Association and not 
Land Title Association. Land was 
added to our name many years later. I 
think it was a good addition. 

I began to get information abo'ut the 
state and national conventions. Boy 
wouldn't it be wonderful to attend a 
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national convention. I wonder if 1 will 
ever be able to do that? I decided I 
should go to the state convention so in 
time for the meeting in the fall of 1927, 
I took the matter up with my directors. 
They said they saw no benefits to be 
obtained from attending such a meeting. 
I finally got permission to attend at my 
own expense. After the first year of my 
attendance I persuaded them to allow 
$25.00 toward my expenses for the next 
several years. Bear in mind that we were 
already beginning to get in the depres
sion. I think Florida led the way in and 
out. I knew I could not afford the 
national convention. I got the habit and 
did not miss a meeting of the Florida 
Land Title Association from 1927 until 
1968. 

Thinking I could not afford to attend 
the national conventions was not what 
I later learned to be true. I found I 
could not afford to miss. I have attended 
30 or 31 annual conventions of the 
American Land Title Association . I 
attended my first in Coral Gables, 
Florida, in 1934. I later made 22 con
secutive annual conventions and also 
22 consecutive mid-winter meetings. 

I want to tell you a bit about some of 
the things I gained by attendance at 
these meetings and some of the people 
I have met over the years. I am doing 
this not just to recall the "good ole 
days" for I am not one who thinks the 
"good ole days" are in the past. I think 
the "good ole days" are yet to come for 
many of you. I attended several of the 
conventions where I did not stay in 
the convention hotel for I could stay 
cheaper down the street. The only meal 
I would get in the convention hotel was 
the annual banquet that was paid for in 
my registration . Before the days that 
flying was considered "the" way to 
travel I would go by train and sit up in 
the day coach for the ticket was much 
cheaper than the pullman. My wife did 
not go with me for we had small chil
dren and could not afford the baby
sitter, much less the expense of the trip 
for her. She was always very under
standing about such trips. In spite of the 
many stories you have heard about 
conventions, I was attending to learn 
more of how to render better · service in 
the title field. 

I met two men at my first meeting in 
1934 that meant quite a bit to me over 
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the years. Neither ever served as presi
dents of our Association but to me both 
were very capable and outstanding title
men. I doubt that either ever knew just 
what they meant to me. They were 
Harry M. Paschal of Atlanta and Rus
sell A. Furr of Indianapolis. Ben Henley 
was elected president at the 1934 con
vention. I had the honor of meeting him 
during the convention. Really, that is 
the way I felt then and I still feel that 
way. 

Every time it was possible I would 
stand around in the hotel lobby and 
li ten to conversations concerning our 
work . It sometimes took several years 
for me to put all the conversations to
gether and understand what it was all 
about, but there was plenty said that if 
you stopped to think you could get many 
useful helps. At one of the essions of 
the abstracters section back in the 
thirties, I got one idea that grossed me 
no less than $2,000.00 per year. I told 
that at one of our meetings some years 
later and one person present said he was 
at the meeting I described and he did 
not get anything like that from what 
was said; so you see you have to use 
your imagination to a certain extent. 

At succeeding meetings I always 
tried to meet a few with whom I had 
not come in contact previously. In this 
way I could learn how different people 
from all over our nation served the real 
estate buyer or lender. In addition I 
attended the sessions regularly to learn 
as much as possible. I can honestly say 
the time was not wasted . There were 
many interesting speakers as well as 
informative. Many panel discussions 
were chock full of good information . In 
more recent year I have skipped some 

of the sessions. I was in the lobby during 
one such session a few years ago and I 
saw several young men loafing when 
they should have been in the meeting. I 
told them they should be inside listen
ing to the program. I said of course you 
wonder why this old goat is telling us 
that when he is not in there. The reason 
I said is because I do not know it all 
but I am at the age that I do not care 
whether I learn anything else. 

Do you know how to speak about 
your profession at a civic meeting, meet
ing of real estate agents or mortgage 
brokers or other groups that might need 
your service? I learned much along this 
line too. One from whom I learned 
much was one president of this Associa
tion; that was McCune Gill of St. Louis. 
Mr. Gill was a fine titleman and a 
splendid speaker. I remember that he 
aid when speaking before such a group 

as I have mentioned, you should be sure 
to repeat your name several times. He 
said he always tried to say his name at 
least three time during his talk . In that 
way most of the people present would 
remember who was speaking. You can 
rest assured that Morton McDonald 
has never missed an opportunity to 
repeat his name and l can testify that 
the suggestion has paid dividends. 

