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A Message from the Vice President 
JUNE, 1973 

The Massachusetts Body of Liberties adopted December IO, 1641 was entitled: 

A COPPIE OF THE LIBERTIES OF THE MASSACHUSETTS COLONIE IN NEW ENGLAND 

Its Preamble read: ... "We doe therefore this day religiously and unanimously decree and confirme these 
following rites, liberties and priveledges concerneing our Churches, and Civill State to be respectively im­
partiallie and inviolably enjoyed and observed throughout our Jurisdiction for ever." 

The instrument provided " ... that all persons which are of the age of 2 l yeares and of right understanding 
and meamories, whether excommunicate or condemned shall have full power and libertie to make their wills 
and testaments, and other lawful alienations of theire lands and estates .... and When parents dye intestate, 
the Elder sonne shall have a doble portion of his whole estate real! and personall, unlesse the Generali Court 
upon just cause alleadged shall Judge otherwise." ... and "When parents dye intestate haveing noe heires 
males of their bodies their Daughters shall inherit as copartners, unless the Generali Court upon just reason 
shall judge otherwise." 

Do you think the above is quaint? Well, it is, but no more so than some of the proposed legislation in Congress 
in recent times. Real property law has been evolving since Magna Carta and even before, and our American 
recordation laws have been amaking since this nation began . Real property law takes a long time, many years, 
many arguments, and many reasons before it undergoes even a subtle change and properly so. Real property 
law i local in nature, often peculiar to a region or area, not easily applicable in some other area. 

If Congress or any other lawmaking body recklessly and arbitra rily attempts to a lter real property or recorda­
tion laws throughout the land, nothing can result except chaos. Truth in lending has almost done that. A bill 
now in draft proposes other sweeping changes. The title insurance industry wants to protect and insure the 
home buyer's title, but the home owner may find his title so seriously clouded and unmerchantable due to 
thoughtless meddling with real property laws that title protection of any kind will be denied. 

Sincerely , 

James A. Gray 



FIRST MAJOR ''8REllK-TNROIJON'1 

IN 2S YEARS 
IN REiil ESTATE TllBlES! 

NEW INTEREST RATES INCLUDED 

Your NEW 
Hard-Working 

OllT 
FOR RElllTORS! 
Created by Realtors 

for Realtors 

In addition to the conven­
tional loan amortization 
payment tables, the New, 
240-page Realty Computer 

provides, in shirt-pocket 
size, thirty-eight tables and 
checklists badly needed by 
real estate people in their 
daily transactions. 

You owe yourself an 
appraisal of the REALTY 
COMPUTER-one of the 
finest professional fact­
finders you have ever seen. 
Your clientele will be asking 
for it. 

Write today for your compl1inent11ry copy 

PROFESSIONAL PUBLISHING CORPORATION 
122 PAUL DRIVE • SAN RAFAEL, CALIFORNIA 94903 



PRONTO LAND MEASURE COMPASS 

WITH CURSOR ARM 

It! 

PRONTO 

Not Sold in Stores 
No Other Like It 

Eliminates the Angle 
Protractor, No Turning or 

Twisting to Obtain 
Correct Angle 

f'R NT 
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The Most Practical. Easy To Use. Angle Aid 

For Land Description Work On The Market Today! 
PRONTO LAND MEASURE 

P.O. Box 3219 

THE PRONTO LAND MEASURE COMPASS with cursor arm is constructed on 

the principal of the surveyor's compass- 360 degrees divided into four 90 degree 

quadrants. Red perpendicular lines align Pronto Compass in true North and South 

position -no errors. The cursor arm speeds the location of angle course. North, East, 

South and West plainly indicated. Can be used as an angle plotting aid or visual 

follow through on metes and bounds land descriptions. Laid out in degrees. Precision 

made. Detailed instructions. 

Flint, Mich. 48502 

One for $3.00 

Six for $17.50 

Dozen for $34.50 
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This talented group wants to sing 1our praises 

These talented performers are ready 
to sing the praises of your title company 
through local radio advertising. They're 
waiting- on tape- in the recently­
introduced ALTA Do-It-Yourself 
Commercial Kit. 

If you're an ALTA member, you can 
buy the kit- on a first come, first 
served basis- for $50 plus postage. 
Just write Gary Garrity in the ALT A 
Washington office. You'll be billed 
later. 

What's in the kit? The singers, of 
course. On 7 1/2 ips mono tape. Fur­
nishing high quality contemporary 
music for a 20, a 30, and a 60-second 
commercial. Plus instructions and sug­
gested copy for three different title 
company radio advertising approaches. 
For promoting use of local attorneys 
or real estate brokers. For establishing 
local identity for a title company exec­
utive. For promoting simultaneous is-

sue and awareness of mortgagor title 
insurance. You decide which approach 
is best for your local need- or substi­
tute another. 

Here's how it works. First, order the 
kit. Then work out your radio adver­
tising campaign with one or more local 
stations. Adapt the enclosed commer­
cials to carry your message- or write 
your own. Have a local announcer­
or other appropriate talent- record 
voice copy to link your message with 
the taped music. And- presto -you 
have a customized local radio cam­
paign to strengthen your market iden­
tity. 

What does the group sing? This jin­
gle: "Who can ease all your worries ... 
when you're buyin' a home . . . who 
can bring you protection . . . the title 
man can." 

Better order now. They're doing 
your song. 

American Land Title Association 
1828 L Street. N.W. 
Washington, D.C. 20036 



Effective 
Political 
Action 

Aubrey C. Doggett, Jr. 
Chairman 

Mortgage Bankers 

Political Action 
Committee 

TITLE NEWS 

(Editor's note: This article is adapted 
from a speech presented at the 1973 
ALTA Mid-Winter Conference in 

Phoenix.) 

* * * 

I t is a pleasure to participate with th e 

American Land Title Association 
members at your Mid-Winter Confer­
ence. I appreciate those kind introduc­
tory remarks and you can readily see 
that I have had some exposure, both 
as a lender and a borrower, to title in­

surance. 
Hopefully this morning, back 1n 

North Carolina, a closing is taking 
place on a resort development called 
Seven Devils, which includes go lf and 
ski amenities as well as residential lots 
and condominiums. This development 
started as a camping facility and devel­
oped into a rather elaborate resort fa­
cility. Some weeks ago, in showing the 
commitment letter for the new loan to 
the new principals, we came to the 
clause which required at settlement, 
"borrower shall provide an ALT A 
Mortgagee's Title Policy", I was im­
mediately interrupted and asked what 
company was AL TA because they had 
never heard of it. I had to explain that 
AL TA meant a form of policy and not 
the company itself. The point here is, 
really, that your association's activities 
are extremely well known in our in­
dustry of real estate finance, but not by 
the general borrowing public. We in the 
mortgage banking profession enjoy 
some of that common prob lem. In order 
to discuss "Helping Your Candidate 
Win" , I want to have you understand 
who your candidate is. Politic is a 
business, and political action funds are 
a business. 

