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PRESIDENT'S MESSAGE 

September, 1967 

Although this is my last opportunity to greet you as ALTA presi­
dent in the pages of Title News, my message is in no sense a "swan 
song," because my interest in the welfare and progress of the American 
Land Title Association will continue undiminished. 

I suppose every President feels the same. He begins his term of 
office with such high hopes for outstanding achievement and all too 
quickly the year is past, leaving so many unfulfilled ambitions. But 
as I review the experience of 1967, I am heartened by the number of 
important activities which have been initiated. We have made, at 
least, a very favorable beginning. It seems inevitable the ALTA 
will continue to mature and prosper and to expand its influence, 
prestige and service to its members. 

This forward movement is the end result of a great deal of effort 
contributed by many dedicated title men and women-committee chair­
men and their members; the officers of affiliated title associations; the 
Executive Committee; the Board of Governors; the ALTA staff. Al­
most without exception individuals have responded eagerly and effec­
tively to requests for help. I wish I could thank each one personally, 
and I will express my appreciation to every one of you who attends the 
Annual Convention in Denver. 

To those who, for some reason, simply cannot attend the Denver 
meeting, I say, "God bless you-and thanks for everything." 

, Yours truly, 

~/3.~ 
v 

George B. Garber 
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TITLE SEARCHES 

A erial reconnaissance, a basic 
military intelligence tech­

nique, is proving to be a highly 
useful aid in land title search op­
erations, according to Lloyd Lud­
wig, Vice President of New Jersey 
Realty Title Insurance Company. 

Ludwig, who heads the company's 
Hackensack office, has found that a 
preliminary aerial inspection of a 
property frequently discloses poten­
tial problems which may occur dur­
ing the course of a title search. "In 
some instances," he says, "a short 
flight is clearly the best way to be­
gin an extensive title search oper­
ation." 

As a case in point, he cited one 
project recently handled by his of­
fice which involved a four-mile 
stretch of the New Jersey Turnpike 
in Bergen County. To widen the 
road from six to twelve lanes along 
this length, the State had to obtain 
additional land. To expedite the title 
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WITH WINGS 

searches involved, Ludwig flew over 
the route with a photographer. The 
result was a series of pictures which 
when placed together showed a 
bird's eye view of the scope of the 
project at hand and also provided a 
pictorial record for future reference 
work. 

Another title search operation in 
which aerial photography is proving 
helpful is the 80-square-mile Dela­
ware Water Gap National Recrea­
tional Area, which the U.S. Army 
Corps of Engineers is now develop­
ing for administration by the Na­
tional Park Service. 

Last fall, the Engineer Corps 
awarded New Jersey Realty Title 
Insurance Company the contract to 
supply title evidence for 2,100 tracts 
in the 4,200-acre Blue Mountain 
Lakes area in Walpack Township, 
Sussex County. In conducting its 
title search, the company has been 
able to make good use of the aerial 
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survey photographs which the En­
gineer Corps obtained for its own 
topographical records. In July, the 
Title Insurance Company received a 
second contract, covering an addi­
tional 2,050 tracts, comprising 12,-
000 acres in Walpack and Still­
water Townships. 

By no means are such special 
projects the only cases where aerial 
surveys contribute to the efficiency 
of title search activities, however. 
As Ludwig points out, "boundary 
descriptions in deeds and other rec­
ords generally are limited to linear 
measurements. It's difficult to get 
an idea of what the property is 
actually like without taking a look 
at it. From the air, land features 
which may bear on the title are 
readily apparent. For example, the 
contour of the land itself is impor­
tant or there may also be a stream 
meandering across the property, 
while the type and amount of vege­
tation serve to indicate the sub­
surface of the land. 

"Such geographical information 
has a direct influence on the suit­
ability of the site for the purpose 
the purchaser has in mind. He may 

intend to erect an industrial build­
ing on speculation, construct a gar­
den apartment or plan to sub-divide 
the land for residential tract devel­
opment. The aerial photographs we 
obtain for our title search may also 
help the mortgagee in developing 
the final design for his project." 

Ludwig's interest in applying the 
principles of aerial reconnaissance 
to land title work reflects his for­
mer military career. During his six 
years of active service as a naval 
aviator in World War II, he rose to 
the rank of Lt. Commander and was 
awarded the Distinguished Flying 
Cross for sinking a German sub­
marine off the coast of Brazil. He 
has also served for 14 years as a 
member of the U.S. Naval Reserve 
at Floyd Bennett Field, Brooklyn, 
New York, and for six years as 
Commanding Officer of one of the 
reserve squadrons based there. 