There have been many changes in our 
business and in our problems over the 
years, yet there are many problems that 
need solving in about the same way 
today that they did when I first started 
attending. l believe the big dark cloud 
when the association was founded in 
1907 was the "Torrens System ." That 
was before my time but I understand 
that was one of the big reasons for or
ganizing then. I believe Iowa formed the 

Errors 8t Omissions Insurance 
FOR 

Abstracters- Title Agents 
Attorneys Opinion Coverage 

CONTACT 
':4 TITLE AGENT FOR TITLE PEOPLE" 

R. Joe Cantrell Agency, Inc. 
Box 516 Tahlequah. Okla. 74464 (918) 456-8883 
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first state assoctatwn and Florida the 
second; both in 1907. The forerunner of 
the American Land Title Association 
was organized the same year. 

I was checking old material while 
preparing this talk and ran across a talk 
I made at one of the abstracters sec
tion sessions many years ago. With very 
slight changes it could be used today . 
That does not mean we have not prog
ressed but that there will always be 
problems to solve and always some good 
minds in the profession that can help 
solve them. 

There have been problems in the past 
with some government agencies, FHA, 
Federal Land Bank, Home Owners 
Loan Corporation and the like. In fact 
we still have problems and we work 

them out through various committees 
that cooperate with the government 
agencies. The uniform settlement dis
closure statement is an example. Some
one has been too greedy or in some 

cases some of our elected officials have 
heard stories of overcharges. In most 

cases these can be isolated or can be 

shown to come from sources outside of 
our industry; but we have received too 

much of the criticism . Maybe because 
we are a small group comparatively 
speaking or maybe we haven't properly 

presented our views. This is one exam

ple of where our Association can help 
and is doing something about it. 

Over the years various title insurance 
underwriters have decided to expand 

and go national. In agency states they 
have often found that the best agents 

are already committed. This leaves 
them in a situation to take the next best 
step. Sometimes this leads to trouble. 
For instance in my state it is impossible 

to make an accurate search of the pub-
1-fc records without having access to a 
good tract indices. However, there are 
a number of reputable title underwriters 
who are ignoring this and taking some 
chances that sound practices would 
frown on. I think our Association needs 
to study this situation more carefully 
and make recommendations for changes. 

I will not go into detail here but let me 

say that I am sure matters could be 
made better for the underwriter and 
the consumer. We have had a standard 
policy committee that has · done an 

excellent job over the years. Why not 
tackle this problem? As you well know 
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business is conducted in various ways in 
different parts of our country. You can
not merely assume that you can do busi
ness in another part of the country like 
you do at home. With this in mind I 
think our Association can help in many 
ways by studying these problems; how
ever, just remember that our Associa
tion is not going to do anything in this 
line unle s a majority of its members 
want it done. 

The executives of this association that 
I have known were Dick Hall of Kansas, 
Jim Sheridan of Detroit, Joe Smith of 
Detroit and Bill McAuliffe, Jr., now of 
Washington. I am not quite clear about 
this but I think Dick Hall served only 
part time. By that, I mean he was a 
titleman and devoted part of his time in 
publishing the "Title News" and serving 

as secretary of the Association. I have 
quite a few issues of the Title News 

published in the late 20's showing him 
as editor. Many of you here remember 
Jim Sheridan who served so ably and 
faithfully for many years. Time will not 

permit me to recount many interesting 
experiences I have heard Jim tell about 
nor many interesting experiences we had 
together. I must tell you one story though 
to illustrate the type of job it is to be the 
association slave commonly called the 
executive. You see the reason I say this 
is that each year this man has a new 
boss, a different personality. So many 
differences each year. Well, when I be
came president of this association at 
Cleveland in 1955, I was trying to learn 
what my authority was and also what 
was expected of me. At least at that time 
the president had the authority to say 
who should go to the state association 

meetings to represent this assoctatwn . 

Due to our finances only one person 

Frank Kennedy, ALTA Past President, 
Dies February 21 in Michigan 

Services and burial were February 26 

in Detroit for Frank I. Kennedy, ALTA 
and Michigan Land Title Association 

past president and an ALTA Honorary 
Member who died February 21 in a 

Grosse Pointe, Mich., hospital. 
A Rhodes scholar who held three law 

degrees, Mr. Kennedy served as presi

dent and chairman of Abstract & Title 
Guaranty Company in his home com
munity until its purchase by Lawyers 
Title Insurance Corporation. He was a 

veteran of both world wars and retired 

as an Army colonel. 