Gentlemen, your candidate is the 
man on Congressional Hill who will 
vote on legislation vitally affecting your 

industry-that is, the business of insur­
ing titles on real property. You must, 
as individuals interested in the title in­
suring field, be organized so that as a 

collective group your voice may be 
heard in the nation's capitol on mat­
ters that affect you legislatively. 

I, as an individual, am involved in a 
similar activity for the benefit of mort­
gage bankers. Some two years ago, a 
group of individual mortgage bankers 

got together and formed an organization 
called the Mortgage Bankers Political 
Action Committee, commonly referred 
to as MORPAC. This organ ization is 
a voluntary, unincorporated, non-profit 
committee composed of individuals. It 
operates independently of all other or­
ganizations, and its activities shall not 
be associated with any part icular politi­
cal party. 

As most of you probably know, a cor­
poration cannot make political contri­
butions. It can only be done by indi­
viduals. The Mortgage Bankers Asso­
ciation is composed of business firms 
as members and therefore cannot en­
gage in political contributions. The on ly 
recourse is for ind ividua ls interested 
in the same purpose of political action 
for a chosen area of act ivity to organ­
ize themselves into a political act ion 
committee. 

In order for you to understand how 
we support our candidates, let me tell 
you about MORPAC and perhaps yo u 
can translate it into your own situation. 
I repeat, MORPAC is a voluntary, non­
profit, unincorporated group com­
posed ent irely of individuals interested 
in mortgage banking. No company can 
become a member of MOR PAC. 

You may ask the question, "Why 
was MORPAC organized?" Mortgage 
bankers, their employees and associ­
ates need an organization through which 
they can participate effectively in pub­
lic affairs. MORPAC helps further the 
political knowledge of its members and 
provides them with the means for con­
certed and effective political action. 

MORPAC is in the business of raising 
funds and making contributions to (1) 
aid in the election of cand idates to na­
tional offices; (2) promote improvement 
in national government; and (3) encour­
age economic growth in the private en­
terprise system in the United States. 

Another question that cou ld be asked 

is "Do partisan politics enter into 
MORPAC's activities?" Definitely not! 
It is the individual candidate's platform 
and program, not his party label, that 
determines whether he gets MORPAC's 
support, whether he is a Democrat, Re­
publican or an independent. 

Who decides the course of action 
that MORPAC takes? The manage­
ment and supervision of all property 
and expenditure of all funds are under 
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the control of MORPAC's governing 
body. The members are appointed an­
nually and identified as the committee. 
The committee consists of several indi­
viduals who act in their individual ca­
pacities, not for any other personal or­
ganization, and meets as frequently as 
necessary to conduct the affairs of 
MORPAC. The officers of the com­
mittee consist of a chairman, vice chair­
man and secretary-treasurer who are 
elected by the committee itself. MOR­
PAC is a permanent organization. Po­
litical effectiveness does not result from 
temporary programs. Effective candi­
date support requires political knowl­
edge, politically knowledgeable people 
who keep up-to-date on issues, candi­
dates and campaign techniques. As an 
individual interested in MORPAC's 
activities and your participation, you 
are, of course, interested in whether it 
will interfere with your personal con­
victions and political activities of your 
own, and MORPAC members will ab­
solutely not find any interference. They 
can go their own way with their politi­
cal parties and activities. However, 
they find in MORPAC the means of 
concentrating their material resources 
in a more effective manner. 

Why was MORPAC needed? The 
mortgage banking industry has lacked 
adequate strength in making its prob­
lems known to the elected officials who 
create the legislation under which our 
profession must operate. Individuals in 
many industries have established or­
ganizations similar to MORPAC. It is 
necessary, if our industry is to survive 
and prosper and continue to serve the 
public interest, that we support this or­
ganization. 

An individual may contribute annu­
ally to MORPAC $100 and be in good 
standing; he may be an associate for 
$50 or a sponsor for $1,000. 

This gives you some explanation as 
to what MORPAC is, and I think it 
would be well for you to understand 
how it has functioned in its short his­
tory. For years the Mortgage Bankers 
Association of America has had a 
Washington committee which is respon­
sible for working on legislative matters 
by personal contacts on the Hill and by 
testimony and preparation of technical 
data on various legislative matters. Ex­
cept as individuals, it became very 
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frustrating not to have been in a posi­
tion as a group to have made contribu­
tions, particularly to those incumbents 
holding office. In many instances, they 
felt inadequate in asking for an audi­
ence and being aware that there had 
been no financial political support. As 
a result of this, some two years ago 
MORPAC was organized by a group 
of individuals so that a national group 
of interested mortgage bankers could 
have a committee to politically support 
national candidates. 

Last year, which was our first full 
year of organization, we had several 
hundred members with aggregate con­
tributions of about $50,000 . We con­
tributed over $30,000 to various cam­
paigns- just about exclusively to cam­
paigns of incumbents holding key posi­
tions in various Congressional commit­
tees and centered mostly around hous­
ing. At a recent Board of Governors 
meeting of the MBA, I heard a testi­
monial from our president, Everett 
Mattson, that the Mortgage Bankers 
Association of America was effective 
politically and that one of the princi­
pal reasons was that another organi­
zation called MORPAC, composed of 
individuals interested in the mortgage 
banking activity, had worked so well 
during the 1972 election campaign . Ev­
erett also said, no matter how effective 
we thought we were a couple of years 
ago, we are 500 per cent more effective 
now than we ever have been. This is a 
testimonial that an organization of in­
dividuals for political action can be of 
assistance to an industry similar to 
yours. 

Your candidate, if you are supporting 
your industry, must be a candidate that 
has a vital decision making process na­
tionally in matters relating to title in­
surance. You should not be concerned 
about what party, what his other prin­
ciples are, or anything else. It is strictly 
a matter of hard core business to have 
a voice with him on legislative matters. 
Of all of the educational processes that 
MORPAC has to do with individuals in 
the mortgage banking business, it is to 
make this key point, "be you Demo­
crat or Republican or independent, 
whether you are for sex or against it, 
you have to provide financial support 
for political candidates to have a voice 
on matters affecting real estate fi-

nance" , To some individuals that mes­
sage never comes out clearly; to others 
it is a slow rebirth process that cul­
minates in an ultimate membership in 
MO RP AC. 

Because the Mortgage Bankers As­
sociation is composed of business mem­
berships and not individuals, a real 
hurdle has had to be overcome in es­
tablishing contact with individuals and 
having them become members of MOR­
PAC. I could foresee a similar compli­
cation for your organization which, I 
believe, is structured similarly. The 
Realtors, with their large member­
ship, particularly now since they are 
having associate members also be mem­
bers of the national association, have a 
goal of collecting $3 million this year, 
as we understand it. ' A percentage would 
go for local, a percentage for state and 
a percentage for national. The politi­
cal action for their association, or 
organization, is called REPAC. They 
are able to identify each individual and 
bill them or encourage them very easily 
to join the REP AC organization. 