His private plane, a Cessna 180, 
is hangared at the Ramapo Valley 
Airport, Spring Valley, New York. 

Ludwig is the Immediate Past 
President of the New Jersey Land 
Title Insurance Association, Past 
President of the Lawyer's Club of 
Bergen County, a member of the 
New Jersey Bar and of the New 
Jersey and American Bar Associa­
tions. 
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ESCROW-and how 
it can help the broker 

Reprinted from "The Guarantor", Chicago Title and Trust Co., Chicago, Illinois 

E scrow has long been recognized 
as the only means by which a 

purchaser or mortgagee of real es­
tate can know with certainty the 
condition of the title or the security 
interest he will acquire before con­
trol of his funds has been sur­
rendered. 

But, in addition to this "gap 
bridging" aspect, escrow possesses 
numerous other attributes which 
commend its use to members of 
the real estate profession. Some 
belong in their package of sales 
inducers; some stand as sale pro­
tectors; others facilitate closings on 
accomplished sales ; all are worthy 
of consideration by brokers and 
salesmen. 

It is not essential to develop ex­
pertise in the use of escrows. What 
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is important is possession of a gen­
eral familiarity with the flexible 
capabilities of an escrow. This 
article will endeavor to provide a 
start in securing this general fa­
miliarity. 

It would not be inaccurate to as­
sert that an escrow affords great 
"savings" to real estate people-it 
saves time and work, it saves deals 
that might not otherwise be made, 
and it saves closings on sales 
where a default might threaten. 

ESCROW CAN SA VE YOUR TIME 

AND ENERGY 

In the realm of time and work 
savings, after an escrow has been 
opened, the escrowee assumes re­
sponsibility for the myriad of de­
tails which are confronted before a 



closing can be effected. Included 
in this category are securing the 
title evidence, advising the parties 
of requirements for closing, dis­
bursing the funds to the designated 
payees, arranging for the release 
of existing mortgages, and deliv­
ery of the title policy or other evi­
dence, recorded deed , etc., to the 
appropriate party. 

It need not be re-stated that 
time spent on such matters is time 
stolen from selling. 

ESCROW CAN OFTEN SA VE 
A DEAL 

As a "deal saver", escrow can be 
an ally in overcoming obstacles 
which threaten to preclude sales 
that parties genuinely want to be 
made. 

Making a major contribution in 
this regard is the aforementioned 
elimination of the possibility of 
title defects arising between the 
effective date of the title evidencP. 
and the date of recordation of the 
deed to the purchaser. Buyers and 
mortgagees are understandably re­
luctant to part with substantia~ 

sums of money based only on evi­
dence that the seller's title was ac­
ceptable at some prior date. Sug­
gesting an escrow under these cir­
cumstances is likely to overcome 
such reluctance. 

A particularly frustrating situa­
tion exists when the seller's title is 
defective, and the only means by 
which such defects can be cured is 
through use of the proceeds of the 
desired sale. But no prudent pur­
chaser can be expected to pay 
money for a clouded title. Because 
it enables use of the purchaser's 
funds to clear title objections con­
sistent with the escrowee's com­
mitment not to use such funds until 

the title is or will be in the condi­
tion the buyer has agreed to ac­
cept, escrow affords the vehicle by 
which this dilemma can be re­
solved. 

Customer confidence is an es­
sential ingredient in successful 
selling. Without it, the parties 
may never be led to the point of 
signing a contract. The uneasiness 
that may characterize a decision to 
make the major investment that 
the purchase of real estate repre­
sents dissipates to a large degree 
when a large and reputable institu­
tion is injected as an escrowee. 
This is particularly true where one 
of the parties is not a local resi­
dent. 

ESCROW IS AN AID WHEN THE 
TRANSACTION JS COMPLICATED 

The versatility of escrow can be 
called upon to provide the solution 
to problems which arise in certain 
complex transactions. 

Assemblages of tracts where all 
sales are contingent upon acquisi­
tion of a specific number of parcels 
and purchase and re-sale transac­
tions are converted from cumber­
some confusion to order and effi­
ciency by a properly drawn escrow. 

Other deals that stand on the 
brink of finality can often be 
nudged · to execution by other as­
pects of escrow. The money mar­
ket available is expanded by adding 
out-of-state investors, who require 
escrow payouts of their funds. The 
certainty of closing relieves the 
doubts otherwise present when one 
of the principals has demonstrated 
disturbing tendencies toward inde­
cisiveness. 

It is this very certainty that 
affords the third major "saving"­
that feature of an escrow which 
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sets a course for closing that can­
not be diverted without agreement 
by the parties. Three factors con­
tribute to this characteristic. 