Frank I. Kennedy 

Survivors include his wife, Mrs. 

Elizabeth Coyne Kennedy; four daugh
ters; five sons; and 32 grandchildren. 

"Over the years, I had many contacts 

with Frank Kennedy in the title busi
ness, title association work, and as a 

friend," said ALTA President Robert J . 
Jay. "Through this friendship, l learned 

many valuable lessons in law and in 
life from Frank. 

"Frank Kennedy was an eager schol
ar with a wide range of interests and es

pecially in probate and real estate law," 

President Jay continued. "He loved the 
philosophy of the law as well as the 
practical aspects of its application to a 
current problem. 

"In and out of the office, he was a 
man with a sense of humor, a warm, 
ready smile, and he always had time to 
listen to another's problem. 

"He was a dedicated and devoted 
family man. One of his sons, Paul J. 
Kennedy, followed his dad's footsteps 

into the land title business. Paul is now 
with Commonwealth Land Title Insur
ance Company in Phoenix . 

"His family, friends, co-workers, and 
the industry have lost a true gentleman 

with a warm personality," President Jay 
said. "We all gain from having known 

Frank." 
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could go in that capacity except in rare 
cases. Jim and I were the best of friends, 
yet Jim was known to assume certain 
duties without questioning anyone as 
to his authority. He had asked Harold 
McLeran, then chairman of the ab
stracters section, to go to the Nebraska 
state meeting, which was to be held 
about a month after our national con
vention. I decided I would emphasize to 
Jim that this was my prerogative. I 
telephoned Harold and asked him if he 
had any objections to me going instead 
of him. He said he would like to get out 
of it if possible, so I told him I would 
go but just await word from Jim. I then 
called Jim and told him I was going to 
Nebraska. He said, "But I have asked 
Harold to go -what will we tell him." 
I said, "We won't tell Harold anything; 
you are going to tell him he cannot go, 
for I am going." You know I never did 
get around to explaining this to Jim 
while he was with us . Joe Smith took 
over after the death of Jim. Joe did a 
fine job in a much different way than 
Jim. I felt rather close to Joe as I had 
worked with him for several years 
while he was Jim's assistant. I urged 
him to bring his wife, Rita, with him for 
the first time to our convention at the 
Fountainbleu in Miami Beach in 1956. 
Rita was a wonderful addition. Now 
Bill is the first professional association 
executive that we have ever had. We al
ways thought we had to have a titleman 
but I think we are being served much 
better and that is no reflection on any 
in the past, particularly Jim or Joe that 
I knew so well. 

Due to the work with the health and 
life insurance program, I have had con
tact with Bill much longer than the 
average president of this Association. 
For the first few years after Bill came 
with us, I was asked by quite a few what 
I thought of his work . Even with Bill 
present I am proud to say I think we 
made a wise move. I might add that to 
the best of my knowledge we have never 
asked one of our executives to resign . 
We have also had several good men in 
the national offices as assistants who 
have done much good for the title indus
try and served with distinction. 

Did you know that we had a sustain
ing fund for a number of years? One was 

Continued on page 16 
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Third, the company making the pro
posal had not the financial resources or 
experienced manpower and organiza
tion to process claims and fulfill the 
commitments undertaken. 

The Warranty Committee believes 
that the program must be available to 
every home buyer in this country. It is 
too essential to be made available under 
an exclusive arrangement with a Board 
of Realtors. For this reason, the pro
gram will be available to everyone de
siring it and will be available through 
more than one company to assure the 
full economic benefits of competition . 

Notwithstanding the planning which 
went into the program, it is a plunge 
into the unknown. The absence of ac
tuarial experience in warranting or 
insuring used homes poses significant 
and incalculable financial risks. This is 
why such great emphasis was placed on 
the financial condition of those who will 
offer the program. It is also why the 
Warranty Committee strongly opposes 
efforts by local boards or small groups 
of Realtors to "make their own pro
grams." Aside from the tax and anti
trust problems involved in a board 
operated program, the Warranty Com
mittee views the financial exposure as 
prohibitive. 