Our organization, MORPAC, is set 
up on a regional and then a state basis 
and we have individuals who work 
with each firm that is engaged in mort­
gage banking, with an individual within 
that firm working with their individual 
associates. It is a long educational proc­
ess, but we are able to now say that in 
the vast majority of cases we have edu­
cated the individuals and made them 
aware. We have a goal substantially 
higher for this year 's contributions. 

All activity has to be carefully han­
dled as individuals using our personal 
time and we must not associate our­
self in this activity in any way with our 
business firms. This goes as far as tele­
phone, secretarial help, stationery, etc. 
In this way we clearly qualify as an or­
ganization for political action purposes 
made up of individuals and are not 
dealing with any corporate structures. 
Because, under federal law, corpora­
tions, as well as labor unions alike, are 
barred from contributing their own 
funds to political candidates or commit­
tees involved in federal election. To get 
around this provision, unions have for 
years openly operated voluntary politi­
cal committees which collect money 
from individual members for the spe-

Continued on page 13 
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Research Committee Report Shows 
Cyclical Nature of Title Business 

John E. Jensen 

Senior Vice President 

Chicago Title and 

Trust Company 

Chicago, Illinois 

(Editor's note: Author Jensen is chair­
man of the ALT A Research Committee.) 

* * * 

R esults of the fourth annual AL TA 
Research Committee study of the 

operations of member title insurers in­
dicate that the majority of underwrit­
ers averaged 12.6 percent of gross op­
erating income in pre-tax operating 
profits during the four-year period 1968 
through 1971. Pre-tax operating profits 
for each of the calendar years aver­
aged 13 percent in both 1968 and 1969, 
6.7 per cent in 1970, and 16.4 per cent 
in 1971. 

Differences in the ranges of average 
annual industry pre-tax profit margins, 
in the opinion of the Research Com­
mittee, are attributable to the cyclical 
nature of the land title industry in terms 
of its direct relationship to the fluctua­
tions of the real estate economy. Be­
cause such cyclical influence can create 
distortions in statistical comparisons 
on a one-year to one-year basis, the 
Committee is underscoring the impor-

TITLE NEWS 

tance of analysis of data which are ag­
gregated over a number of years, per­
mitting a more realistic view of over­
all industry financial activity. 

Findings of the study are based on in­
dividual title underwriters data con­
tained in National Association of In­
surance Commissioners Form No. 9 
reports or questionnaires returned to 
the ALT A Washington office. An av­
erage of 85 per cent of all AL TA mem­
ber underwriting companies have con­
tributed data to the project annually 
since 1968. As in previous years, the 
report does not include data from Asso­
ciation member companies acting as 
title insurance agents. 

The Research Committee has devel­
oped a cover sheet for the fourth an­
nual project which specifically identi­
fies the source of data contained therein 
and acknowledges the varying title in­
surance financial data reporting re­
quirements which exist from state to 
state . The language of this cover sheet 
reads as follows: 

All figures contained in this re-

port were obtained from either the 
NAIC Form No. 9 Annual Finan­
cial Statement most title insurance 
underwriting companies are re­
quired to file with the insurance 
commissioner of each state or via 
the use of questionnaires mailed 
from ALT A national headq uar­
ters directly to underwriting com­
panies. This report refers only to 
the financial activity of participat­
ing companies for the calendar 
years 1968, 1969, 1970 and 1971. 
An average 85 per cent of all mem­
ber title insurance underwriting 
companies of the American Land 
Title Association have participated 
in this project annually since its 
inception. 

The data contained in this re­
port are aggregated from individ­
ual company financial statements 
completed in accordance with gen­
erally accepted accounting princi­
ples as prescribed by the insurance 
departments and statutes of the 
various states. It is important to 
consider that the requirements and 
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methods for reporting title insur­
ance financial data vary from one 
state to another. An example of 
such varying reporting require­
ments may be found in the treat­
ment of title plant valuation as an 
admitted asset in each state. One 
state may permit the entire value 
of a title plant to be reported as 
an admitted asset whereas another 
state may require that a title plant 
must be amortized over a period of 
ten years commencing in the third 
year after acquisition, while still 
another state may not permit a title 
plant to be reported at all as an 
admitted asset. Such lack of uni­
formity in practices and require­
ments for financial reporting 
among the states result in statisti­
cal inconsistencies which do not, 
at the present time, permit devel­
opment of valid rate of return data. 
The American Land Title Asso­
ciation and its members are cur­
rently working with the National 
Association of Insurance Com­
missioners and the Departments 
of Insurance of the various states 
to bring about uniform account­
ing practices and procedures which 
will provide the necessary bases 
for rates of return which accu­
rately renect the profitability of 
the title insurance industry. 

PLEASE NOTE: The material 
contained in this report includes 
only NA!C Form No. 9 Annual 
Financial Statement data and does 
not include normal abstracting 
charges made by agents or exam­
inations made through agents or 
approved attorneys. 
In the study, the 1968-1971 title in­

surer pre-tax operating profit percent­
age of 12.6 per cent was compared to 
these other pre-tax profit margins for 
the identical four year period: 425 in­
dustrial companies, 15 . l per cent; fi­
nance companies. 51.8 per cent; small 
loan companies, 21. l per cent; and sure­
ty companies, 12.5 per cent. 

Participating companies spent 83.2 
per cent of all operating income for 
operating expense for the years stud­
ied . Operating expense figures include 
salaries and related employee benefits , 
commissions, rent, overhead, taxes other 
than federal taxes , and other cost items , 
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but exclude loss and loss adjustment ex­
pense . Comparable operating expense 
percentages for other industries as con­
tained in the study were: stock property 
and liability insurance companies, 30.1 
per cent; fidelity companies, 37 .8 per 
cent; surety companies, 51.2 per cent; 
boiler and machinery companies, 57.8 
per cent; and credit companies 33 .7 
per cent. 

The 1968-1971 cost of salaries, pen­
sions and other employee benefits paid 
by the underwriters studied amounted 
to 42.8 per cent of operating income. 
In comparison, stock property and lia­
bility insurance companies during the 
same period spent 6.8 per cent of in­
come for employee related costs and 
casualty and surety companies spent 
8.1 per cent. 

Figures of part1c1pating underwriters 
show loss and loss adjustment expenses 
as 4.2 per cent for the four years. This 
percentage has maintained a quite con­
sistent range for each of the years stud­
ied, with the lowest percentage at 4.0 
per cent in 1970 and the highest per­
centage at 4.5 per cent in 1968. 

Assets of participating underwriters, 
exclusive of agency and escrow funds, 
totalled $743 . l million in 1971 , a 2.9 
per cent increase over 1970. 

Findings of the study show that un­
derwriters over the four-year period 
spent 1.3 per cent of their operating in­
come and 1.5 per cent of their operat­
ing expenses for advertising purposes. 