The first is that delivery of a 
deed into an escrow insulates the 
transaction from obstructions that 
might otherwise result from the 
death or disability of the grantor. 
This is of special value in install­
ment contract cases. 

The second is derived from the 
fact that the escrow agreement es­
tablishes the rights and obligations 
of the parties and furnishes suffi­
cient instructions to the escrowee 
to proceed to a closing with noth­
ing further from the parties. In 
the absence of amendatory instruc­
tions, the escrowee is bound to 
withstand all pressures to depart 
from the terms of said agreement. 
Lastly, an escrowee working in 
close conjunction with a title-in­
surer is often in a position to cir­
cumvent unanticipated barriers to 
a closing. 
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"A PLACE 

UNDER 

THE SUN" 

ESCROW CAN HELP TO 
SAFEGUARD YOUR COMMISSION 

Any discussion of the use of 
escrows as related to real estate 
firms should mention safeguards 
for the broker's commission. A 
properly d e p o s i t e d commission 
check assures receipt of this money 
by the party entitled thereto re­
gardless of whether the escrow is 
terminated by disbursement or de­
fault. 

The foregoing does not purport 
to be an exhaustive chronology of 
the advantages of escrow. Nor 
has there been any attempt to de­
tail the procedures by which escrow 
accomplishes its objectives, for it 
matters not how it's done so long 
as real estate people are aware of 
what can be done. 

It is hoped, therefore, that this 
brief summary of specific tech­
niques and the suggestion that 
escrow is sufficiently flexible to 
embrace as a valued assistant in all 
transactions and an indispensable 
problem-solver in many. 



How You Can 
Profit by 
Working with 
FMI 

First Mortgage Investors is the pioneer nationwide mortgage invest­
ment trust offering construction, development and warehousing first 
mortgage loans to mortgage bankers financing residential or commer­
cial projects. We have acquired more than $300,000,000 in first mort­
gage loans through 160 correspondents located in 43 states. 

It is always FMI's policy to require title insurance-and we fre­
quently work closely with title insurance companies in solving the 
borrowing problems of their customers. We also use title insurors as 
escr9w agents, disbursing agents and repayment agents. 

Help your customers to obtain mortgage funds-and help yourself 
as well. We're in business to make interim mortgage loans. That is our 
only business. Contact the regional office nearest you for more details. 

~ 
First Mortgage Investors 

Regional offices of First Mortgage Advisory Corporation, 
investment advisors to FMI: 
• 825 Forty-First Street, Miami Beach, Florida-Phone 305 JE 2-7361 
• 2793 Clairmont Road, N.E., Atlanta, Georgia - Phone 404 633-5622 
• 120 La Salle West, South Bend, Indiana-Phone 219 232-1345 
• 612 Petroleum Club Bldg., Oklahoma City, Okla.-Phone 405 CE 6-3487 
• P. 0 . Box 2183, Great Falls, Montana - Phone 406 453-8131 
• 1299-4th Street, San Rafael, Calif. -Phone 415 453-2810 



TWO KEY FORMS SOLVE 

ORDER-INVOICE 

PROBLEM 

A modern information flow sys­
tem built around two new 

forms has taken much of the com­
plexity out of work at the Memphis 
Title Company. The basic jobs it 
does-title searches, title insurance, 
abstracts and various types of 
reference work- are complicated 
enough. When lack of system and 
inefficient working documents are 
added, the complications are com­
pounded, and that is exactly what 
happened until the company paid 
some attention to paperwork. 

Memphis Title's work is done for 
attorneys, builders, and real estate 
brokers and agents. It operates in 
Memphis and Shelby County, Ten-
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nessee, almost exclusively, although 
the title insurance work can carry 
into any area of the United States. 
While some orders are relatively 
simple, many are very complicated 
and can take anywhere from a few 
days to months or more to close. 
It may be able to bill for a complete 
job, but often can only bill for work 
completed to a specific point, be­
cause additional operations may be 
necessary at a later date. 

Since most orders come in by tele­
phone, the first writing was done by 
hand on a work sheet. This was 
then transcribed to an order blank. 
From that point on there could be 
up to nine more writings of some 



or all of this same information, 
plus the additional information col­
lected as the work progresses. Three 
separate ledgers had to be posted, 
file cards and files had to be pre­
pared, the abstract had to be copied 
to a chain sheet and a tax sheet, a 
delivery receipt was prepared and 
finally a bill was made out. 