Once introduced, the Warranty Com-

TITLE INFORMATION MANAGEMENT SYSTEM 

mittee contemplates that the National 
Association will play a continuing role 
in three areas: 

First, it will continue to seek addi
tional companies willing to offer a home 
warranty insurance program meeting 
the specifications established; 

Second, it will continue to upgrade 
the program in the light of experience 
and the needs of buyer, seller and 
broker alike; and 

Third, it will monitor on a continuing 
basis the performance of those com
panies offering the program to assure 
that Realtors find the public "get what 
they pay for." 

The May meetings will usher in a new 
era of consumer protection, will intro
duce a major new industry, and will 
demonstrate that private enterprise is a 
viable and superior alternative to gov
ernment intervention. 

The National Home Warranty/ 
Insurance Program will once again 
demonstrate the leadership of Realtors 
in the protection of the public and the 
advancement of the real estate industry. 

I invite the American Land Title 
Association and all of its members to 
join with Realtors and all Realtor
Associates in a national educational 
program directed to our buyers and 
sellers, along with all real estate li
censees in the benefits of this National 
Home Warranty/Insurance Program. D 

0 Automated title plants 

0 Cartridged microfilm systems 

0 Plant-building services 

0 Automation feasibility studies 

LANDEX systems and services are designed with the help of title people 
to serve the information-management needs of the title industry. May we 
tell you more? Check the topic above that interests you, clip this adver
tisement. and send it with your business card to-

Donald E. Henley, President 
(213) 990-2130 

~ INFORMATA INC 

SPECIALISTS IN INFORMATION MANAGEMENT / 23241 VENTURA BOULEVARD. WOODLAND HILLS. CA 91364 
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LOOKING BACK-continued from page 15 

not pushed but a letter or two was sent 

out asking if you could pledge a bit of 

cash to the sustaining fund. This was 

not for special purposes but extra 

money to be used to pay our operating 

expenses. The hat was passed at the 

annual convention also. I remember I 

would contribute a $5.00 bill to this 

cause. That was quite a big contribution 

for me in those days too. This contribu

tion ran from $2.00 to $200.00. I did 

not find records of any larger than that. 

I mentioned earlier how proud I was 

that I met Ben Henley in 1934. To think 

that I got to speak to the president of 

the American Land Title Association. 

Several names stand out when I think 

of past presidents of this association. 

In addition to Ben Henley and McCune 

Gill, a few others that really stand out 

were Bill Gill, Jack Rattikin, Charlie 

Buck, Joe Meredith, Laurie Smith and 

George Rawlings. One other that took 

the time to write me a letter and com

pliment me on something I did or said 

at one of the conventions was Mr. 

Condit of New York who was president 

in 1924-25. I didn't realize that he even 

knew I existed until I received that 

note. It was a real honor and privilege 

for me to serve you and I hope I helped 

someone along the way. 

There are other presidents I am sure 

that stand out in your mind that have 

meant much to you. The ones I have 

mentioned here are all gone except of 

course the one speaking, and Ben Hen

ley. There are many living that I count 

as my close friends. 
If nothing more, can't you just think 

back at the wonderful people from all 

parts of this great country that you have 

met at the conventions? Zettie Hubbard 

of Missouri, 0. M. Young of Arkansas, 

Montgomery Shepard of Michigan, 

John Blue of Indiana, Bill Goodloe of 

Alabama, H . G. Ruemmele of North 

Dakota, just to mention a few of the 

many wonderful people that have come 

into my life from these contacts. I 

could go on indefinitely naming men 

and women in this profession that have 

left their mark on our Association. 

What has the attendance at these 

meetings meant to you? New ideas, new 

methods, solutions to an old title plant 

problem, another friend? How can any

one afford not to be active in both your 

state and national association? It is 

through these contacts that we learn 

how to better serve the public, and live 

up to the motto that I repeat weekly: 