Although operating income and pre­
tax operating profits nuctuated to a 
great extent during the four years as a 
result of the 1968-71 real estate cycle, 
operating expenses increased each year. 
The average compound annual rate of 
increase was I 1.2 per cent. The bulk of 
this expense growth was in employee 
salaries, payroll taxes, and related 
fringe benefits, which have averaged a 
7 .6 per cent increase each year. A com­
parison of these two increase rates in a 
labor intensive industry such as the title 
industry leads one to believe that, on 
the whole, our industry has exercised 
excellent cost controls. However, con­
tinuing inOationary pressures, the his­
toric violence of the real estate cycle 
and the relatively steady increase in 
our costs should alert title companies 
to the continuing need for cost controls. 

The Research Committee has also 

been involved in the continuing study 
of claims filed and losses pa id by mem­
ber underwriters during the years I 969 
through I 971. This project began with 
the establishment by the Special ALT A 
Committee on Claims of a Uniform 
Classification Reporting System provid­
ing each ALT A member with a sug­
gested means to record claims data in­
ternally for eventual transfer to mas­
ter reporting forms to be filed with the 
Association office in Washington. Par­
ticipat ion in this project has been in­
creasing steadily since its inception as 
additional companies convert their ex­
isting recording systems to the system 
proposed by the ALTA. In 1971 , ap­
proximately 70 per cent of the tota l in­
dustry, in terms of gross revenue re­
ceived that year, participated in the 
project. 

The Claims Report divides claims 
received, loss payments made and at­
torney fees and other outside expenses 
into eight major classifications, with 
appropriate sub-classifications. Major 
classifications include basic risks; spe­
cial risks authorized by company prac­
tice; plant, searching and abstract pro­
cedure; examination and opinion error; 
description error; closing or escrow pro­
cedure; typing or policy review; and 
taxes and special assessments. 

Over 60 per cent of the claims re­
ceived as reported by participating un­
derwriters in each of the three years 
studied involved taxes and special as­
sessments, examination and opinion 
error, and closing or escrow procedure. 
Typing or policy review accounted for 
less than one per cent of all claims re­
ported during the period. 

There is no relationship in the report 
between the number of new claims re­
ceived and loss payments made. The 
number of new claims received pertains 
only to those claims actually received 
by participating underwriters in each 
calendar year. The chart exhibit in this 
report shows percentage changes in 
types of claims received during the 
study period . 

Actual loss payments made during 
each of the years 1969-7 I ranged be­
tween 72 per cent and 81 per cent of 
total dollar amounts actually paid out 
as reported under four major loss class­
ifications: special risks authorized by 
company practice; examination and 
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opinion error; basic risks; and plant, 
searching and abstract procedure. As 
was the case with the number of new 
c laims received , the fewest total dollars 
paid ou t for each yea r were reported 
under the c lassification typing or policy 
review . Loss payments refer on ly to 
payments made in each calendar year, 
irrespective of the year in which - each 
claim may have origin ated . 

In the case of both claims received 
and loss payments made, on ly the major 
category of examination and opinion 
error has increased as a percentage of 
the total each year. 

A clear pattern was established in the 
report for total attorney fees and other 
outside expenses incurred in each of the 
three years . Basic risks, including fra ud , 
forgery , competency or capacity of par­
ties, undisclosed heirs , marital rights, 
and other risks, accounted for from 29 
per cent to 36 per cen t of total legal and 
related outside expenses incurred in 
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each year. Special risks aut ho rized by 
company practice accoun ted for from 
22 per cent to 27 per cent of the total , 
whereas examination and opin ion error 
ranged from I 3 per cent to 19 per cent. 
Once again , typing or pol icy review 
was recorded a t less than I per cent in 
each year st udied . 

The c laims project is particularly 
helpful to underwriters a ttempting to 
pinpoint internally the specific nature 
of claims and losses they incur and pro­
vides a guide for comparison of their 
c laims problem sources to the national 
findings . 

Copies of the complete NAIC Fo rm 
N o. 9 and Claims Reports have been 
distributed to ALT A member compa­
nies participating in each project. 

Appreciation is extended to the mem­
ber underwriters whose cooperat ion 
has made ALT A research studies mean­
ingful, and who have participated in 
the effort to more effect ively explain 
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operational aspects of the title ind ust ry. 
A ll AL TA members are urged to con­
t inue to cooperate fully in the various 
projects initiated by the Research Com­
mittee for the benefit of the public and 
the land t itle profession. 

Acknowledgement of th e commend­
able work performed in developing 
a nd disseminating ALT A resea rch pro­
gram results is made to Michael B. 
Goodin , Association Director of Re­
search , and to all members of the Re­
search Committee. Committee mem­
bers involved include James L. But­
ler, Lawyers T it le Insurance Corpora­
ti on, Richmond , Virginia; Charles V. 
Gardiner, Transamerica T itle Insur­
ance Company, Oakland; Victor W . 
Gi llett , S tewa rt Tit le & Trust of Phoe­
nix; LeRoy F. King, Commonwealth 
Land Tit le Insurance Company, Phil­
adelphia; and Allen C. McGurk , T itle 
Insurance and T rust Company, Los 
Angeles . 
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William E Zeiter 
Morgan, Lewis and Bockius 
Philadelphia, Pennsylvania 

An Attorney's View on Metrication 

(Editor's note: This article is adapted 
from recent testimony at hearings on 
metric conversion legislation before the 
House Subcommittee on Science, Re­
search and Development. Zeiler is a 
partner in a Philadelphia law firm and 
an engineering graduate of Lehigh Uni­
versity. As indicated, a portion of his 
remarks represents the opinion of the 
American Bar Association.) 

* * * 

Mr. Chairman and Members of the 
Subcommittee: I am William E. 

Zeiler of Philadelphia, Pennsylvania. 
I deeply appreciate the opportunity af­
forded by your invitation to appear 
here today and testify on the legal as­
pects of metrication and, in particular, 
on the relationship of metrication lo 
land records .... 

I was appointed in July, 1969, as a 
member of the U.S. Metric System 
Study Advisory Panel established in 1.he 
Department of Commerce under Public 
Law 90-472. In addition to serving on 
the executive committee of the panel, I 
accompanied Dr. Daniel V. DeSimone, 
director of the U.S. Metric Study, and 
Mr. Louis F. Polk, chairman of the 
Metric System Study Advisory Panel, 
to the United Kingdom in October, 
1970, to observe first-hand the ongoing 
British conversion. On that occasion, 
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we were privileged lo meet and interro­
gate members of government responsi­
ble for metric policy, as well as offi­
cials of the Metrication Board, Decimal 
Currency Board, Confederation of Brit- · 
ish Industry and British Standards ln-
titution. 

In August, 1968, the Section of Cor­
poration, Banking and Business Law of 
the American Bar Association estab­
lished a ommittee on Metric System 
in Commercial Transactions, which has 
operated under my chairmanship since 
its establishment. 