A Standard Register forms spe­
cialist studied the whole picture, 
flow charted it, proposed a new sys­
tem and flow charted that. Now 
Memphis Title has centralized or­
der processing and billing and posi­
tive control over every order that 
comes in and is dispersed to various 
departments. 

The first step was to install a 
control desk through which all or­
ders would pass and be processed 
before forwarding them to the 
proper departments. Similarly, all 
orders are returned to this desk 
for the compilation of charges and 
issuing of invoices. Also, where be­
fore one department would forward 
an order to the next working de­
partment, now it must come through 
the control desk so that the order's 
comings and goings can be re­
corded. 

Two typewriters are located at 
the control desk-one for prepar­
ing orders, the other for invoices. 
The incoming orders, as before, are 
first written up on a work sheet as 
they come over the telephone. This 
two-part form is sent on to the 
typist who prepares the header 
section of a four-part continuous 
order set. Each form is consecu­
tively numbered. The header section 
contains information such as prop­
erty description, sales price, owner 
name, who ordered and similar data. 
Title insurance data is entered in 
the upper right corner. 

This header section is the same 
on all four copies. The body copy, 
however, has some differences. The 
first two copies-chain sheet and 
soundex-charge sheet - are the 
same, providing space for the list­
ings of grantors and grantees and 
related data; on the control desk 
copy, number three, space is de­
voted to listing the in and out dates 
of the file and who has it with more 
space provided for a listing of in­
voices on the order. Finally, the last 
copy, tax check-out, will list city 
and county taxes paid along with 
dates and valuations. 

When the order is ready for invoicing, all necessary documents come to the control desk where a second typewriter, holding con­tinuous invoice forms, is used to prepare the invoice. (Note Stand­ard Register Automatic Linefinder on machine at left.) 
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After the order has been typed, 
the typist removes the third copy, 
control desk, and keeps that in an 
open order file with one copy of the 
original work sheet. Each time the 
file comes to the desk or leaves it 
for another department, that infor­
mation is entered on the control 
desk copy. The other work sheet 
copy is attached to the file folder 
that carries all other documents. 
This folder, with the remaining 
three copies of the order form set, 
is sent to the search and abstract 
department where the legal descrip­
tion of the property is checked and 
corrections handwritten in. The 
form set is separated here with the 
soundex-charge sheet tax check 
copies going to the respective de­
partments. Soundex is a phonetic 
cross reference file to insure that 
all possible records are complete 
regardless of how a name may be 
spelled or pronounced. 

A five-part invoice is prepared on 
a typewriter similarly equipped 
with an automatic linefinder. The 
top original copy goes to the attor­
ney who ordered the work along 
with the file. Copy two is the ac­
counting copy, three is the cashier's 

copy, four is an order file copy re­
tained by Memphis Title and five is 
a follow-up copy filed by invoice 
number. When a file is returned 
from the attorney, this last copy is 
pulled to show that it has been 
cleared. Accounts receivable is re­
sponsible for following up on pay­
ments. 

The eleven writings previously 
necessary to enter an order and 
process it through to invoicing have 
been reduced considerably to three 
or four . Instead of entering infor­
mation into three ledgers, for ex­
ample, Memphis Title now has but 
one-for title listings; instead of 
the policy title card as a separate 
writing, it uses a copy of a form 
already written, instead of tran­
scribing information to separate 
single forms for the various depart­
ments, it captures the data on a 
multi-copy form set so that copies 
are already prepared. More than 
these, however, is the fact that it 
has centralized control from the 
time an order is entered until it is 
paid for. It can find information 
faster and in one place. Central in­
voicing has eliminated the problems 
occurring because each department 
was handling its own billing. 

DATES TO REMEMBER 

ALTA Annual Conventions 

1967 Denver, Colorado, Septem­
ber 24-27, Denver Hilton Hotel 

1968 Portland, Oregon, Septem­
ber 29-0ctober 2, Portland Ho­
tel 

1969 Atlantic City, New Jersey, 
September 28-0ctober 1, Chal­
fonte-Haddon Hall 

Page 10 

ALTA Mid-Winter Conferences 

1968 New Orleans, Louisiana, 
February 21-23, Roosevelt Ho­
tel 

1969 Chicago, Illinois, March 5-
7, The Drake 



Richard A. Hogan, Vice President, Pioneer National Title Insurance Company. 
Seattle, Washington, has delighted readers of "Title News" for years with his 
imaginative "Dear Dickey" series. Mr. Hogan addressed the Washington Land Title 
Association Convention in May at Vancouver, B.C. As one listener noted---"the 
address was the greatest single dose of mental martini anyone could take in 90-
solid, laughable minutes." " Title News" is pleased to present for your enjoyment: 

"HOGAN'S SUMMATION" 

T hank you for that very nice 
introduction. I might say at 

the outset that after having done 
this little summarizing job for sev­
eral years, I view it with mixed 
emotions-somewhat like the man 
who saw his mother-in-law go over 
a cliff in his new Cadillac converti­
ble. 