" He profits most who serves best. " D 

meeting f~metable 

16 

May 1-3, 1976 
Arkansas Land Title Association 

Camelot Inn 
Little Rock. Arkansas 

May 4-8, 1976 
Iowa Land Title Association 

Ramada Inn 
Waterloo. Iowa 

May 8-10, 1976 
New Mexico Land Title Association 

Hilton Inn 

Santa Fe. New Mexico 

May 14-17, 1976 
Washington Land Title Association 

Rosario Resort on Orcas Island 

San Juan Islands. Washington 

May 23-24, 1976 
Tennessee Land Title Association 

Holiday Inn Rivermont 
Memphis. Tennessee 

May 30-31, 1976 
South Dakota Land Title Association 

Brookings. South Dakota 

June 1-3, 1976 
Pennsylvania Land Title Association 

Hotel Hershey 
Hershey. Pennsylvania 

June 6-8, 1976 
New England Land Title Association 

Seacrest Hotel 
North Falmouth. Massachusetts 

June 8-10, 1976 
New Jersey Land Title Insurance Association 

Seaview Country Club 
Absecon. New Jersey 

June 12-14, 1976 

Colorado. Nebraska. and Utah 
Land Title Associations 

Tamarron 
Durango. Colorado 

June 19-21, 1976 
Oregon Land Title Association 
Inn of the Seventh Mountain 

Bend. Oregon 

June 19-21, 1976 
Michigan Land Title Association 

Shanty Creek Lodge 
Bellaire. Michigan 

June 20-22, 1976 
Illinois Land Title Association 

Drake Hotel 
Chicago. Illinois 

June 20-22. 1976 
Wyoming Land Title Association 

Torrington. Wyoming 

June 28-29, 1975 
Idaho Land Title Association 

North Shore Motor Hotel 

Coeur d'Alene. Idaho 

July 6-9, 1976 

New York State Land Title Association 
Sagamore Hotel 

Lake George. New York 

August 7-14, 1975 
American Bar Association 

Montreal. Canada 

August 16-16, 1976 
Kansas Land Title Association 

Holiday Inn Plaza 
Wichita. Kansas 

August 21-23, 1976 
Minnesota Land Title Association 

Downtown Holiday Inn 
Rochester. Minnesota 

October 1-4, 1976 
ALTA Annual Convention 

Palmer House 
Chicago. Illinois 

MAY 1975 



Tell Your Story More Effectively 
. with these ALTA Educational Aids 

(All orders plus postage; write Business Manager, ALTA, 
1828 L Street, N.W., Washington, D.C. 20036) 

HOME BUYER: HORSE SENSE 
HELPS! A concisely -worded d i rect 
mail piece thot quickly outlines 
title company services. 1-11 dozen, 
65 cents per dozen; 12 or more 
dozen, 50 cents per dozen; de
signed to fit in a No. 10 envelope. 

CLOSING COSTS AND YOUR PURCHASE OF A 
HOME. A guidebook for home buyer use in learning 
about local clos ing costs . Gives general pointers on 
purchas ing a home and discusses typical settlement 
sheet items including land title serv ices . 1-11 dozen, 
$2.25 per dozen; 12 or more dozen, $2 .00 per 
dozen . 

AMERICAN LAND TITLE ASSOCIA
TION ANSWERS SOME IMPOR
TANT QUESTIONS ABOUT THE 
TITLE TO YOUR HOME. Includes 
the story of the land title industry. 
$16.00 per 100 copies of the book
let. 

THINGS YOU SHOULD KNOW ABOUT HOME 
BUYING AND LAND TITLE PROTECTION. Folder 
designed for No. 10 envelope includes a concise 
explanation of land title industry operational meth· 
ods and why they are important to the public. Nar· 
ration provides answers to misinformed criticism 
of the industry. $6.00 per 100 copies. 

(RIGHl) BLUEPRINTFOR HOME BUYING. 
Illustrated booklet conta ins consumer 
guidelines on important aspects of 
home buying . Explains roles of vari 
ous professionals including broker, 
attorney and titleman. $24.00 per 
hundred copies. (RIGHT) ALTA 
FULL-LENGTH FILMS: " BLUE· 
PRINT FOR HOME BUYING."' Col · 
orful animated 16 mm. sound film . 
14 minutes long. with guidance on 
home selection, financing . settle · 
ment. Basis for popular booklet 
mentioned above. $95 per print . 
" A PLACE UNDER THE SUN." 
Award winning 21 minute animated 
16 mm. color sound film tells the 
story of the land tit le industry and 
its services. $135 per print. 

LINCOLN LO:;T HIS HOME 
BECAUSE OF DEFEC

TIVE LAND TITLES . . A 
memorable example of the 
need for land title protection 
is described in this folder. 
$6.00 per 100 copies. 

bluepnnt 
for 
home 
buying 

THE IMPORTANCE OF THE ABSTRACT IN YOUR 
COMMUNITY. An effectively illustrated booklet 
that uses art work from the award-winning ALTA 
film . " A Place Under The Sun." to tell about land 
title defects and the role of the abstract in land 
title protection. Room for imprinting on back 
cover. $23.00 per 100 copies. 
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