For a number of years, I have been 
secretary and a public member of the 
Pennsy lvania Joint Committee on 
Documents, which is an agency of the 
Commonwealth of Pennsylvania re­
sponsible for the codification, printing 
and distribution of official rules and 
regulations of state agencies. In that 
connection, my responsibility has in­
cluded the review and regulation of 
state agency use of units of measure­
ment in regulations having the force 
and effect of law. 

Robert W. Meserve, president of the 
American Bar Association, has very 
graciously authorized me to present to 
you the position of the A BA on the 
metric question. With that limited ex­
ception, however, I am appearing here 
today as an individual and my views 
should not necessari ly be attributed to 
anyone other than myself. 

The American Bar Association is the 
world's largest voluntary professional 
organization, composed of 163,000 
members of the legal profession. 
Through its House of Delegates, the 
Association speaks for the organized 
bar on issues of interest and concern 
to lawyers. 

Al the request of the Secretary of 
Commerce, the Association submitted 
to the General National Metric Study 
Conference, conducted in November, 
1970, as part or the U.S. Metr ic Study, 
a statement on behalf of the Standing 
Committee on Law and Technology and 
the Section of Corporation, Banking 
and Business Law which provided, in 
part: 

I. The system of judicial adm inis­
tration in the United States is (with 
the exception of Louisiana) derived 
from the English or common law 
system and utiliLes the customary 
system of measurement almost ex­
clusively. In certain localities, such 
as the Southwest, old land records 
are maintained in a system, derived 
from Spanish law, which is neither 
the customary nor the metric sys­
tem. 
2. The legal profession draws con­
tracts, bills of sale and other com­
mercial documents in the measure­
ment of language commonly used 
and understood in the industry lo 
which the transaction relates. Thus, 
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such instruments are largely drawn 
in units of the customary system, 
but may be drawn in the metric 
system when the matters covered 
relate to scientific or technical q ues­
tions in fields which normally em­
ploy the metric system for meas­
urement purposes. 
3. The legal profession as a con­
sumer is a substantial user of of­
fice supplies and equipment and of­
fice space, most of which is pres­
ently obtained in terms of the cus­
tomary system. At the present time, 
no generally recognized organ of 
the legal profession sets engineer­
ing standards for equipment pur­
chased or utilized by the profession. 
4. There are no planned changes 
in unit usage in the legal profes­
sion other than normal adaption to 
any changed usage in client indus­
tries and professions. 
5. Increased metric usage has had 
little effect on the administration 
of justice or the legal profession 
generally. 
6. In the event of continued evo­
lutionary metrication, the legal pro­
fession would continue to adapt to 
changed usage in client industries 
and professions as such changes 
occur. 
7. A planned program to increase 
the use of the metric system would 
have little effect on the legal pro­
fession, apart from the general im­
pact on the individual members of 
the profession as consumers of 
goods and as members of the pub­
lic generally. The principal effect 
would be to require a change in the 
language of measurement used in 
transactions in which lawyers are 
involved. This adaptation could be 
accomplished with reasonable ef­
fort during a IO-year conversion 
period. The need to understand 
superseded measurement systems 
for the purpose of understanding 
legal documents, such as land rec­
ords, etc., is generally recognized 
as a normal responsibility of law­
yers who are active in such subject 
matter areas and would not pose 
any unique or unusually difficult 
professional problems. 
8. Representatives of The Law 
Society (U.K.) have advised that 
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the actual experience of the legal 
profession in the United Kingdom 
parallels the projections of this sub­
mittal for the legal profession in 
the United States, with the possi­
ble exception of land title records. 
In the United Kingdom land title 
registration is much more widely 
employed than in the United 
States, and it is expected that in the 
United Kingdom it will be neces­
sary to rework the real estate de­
scription into metric language. 
The November, 1970, submittal (re­

ferred to above) made clear that its au­
thorized scope was limited to a re­
sponse to factual questions, since under 
American Bar Association procedures 
a policy position on the metric ques­
tion could be taken only by the ABA 
House of Delegates. 

At its August , 1972, Annual Meeting 
in San Francisco, the House of Dele­
gates, on the recommendation of the 
Standing Committee on Law and Tech­
nology and of the Section of Corpora­
tion, Banking and Business Law, adopt­
ed the following resolutions: 

"Resolved, That if the Congress of 
the United States decides that it is 
in the interest of our country to 
change to the metric system, the 
American Bar Association urges 
the enactment of H.J . Res. 1092 or 
similar legislation providing for a 
voluntary transition; and 

"Further Resolved, That the Presi­
dent or his designee is authorized 
to urge such view upon the proper 
committees of Congress." 

The Report supporting the resolu­
tion stated: 

"The H.J. Res . 1092 approach is 
patterned after the United King­
dom experience. It would establish 
a central, governmentally spon­
sored (and hence largely immune 
from the strictures of the antitrust 
laws) body to serve as the focus and 
coordinator of the innumerable pri­
vate decisions which will be made 
up and down the chains of produc­
tion and distribution as the United 
States passes through the metric 
transition. 

"However, the coordinating body 
would have no compulsory powers. 
Thus, the United States would be 

committed to a rule of reason. No 
segment of the economy would be 
forced to convert to metric meas­
ure to satisfy someone's craving for 
abstract measurement uniformity. 
Only those segments of the econ­
omy (but it should be recognized 
that most segments of the economy 
will meet this test) would be af­
fected which determine that partici­
pation in the measurement conver­
sion at the time is in their best in­
terests and will produce long-term 
benefits justifying the required in­
vestment of money, time and ef­
fort.* 

"The H.J. Res. 1092 approach to 
the metric question represents a 
measured and responsible reaction 
to the contemporary situation .... " 
Mr. Chairman, the foregoing exhausts 

my function as a representative of the 
American Bar Association. As I indi­
cated earlier, the balance of my testi­
mony represents my individual views. 

We would take a great deal of time 
today exploring the ramifications of 
metric conversion as it will apply to the 
whole range of legal matters. However, 
I think that a brief examination of its 
effect on land records and real estate 
conveyancing will quite adequately ex­
emplify the effects of the metric tran­
sition. 

Real property transactions are so im­
portant to society that there is a prac­
tically universal rule that written evi­
dence of the transaction be recorded 
in some public office. The minimum 
elements of such a written record, or 
"deed" are ( 1) the identity of the seller 
or vendor, (2) the identity of the buyer 
or purchaser, and (3) a description of 
the real estate transferred. 

The description is ordinarily written 
in the units of land measure in current 
use. Thus, many colonial deeds along 
the eastern seaboard are written in 
chains, rods, perches or poles. Through­
out the country there are local varia­
tions. For example, I understand that 
early Spanish deeds sometimes utilize 
varas. 