This is because it violates one of 
my fundamental principles-if at 
first you don't succeed-the hell 
with it. 

A word of warning. There is a 
tendency at these conventions for 
people to drink coming, going and 
while at. As the convention draws 
to a close, I want to add my ad­
monition. Don't drive while drink­
ing, you might hit a bump and 
spill some of it. 

The convention is a dandy. It 
differs from its predecessors in 
some respects. The ice breaker, for 

example, was held before dinner, 
Thursday night instead of after 
dinner. It provided spicy foodstuffs 
in addition to booze which was a 
splendid idea, foisted upon us by 
Canadian rules and regulations 
governing receptions. This meant 
that after the reception, a large 
dinner a n d retirement-people, 
were more likely to be bilious than 
inebriated. But it did demonstrate 
the quality of our people because, 
although gassy and listless from 
their excesses of the evening, they 
nevertheless showed up in force for 
the first attendance drawing Fri­
day morning. Bruce House from 
Port Angeles, a first timer at a 
WLTA convention, fittingly 
enough, won the first draw. Presi­
dent Burkey handled the meetings 
casually and with elan. Swiftly 
wading thru the opening ceremon­
ies, committee appointments and 
introductions of new members, 
guest and first timers, he guided 
us smoothly into the program. 

The program, viewed in retro­
spect, was meaty but in some re­
spects depressing-as it dealt with 
hazardous situations, 1 o s s es, and 
complicated legislation. But it was 
good. The first speaker, James 
Healey, a mighty prophet of doom, 
cast the first shadow of gloom 
over the hung-over audience in the 
development of his topic-"Future 
Subordination Agreements-Auto-
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matic Losses". He proved by case 
histories that automatic losses 
are an inevitable result if you in­
sure on these things like the Cali­
fornia companies i n s i st upon 
doing. Apparently, because of com­
petitive pressures or otherwise, 
they have 1 et no opportunities 
pass to insure on these things-or 
variations thereof. They seem to 
love to insure-possibly on the 
principle that it is better to have 
loved and lost than never to have 
lost at all. 

We are grateful to Jim for this 
fine exposition, particularly since 
it provides guidelines through a 
disaster area that threatens us. We 
should enter into insubordination 
agreements with each other not to 
insure in these situations. A copy 
of Jim's talk will be published in 
the News Letter. 

After a needed coffee break the 
program became panellized for the 
balance of the morning. 

Vern Arnold moderated a panel 
entitled "From The Agents Point 
of View"-presumably, of the in­
surer. He stated that the members 
represented 112 years of title serv­
ice-and they looked it. However, 
this evidently has had a mellow­
ing affect upon them because each 
seemed to be genuinely fond of his 
insuring company. 

Tom Clement viewed his insurer 
as a technical consultant. A consul­
tant is a guy who borrows your 
watch and then tells you the time. 

Scott Carl stressed a s o r t of 
father and son relationship that 
exists between the two. This is not 
necessarily a bad relationship. I 
always liked the explanation of a 
very successful banker in Seattle 
as to how he entered the banking 
business in the first place. He said 
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"my father was president of the 
bank. He bumped into me in the 
lobby of the bank one morning­
and took a liking to me." 

Lee McLeland also exhibited a 
very wholesome attitude towards 
his insurer. For one thing it pro­
vides him with much better forms 
than those he had been able to 
steal when he was the first agent 
of his company. He also expressed 
appreciation for the good technical 
advice he gets when he least ex­
pects it. 

At the close of their presentation, 
President Burkey, who is also an 
agent, stated that in dealing with 
the home office, where you want a 
favorable opinion, it is best to 
shade the facts a bit. In the long 
run this will be productive of the 
best results. And this is true. As 
an old branch manager, I found 
out that by ignoring essential com­
pany bulletins, I was enabled to 
insure many more titles than I 
could have had I read them. Ignor­
ance of the law is no excuse, but 
it sure helps a lot on these close 
cases. 

The morning session closed with 
a panel called "A Word to the 
Wise." This is a portion of a quota­
tion from Don Quixote-which in 
its entirety reads "Good wits jump 
-a word to the wise is enough." 
And so it was-at least before 
lunch. This panel was moderated 
by Ed Tinsley who has certainly 
done everything for this conven­
tion, except swab down the halls. 
Primarily, the panel dealt in a 
scholarly manner with losses­
another dismal subject. Bob Davis 
led off with a chalk talk on title 
traps which almost any typical , 
non-thinking title officer can fall 
into, and will, if given the op-



portunity. Warren Olson discussed 
a few cases that occurred after en­
trapment, in which justice trium­
phed-although the title company 
appealed from the decision in each 
case. 

At the conclusion of Warren's re­
marks, Frank Soderling, the third 
panellist, ran amok. Springing to 
the platform in a topless condition 
he demonstrated a psychedelic title 
happening. He stated that he re­
ceived the inspiration for this dem­
onstration while rolling and toss­
ing in bed-probably caused by 
something he had eaten but had 
not digested. Even in this unclad 
condition he gave a moving discus­
sion involving rivers and tide lands 
as affected by those two legal con­
cepts which, I believe, were en­
titled Revulsion and Excretion. 

Immediately, after he had been 
publicly fired by Sherwood Nor­
ton, the meeting closed and we re­
paired to the Fraser room for a 
salmon lunch. Incidentally, this 
was the third consecutive time that 
I had eaten salmon, through cir­
cumstances not entirely within my 
control. I like salmon but this was 
too much, because all day I have 
been fighting an almost irresista­
ble urge to go upstream and spawn. 

The after no on session was 
marked by two able presentations 
on Legislative enactments effect­
ing our business. 

Evelyn Dennis, by far the best 
looking speaker of the day, ap­
peared under protest, claiming that 
Ben McDonald volunteers her for 
everything. Nevertheless, she did a 
thorough-going job of dissecting 
the Uniform Commercial Code into 
understandable s e g m e n t s. It 
doesn't look like fun but it is going 
to be with us. Evelyn established 

two facts: 1st, there is no escape 
from the act since forty-nine of the 
states have adopted it. She deliber­
ately refused to name the 50th 
state; probably to avoid a rush of 
title people to that state. 2nd, she 
established that a woman's place 
is not necessarily in the home, par­
ticularly if she understands the 
Uniform Commercial Code. In my 
opinion, Ben McDonald should put 
her on a permanent lend-lease 
basis for use by brother title com­
panies and allied industries. 

Gene Tully, newly annointed 
President of Security Title Insur­
ance Company, Los Angeles, 
paused briefly in transit to ana­
lyze the Federal Tax Lien Act of 
1966. No comments are necessary. 
We hate to see Gene leave our area 
although appreciating that this is 
a wonderful opportunity for him. 
Unfortunately for us-Gene proves 
again that old titlemen never die­
they just move away. The final 
event of the day was the Bosses 
Panel entitled, "Your Questions 
Answered." It was expected to pro­
duce some real good questions and 
some unexpurgated dialogue. Be­
fore they commenced there was a 
motion from the floor to adjourn. 
Unfortunately for them this mo­
tion was lost for want of a second. 
The bosses appeared en bane, reek­
ing with an aura of brotherly love, 
and with but few questions to 
answer. 

Frank Benecke, Sherwood Nor­
ton, Warren Pease and Dave Fogg 
are all experts; in other words, 
guys who know all the answers 
even if they don't understand the 
questions. 

Unanimity pre v a i 1 e d among 
them as to inadvisability of estab­
lishing a rating bureau, joint title 
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plant. the future of the small title 
office, and recruiting programs, 
etc. On the question of raising 
wages to meet the high competitive 
labor market in some areas, the 
consensus of opinion seemed to be 
that in the title business it is best 
to hire a person who is willing to 
start at the bottom-and stay there. 
When it appeared that further 
questions were not forthcoming 
and this was not where the action 
was, Mr. Norton moved for ad­
journment, seconded by Mr. Pease, 
and carried by vote of the panel 
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members. The conventioners there­
upon moved out into the sunlight 
and to individual pursuits of hap­
piness. 

I would like again to thank the 
members of the Publication Com­
mittee for sending in items for the 
News Letter and also to Betty 
Stine for getting them out. 

In closing-It is a marvellous 
convention, which will no doubt 
be reflected in your expense ac­
counts - So - keep smiling - it 
makes everyone wonder what you 
are up to. 

40,000 POTENTIAL 

SALESMEN FOR 

ABSTRACTS AND TITLE 

INSURANCEI 

Every Title and Abstract Com­

pany Employee Should Have a 

Copy of This Valuable Public 

Relations Manual. 

A quick, easy-to-read blueprint for 

dealing with editors and broadcast­

ers. Contains sample news releases, 

story memos to editors, picture 

memorandum and an examination 

for title company employees. In­

cludes sample press releases, news 

stories, and radio and TY copy. 