Unless the new owner desires (or 
some local government regulation re­
quires) a new survey, the next time the 
property is sold the scrivener of the 
new deed merely copies down the old 

Continued on page 14 
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In conjunction with Lawyers Title 
Insurance Corporation's acquisition of 
Title Security Company, of Florida , 
Samuel C. Gay has been elected Ft. 
Pierce branch manager; Thomas W. 
Fowler, Melbourne branch manager; 
and Richard L. Smenner, Vero Beach 
branch manager. Elaine T. Power has 
been named branch manager of the 
Stamford (Conn.) office and Lester G. 
Peyton branch manager of the Elyria 
(Ohio) office. 

* * * 
William H. Laubscher has been ap­

pointed assistant vice president and 
office manager of American Title In­
surance Company, Miami. 

* * * 
John J. Smith, Jr., has been named 

branch manager of Chicago Title In­
surance Company's Hartford (Conn .) 
office and Charles Parker has joined 
the company's Boston office as mar­
keting representative. 

* * * 
Security Title Insurance Company 

has promoted the following attorneys : 
Joseph C. Mascari, vice president and 
associate counsel, to assistant general 
counsel; Robert D. Crawford, vice pres­
ident and associate counsel, to senior 
associate counsel; Raymond D. Kelly, 
associate counsel, to vice president and 
senior associate counsel ; and James N. 
Laichas, associate counsel, to vice pres­
ident. 

* * * 
Philip W. Burge has joined Title In­

surance and Trust as a vice president 
m the investment department and Gene 
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GAY FOWLER 

SMENNER POWER 

PEYTON LAUBSCHER 

SMITH PARKER 

MERLO BURRELL 

MORRISON UTILE 

D. Merlo has been named ma nager of 
sales and marketing administration for 
the Los Angeles division of Tl. 

* * * 
Dennis J. Burrell has been elected 

vice president of USLIFE Title Insur­
ance Company of New York . 

* * * 
Title Insurance Company of Minne­

sota has elected Clint Morrison of the 
First National Bank of Minneapolis to 
the company 's board of directors . 

* * * 
Richard J. Little has been promoted 

to assistant vice president of The Title 
Insurance Corporation of Pennsylvania. 

* * * 
Robert T. Pluese has been named ex­

ecutive vice president of the West Jer­
sey Title Company. 

NO SALES TAX OUTSIDE ALABAMA 
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POLITICAL ACTION - Continued from page 6 

cific purpose of making contributions 
to candidates sympathetic to union 
causes. These committees are successful 
-such as COPE for the AFL-CIO, 
Drive of the Teamsters and the Good 
Government Fund of the United Auto 

Workers . The total reported contribu­
tions by national labor organizations 
in 1970 was over $4 million. 

AMPAC of the American Medical 
Association collected nearly $700,000 
in 1970 and BIPAC of the National 
Association of Ma nufacturers, $540,000 
in 1970. 

Many business firms such as Union 
Carbide Corporation, as reported in a 
New York magazine, have individuals 

make donations or contributions; and 
they are pooled in a n organization. 
General Electric has a very active pro­
gram. General Tire and many other 
businesses have active political action 
organizations working through contri­
butions by individua ls. BA PAC was 
organized in 1970 with considerable em­
barrassment for the American Bankers 
and received quite a bit of publicity. 
We in MORPAC have appeared in 
Jack Anderson's syndicated column 
and have been quest ioned rather deepl y 
by the Wall Street Journal concerning 
a certain individual Congressman's po­
litica l contributions. 

TITLE INFORMATION MANAGEMENT SYSTEM 

Perhaps a simi lar operation goes on 
with in the corporation that you are as­
sociated with . For the fund s to now 
from that to an industry-wide organiza­
tion of individua ls, it would be necessary 
that those funds be shifted by the indi­
viduals; this is being done within some 

mortgage banking firms to MORPAC. 
I am sure that your Association has 

legisla tive activity by its staff as well 
as by elected officials; but unless they 
have support with political contributions 
by individuals interested as a group in 
the title insurance business, their voice 
is difficult to be heard. We are told that 
our brief period of operation is suc­
cessfu l compared to other organizations. 
We have to te ll our members and po­
tential members that, whether they like 
it o r not, the business of political con­
tributions is a reality and that their 
voice as individuals cannot be heard -
but that through effective political ac­
tion funds our voices can be heard. 
Therefore, if you want your candidate 
to win, you need to be an organized 
group contributing financially to a can­
didate that will effect legislative mat­
ters for the good of the title industry . 
What you do in the voting booth , or 
what you do otherwise for other candi­
dates, becomes yo ur own conscience 
and will in no way interfere with yo ur 

group ac tivity supporting successfu l leg­
isla tion for the title insuring industry . 

D Automated title plants 

D Cartridged microfilm systems 

D Plant-building services 

D Automation feasibility studies 

LANDEX systems and services are designed with the help of title people 

to serve the information-management needs of the title industry. May we 

tell you more? Check the topic above that interests you, clip this adver­

tisement, and send it with your business card to -

Donald E. Henley, President 

(213) 990-2130 

(X) INFORMATA INC 

SPECIALISTS IN INFORMATION MANAGEMENT/ 17258 VENTURA BOULEVARD, ENCINO, CA 91316 
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TICOR Conducts 

Tax-Probate Forum 
Title Insurance and Trust, a subsidi­

ary of TICOR, conducted its twenty­

fifth annua l one-day tax and probate 
forum early in May . In recognition of 
the fo rum 's anniversary, speakers were 
selected from among prominent at­
torneys in sou thern California spe­
cia lizing in taxes, probate and estate 
planning, who had lectured at former 
Title In surance and Trust meetings 
over the past quarter century. Sessions 
were open to attorneys, CPA 's and ac­
countants, trust officers, Certified Life 
Underwriters a nd underwriters , and 
law students. 

Topics covered by the forum's panel 
of experts included: 'Trapping Dis­
tribution s: the Trap th at Pays"; "The 
ABC's of Generation Skipping Trusts" ; 

"Techniques and Pitfalls in Drafting 
Charitable Remainder Trusts"; "Use 
of the Charitable Remainder T rust as 
a Tool in Family a nd Estate Planning"; 
"Bargains and Anomalies: Taxation of 
Non-Resident Estates"; "California 

Taxation of Trusts with Non-Resident 
Trustees and Beneficiaries"; "The 
Widow's Election - We Can Do Better 
than Give the Widow an Amortization 
Deduction ", and "Estate Planning for 
Farm and Ranch Families". 

Climaxing the final session was a 

banquet honoring the 175 attorneys 

throughout southern California who 
have been forum speake rs over the past 
quarter century. Featured speakers for 
this event were two former panelists , 

the Honorable John H. Hall, deputy 

assistant secretary, U.S. Treasury De­

partment, and his wife, the Honorable 

Cynthia Holcomb Hall, U.S . tax court 

judge, who presently live in Washing­
ton , D.C. 

Missouri Concern 
Acquired by Tl 

The TI Corporation has announced 

its acquisition of Security Title Com­
pany, C layton, Mo. 