ONLY $1.50 EACH. 



TITLE INSURANCE 
LIQUIFIES 'FROZEN' 
MORTGAGE ASSETS 

By Jay R. Schwartz, President, 

American Title Insurance Company, Miami 
Reprinted with permi..aion of the AMERI CAN BANKER 

A recent publication of the 
Mortgage Bankers Association 

of America defines a mortgage as 
an "instrument used to bind the 
title to real property as security 
for repayment of a loan." Such 
debt security, it naturally follows, 

The flow of funds to support all 
of this building has been so tre­
mendous that mortgage lending 
has become one of the largest seg­
ments of our national finance 

can be no better than the borrow-
er's title to the property on which 
the loan is made. Title insurance 
by a financially responsible com­
pany thus has become a basic re­
quirement of those who prudently 
make or acquire first mortgage 
loans on any kind of real property. 

The v o 1 um e of outstanding 
mortgage loans in the United 

structure. 

States could not have grown to the .,,,.<•"" 
present level of approximately $300 \{ -... - -
billion without title insurance and 
the protection it affords against 
defective titles or outright fraud. 

We now lead the world in the 
percentage of families living in 
homes they own or are buying, and \ 
mortgage funds have been provided I 
to finance the construction and ,,,,.,, 
purchase of these homes and to --
build myriad commercial and in­
dustrial properties which give our 
nation the highest standard of liv-
ing the world has ever known. 
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Title insurance, obviously, is not 
solely responsible for this develop­
ment. But it is the vehicle which 
speeded the flow of mortgage in­
vestment funds from institutional 
investors into all p a r t s of the 
country where demand exceeded 
available local r e s o u r c e s, and 
helped the mortgage banking pro­
fession gain its giant stature in 
directing this flow of funds across 
the nation. 

The contributions of title insur­
ance have been many, both to the 
owners of real property and those 
who finance the purchase of these 
properties. 

It is a guarantee that title to the 
property is good and is not en­
cumbered by prior liens; it protects 
the buyer and lender against num­
erous risks, among which, as ex­
amples, are incompetency of prior 
parties in title, ultra vires cor­
porate acts, undisclosed heirs and 
spouses, human errors and omis­
sions of abstracters and recording 
officials, forgery, trickery and de­
ceit. 

Title insurance thus provides 
safety of investment to the buyer 
and lender, to both mortgagors and 
mortgagees who avail themselves 
of proper coverage. 

This individual protection for 
each real transaction, when applied 
to the thousands and thousands of 
transactions that take place an­
nually, has had the cumulative ef­
fect of bringing to the mortgage 
lending industry an element es­
sential to its vast growth. This ele­
ment is liquidity of a mortgage 
investment portfolio. 

Permanent mortgages usually 
run for relatively long periods-20 
to 30 years, and in some instances, 
up to 40 years. In decades past, 
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mortgage loans were for much 
shorter duration and at relatively 
higher interest rates than today 
because they were regarded as 
"frozen" assets. 

Today, the picture is far differ­
ent. The expert services of the 
mortgage b a n k e r "packaging" 
sound mortgage loans, coupled 
with title insurance, has added 
marketability to mortgages similar 
to that afforded investments in 
government or corporate bonds, or 
other securities in which insurance 
companies, savings institutions, 
banks, trust funds and others seek 
income from investments. 

The advent of FHA-insured and 
VA/ guaranteed mortgage loans, 
plus creation of the Federal Mort­
gage Association to maintain a sec­
ondary market in these mortgages, 
accelerated the development of this 
liquid nature of mortgage invest­
ments. 

FNMA, when purchasing FHA/ 
VA loans, insists on title insur­
ance. This governmental agency, 
which engages in selling as well 
as acquiring mortgages in order to 
stabilize the market under varying 
conditions, thus recognizes the im­
portance of title insurance to the 
marketability of the mortgage. 

Major investors in conventional 
mortgages, which now outnumber 
FHA/ VA loans even on residential 
properties, are equally insistent on 
title insurance. They seek the same 
advantages of liquidity so that 
they may readily make adjustments 
in their investment portfolios as 
changing conditions in the money 
markets indicate to be justified. 

There is no formal secondary 
market for conventional mortgages, 
but there is tremendous traffic in 
them. In reality there is a wide 



market for conventional mortgages, 
and the nationwide network of 
mortgage bankers is the prime in­
termediary for this sale and pur­
chase of conventional loans. 

The "squeeze" on mortgage funds 
which accompanied the tight money 
situation of 1966 gave emphasis to 
marketability as a necessity for 
mortgage lenders and investors. 