Security Title for several years has 

been an agent for Pioneer National 

Title Insurance, a subsidiary of TICOR . 
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METRICATION - Continued from page 11 

description verbatim. 

Thus, general conversion to metric 
usage would definitely not require the 
mass rewriting of existing deeds. Fur­
ther, in the absence of a requirement by 
the local tax mapping authorities or of­
ficial surveyor, general metric conver­
sion would not even necessarily result 
in the elimination of references to feet 
and acres in the property description 
in new deeds, and these terms would 
continue to be used on the same basis 
as terms such as chains, rods, perches 
and poles are used today. 

Even where local governmental au­
thority might require a translation of 
the customary measure to metric terms, 
the resulting elimination of possible 
ambiguity may more than offset any 
associated inconvenience. 

Let me give you a few examples from 
my own experience. Let us ask the ques­
tion: In Philadelphia, which covers 
more area: a 100-foot by 100-foot build­
ing or a 100-foot by 100-foot lot? The 
answer is the lot!! The building will 
cover 10,000 square feet and the lot ap­
proximately 10,050 square feet. Proper­
ty lines in Philadelphia are measured 
in Philadelphia District Standard feet 
(apparently of colonial origin) not in 
U .S. Standard feet , which produces all 
sorts of interesting problems. A length 
of 1,000 feet of water main will not 
reach far enough to connect two st reets 
separated by 1,000 feet on the city map. 
Two 100-foot x 100-foot buildings built 
on a 100-foot x 200-foot lot will be sep­
arated by a gap of several inches. 

But, the situation is even more ludi­
crous than this. Will it take you longer 
to walk east to west on a 1,000-foot by 
1,000-foot playing field in a particular 
area of Philadelphia than to walk north 
to south? The answer is no; it will take 
you longer to walk north to south! The 
field will be sl ightly more than four feet 
longer in the north-south direction than 
in the east-west direction . In that par­
ticular area of the city, 100.000 feet 
Philadelphia District Standard equal 
100.200 feet U.S. Standard (East and 
West), but 100.450 feet U .S. Standard 
(North and South)! 

The substitution of metric measure­
ment for this Alice-in-Wonderland 
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legacy of our colonial forefathers will 
bring benefits clear ly outweighing any 
transitional inconvenience. 

"In adopting the general principle that costs 
should " lie where they fall, " the joint resolu ­
tion recognizes (as did the United Kingdom) 
that the consumer must ultimately bear the 
current costs of conversion. A system of gov­
ernment subsidies would be manifestly coun­
terproductive. because it would encourage in­
dustry to demonstrate high conversion costs 
to support subsidy applications and would 
engender a substantial bureaucracy to dis­
pense the subsidy. Without general subsidies. 
but with all industries in a given group con­
verting simultaneously. the net cost. if any. is 
reflected in the general price level. The pro­
ducer who is clever enough to minimize his 
conversion costs as compared with his com­
petitors is rewarded with a greater profit 

margin. 

Giardina Aids Parade 

Lawrence A. Giardina, assistant sec­
retary of Title Insurance Company, Mo­
bile, Ala., recently has been active in 
preparation of the 1973 Mobile Area 
Parade of Hornes. This publication is 
issued by the Home Builders Associa­
tion of Mobile which Giardina serves 
as specia l events chairman. 

The attractive book contains over 100 
pages and is a cooperative effort of 
Mobile's builders and suppliers. It dis­
plays 45 local homes showing the latest 
trends in design and building materials . 
The publication provides artist's rend­
erings of each home as well as noor 
plans, addresses and brief narrative 
descriptions. 

Considerable enthusiasm and inter­
est from the home-buying public of 
Mobile is reported in response to the 
book. 

Mid-South Honors Essay Contest Winner 

Corey James Mesler (above) accepts $500 award for his winning essay in Mid-South Title Company's 
" Believe in Memphis!" college scholarship competition among local high school students. Presenting 
the check is George M . Houston. board chairman and chief executive officer of Mid-South . 

Major Expansion Planned by First American Title 

A major expansion program by First 

American Title Insurance Company in 

Santa Ana, California, will get under 

way this summer, D. P . Kennedy , presi­

dent of the company, has announced. 

Under current plans, the national 

home offices of First American will be 

housed in the present building. A new 
facility will accommodate the Orange 
County Title Division, including its 
extensive title plant operations. 

In the past 15 years, the company 
has grown from an Orange County es­
tablishment to a nationwide network 
of more than 300 outlets. 
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American Title Honors 25 Year Employees 

Recently five employees of American Title Insurance Company's Abstract Division. Miami . were 

formally inducted into the company 's twenty -five year club. They are (left to right) Norman Franssen. 

Delta Hosale. Madel ine Delange. Pearl Schoen and Hyland Rifas . Gold watches and certificates were 

presented to each new member. 

Wemhoener, Berry Acquire Missouri Company 

Lawyers Title Company of Missouri 

has been acquired by Warren H. Wem­

hoener and Ira E. Berry. 
Wemhoener, president and manag­

ing officer, will manage the new Clay­

ton, Mo. office. Berry, chairman of the 

Joseph J . Hurley. (above) president and director 

of The Title Insurance Corporation of Pennsyl ­

vania . recently has been elected president of the 
Pennsylvania Land Title Association . His com­

pany is located in Bryn Mawr. Pa. 
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board, a lso is chairman of the board of 

Ira E. Berry, Inc., Realtors. 
Adolph C. Kraus, senior vice presi­

dent of the company, will continue to 

manage Lawyers Title's downtown St. 

Louis office. 

Raymond B. Heston. (above) vice president. 

West Jersey Title and Guaranty Company. has 

retired after 54 years service. Heston is a past 

president of the New Jersey Land Title Insur­

ance Association . 

OLTA Elects 
Cooper President 

At the sixty-eighth annual convention 

of the Oklahoma Land Title Associa­

tion , held recently in Tulsa, W. 0. 

"Bill" Cooper, Jr., Bryan County 

Abstract Company, Durant, was elected 

president. John Cathey, American-First 

Title and Trust Co., Oklahoma City , 

vice president; Henry 0. Arnall, Jr., 

Poteau Abstract Co., Poteau, treasurer. 

Glenn Nichols, Abstract & Guaranty 

Company, Chandler, was appo inted 

secretary and Mrs. Lou Jackson, Okla­
homa City, was rehired as executive 
secretary . 

New board members to serve a two­

year term are Jack Mor row, Muskogee 
Title Co., Muskogee and Bill Humphrey, 

Guarantee Abstract Co., Enid. Earnest 
Hoberecht, Blain County Abstract Co., 

Watonga, and J . L. Bowman, Rogers 

County Abstract Co., C laremore, have 
one more year to serve on the Board. 

Guest speakers were James Hickman, 

president and William J. McAuliffe, Jr. , 

exec utive vice president, ALT A; Larry 
Derryberry, attorney general, State of 

Oklahoma, and Representative Howard 

Cotner, a former president of OL TA. 

Commonwealth Opens 
Exton Settlement Office 
Commonweal th Land Title Insurance 

Company wi ll open a sett lement service 
office in Exton , Pa. in July, Russell C. 
Pinker, Senior Vice President for Branch 
Administration, has announced . 

Robert R. Schroedel, Title Officer , 

will supervise the new office with the 

assistance of Bert Miller. 

Chelsea Acquires Garden 

Elwood F. Kirkman, president of 

Chelsea Title and Guaranty Company, 
has announced the company 's acquisi­

tion of the Garden State Title Insur­

ance Company of Montclair, N.J. 

Garden State, chartered in 1929, will 

continue to operate with all of its pres­

ent personnel. Chelsea Title is one of 

the oldest title insurance companies 

based in New Jersey and currently has 

offices in all 21 counties of the state. 
With this acq uisition , Garden State 

will operate as a Chelsea branch office. 
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meeting t•metable 

June 3-5. 1973 J 
Pennsylvania Land Title Associatio '.Y 

Host Corral 
Lancaster. Pennsylvania 

June 7-10, 1973 
New England Land Title Association 

Stratton Mountain Inn 
Stratton Mountain. Vermont 

June 14-16, 1973 
Idaho. Montana and Wyoming Land Title 

Associations 

Pink Garter Plaza 
Jackson. Wyoming 

June 20-22, 1973 
Illinois Land Title Association 

Drake Hotel 
Chicago. Illinois 

June 21-23, 1973 
Colorado and Utah Land Title Associations 

Manor Vail 
Vail . Colorado 

Oregon Land Title Associa ion 
Ka-Nee-Tah Lodge 

Warm Springs. Orego 

June 24-26, 1973 

Michigan Land Title Association NS 
Hidden Valley 

Gaylor:.:::igan _) 

July 12-14, 1973 
New Jersey Land Title Associa ion 

Seaview Country Club 

Absecon. New Jersey 

August 6 -9 , 1973 
American Bar Assoc iation Annual Meeting 

Sheraton-Park Hotel 
Washington. D.C. 

August 22-25, 1973 
New York State Land Title Assoc iation 

Whiteface Inn 
Lake Placid. New York 

August 23-25, 1973 
Minnesota Land Title Association 

Quadna Mountain Lodge 

Hill City. Min esota 

/ 

September 6-8 , 1973 
Ohio Land Title Association 

Salt Fork Lodge 
Cambridge. Ohio 

September 13-15, 1973 
North Dakota Land Title Association 

Westward Ho Motel 
Grand Forks. North Dakota 

September 13-1 6 , 1973 
North Dakota Land Title Association 

Villager Motel 
Lincoln, Nebraska 

September 14-1 6, 1973 
Missouri Land Title Association 

Hotel Muehlebach 
Kansas City , Missouri 

September 20-22. 1973 
Nebraska Land Title Association 

Villager Motel 
Lincoln. Nebraska 

September 30-0ctober 4, 1973 
ALTA Annual Convention 

Century Plaza 
Los Angeles. California 

October 22-24. 1973 
Mortgage Bankers Association of America 

New York Hilton, and the Americana 
New York, New York 

October 26-27. 1973 
Carolinas Land Title Association 

Foxfire Inn 

Pinehurst. North Carolina 

October 28-30, 1973 
Indiana Land Title Assoc iation 

Atkinson Hotel 
Indianapolis, Indiana 

November 2-3, 1973 
Land Title Association of Arizona 

Francisco Grande Hotel and Motor In 
Casa Grande, Arizona 

November 2-3 , 1973 
Land Title Association of Arizona 

Francisco Grande Hotel and Motor Inn 
Casa Grande, Arizona 

November 7-10, 1973 
Dixie Land Title Associati 0n 

Sheraton-Biloxi 

Biloxi . Mississippi 

November 9-15. 1973 

A~. 

National Association of Real Estate Boards 
Sheraton Park. and Hilton Hotels 

Washington. D.C. 

JUNE 1973 



Tell Your Story More Effectively 
. with these ALT A Educational Aids 

(All orders plus postage; write Business Manager, ALTA, 
1828 L Street, N.W., Washington, D.C. 20036) 

HOME BUYER: HORSE SENSE 
HELPS! A concisely-worded direct 
mail piece that qu ickly outlines 
title company services . 1-11 dozen, 
65 cents per dozen; 12 or more 
dozen, 50 cents per dozen; de­
signed to fit in a No. 10 envelope. 

CLOSING COSTS AND YOUR PURCHASE OF A 
HOME. A gu idebook for home buyer use in learning 
about local closing costs. Gives general pointers on 
purchasing a home and discusses typical settlement 
sheet items including land title services . 1-11 dozen, 
$2.25 per dozen; 12 or more dozen, $2.00 per 
dozen . 

AMERICAN LAND TITLE ASSOCIA­
TION ANSWERS SOME IMPOR­
TANT QUESTIONS ABOUT THE 
TITLE TO YOUR HOME. Includes 
the story of the land title industry. 
$16 .00 per 100 copies of the book­

let. 

THINGS YOU SHOULD KNOW ABOUT HOME 
BUYING AND LAND TITLE PROTECTION. Folder 

designed for No. 10 envelope includes a concise 
explanation of land title industry operational meth­
ods and why they are important to the publ ic. Nar­
ration provides answers to misinformed criticism 
of the industry. $5.75 per 100 copies. 

(RIGHT ) BLUEPRINT FOR HOME BUYING. 
Illustrated booklet contains consumer 
guidelines on important aspects of 
home buying. Explains roles of vari ­
ous professionals including broker, 
attorney and titleman. $18.00 per 
hundred copies, 20 cents each on 99 
or fewer copies . (RIGHT) ALTA FULL· 
LENGTH FILMS: " BLUEPRINT FOR 
HOME BUYING." Colorful animated 
16 mm. sound film , 14 minute s long , 
with guidance on home se lection , 
financing, settlement. Ba sis for popu ­
lar booklet mentioned above. $95 per 
print. " A PLACE UNDER THE SUN." 
Award wi nning 21 minute animated 
16 mm . color sound film tells the 
story of the land title industry and 
its services. $135 per print. 

LINCOLN LO~;r HIS HOME 
BECAUSE OF DEFEC­

TIVE LAND TITLES . . A 
memorable example of the 
need for land title protection 

is described in this folder. 
$5.00 per 100 copies. 

blueprint 
tor 
home 
buying 

THE IMPORTANCE OF THE ABSTRACT IN YOUR 

COMMUNITY. An effectively illustrated booklet 
that uses art work from the award-winning ALTA 
film , ""A Place Under The Sun:· to tell about land 
title defects and the role of the abstract in land 
title protection. Room for imprinting on back 
cover. $12 .00 per 100 copies. 
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