With the exception of some state 
and federally chartered savings 
and loan associations in a few 
areas of the nation, the vast ma­
jority of mortgage lending institu­
tions require title insurance. 

Last year, some of the institu­
tions using title evidence other 
than title insurance found it neces­
sary to market some of their mort­
gage inventory for purposes of en­
hancing liquidity, or because of a 
desire to make new loans at the 
prevailing higher interest return. 
In several instances, our company 
was called upon-almost frantically 
-by some associations to provide 
title insurance for large volumes 
of mortgages. They could not 
market their holdings unless the 
buyer of the mortgages was pro­
tected by title insurance. 

The relative few who learned 
this lesson the hard way, we feel, 
now better appreciate the contribu­
tion that title insurance makes to 
the soundness and liquidity of the 
mortgage investment portfolio. 

By general consensus, the slow 
home-building r a t e of 1966, the 
elimination of older buildings by 
urban renewal and expressway 
construction in many cities, and 
other factors have created a heavy 

backlog of demand for new hous­
ing construction. Adding to this is 
a rapidly increasing number of new 
family formations, with predictions 
that the demand for new housing 
-and for mortgage financing­
will soar to unprecedented levels 
over the span of a few years. 

Even with the current trend to­
ward increased savings flowing in 
to the savings institutions, and the 
prospective increase in life insur­
ance company funds, there is some 
doubt that these traditional sources 
of mortgage funds will be enough 
to satisfy the demand. 

Hence, the large pension funds 
and some other forms of trusts are 
being encouraged to survey mort­
gage investment as suitable for 
them. MBA already has formally 
turned its attention to these funds 
by providing special and enlight­
ening material on the safety, se­
curity and marketability of mort­
gage investments which, properly 
made, return favorable income 
yields in comparison with the nor­
mal type of investment made by 
these funds. 

We agree with the MBA that the 
experienced, m o d e r n mortgage 
banker is the catalyst for this type 
of investment by these pension and 
trust funds; and the mortgage 
banker knows t h a t an essential 
part of any mortgage loan he 
"packages" will be adequate title 
insurance coverage from a respons­
ible title insurance underwriter. 

Prudent investors shun "frozen" 
assets. Only with title insurance 
can a mortgage investment be 
made liquid. 
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LAND TITLE 
CURRICULUM 

DEVELOPED BY 
NORTHWOOD OF TEXAS 

T he development of a new cur­
riculum in Land Title Manage­

ment was announced in July by 
Northwood Institute of Texas (Ce­
dar Hill ) and the Texas Land 
Title Association. In making the 
announcement, Northwood Execu­
tive Vice President, R. Gary Stauf­
fer, explained the new program will 
prepare young people for manage­
ment positions in the land title in­
dustry. 

An association-appointed com­
mittee headed by M. Edwin Prud­
'homme, President of the Lawyers' 
Title Agency in Texarkana, Texas, 
has worked with Northwood offi­
cials since early 1967 to develop 
the curriculum and course mate­
rials. Besides Prud'homme, the 
committee members are: Wiley 
Alliston, Vice President, Stewart 
Title and Guaranty Co., Dallas; 
Alex H. Halff, Vice President, Ala­
mo Title Co., San Antonio; and 
Jimmie Pigman, President, Dal­
hart Abstract Co., Dalhart. 

Besides participating in the de­
velopment of course syllabuses, 
instructional materials, and refer­
ence materials in the specialized 
land title courses, the committee­
men will also serve as guest lec­
turers and keep the courses up-to­
date. 
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Among the new courses devel­
oped are ones in the history, phi­
losophy and organization of the 
I.and title industry, property law, 
abstracting, reading, interpreta­
tion and platting of property de­
scriptions, and title insurance. 

Leading to an Associate Degree 
with two years of college studies, 
25 per cent of which is in special­
ized land title courses, 25 per cent 
related business courses, and one­
half liberal arts studies, the cur­
riculum is designed to help meet 
the growing needs in the industry 
for personnel in the areas of title 
examination, abstracting, escrow 
and closing. 

Commenting on the new pro­
gram, Committee Chairman Ed 
Prud'homme said, "There has not 
been any formal education in the 
industry and this is the first step. 
The Northwood Institute concept 
of education is suited for our 
needs. In Texas al.one, there are 
425 abstract plants, 19 national 
title underwriter offices and nine 
home offices of underwriters. Our 
industry is growing and offers 
many opportunities for young peo­
ple seeking rewarding and chal­
lenging careers." 

Stauffer stated that the devel­
opment of the new curriculum was 



Northwood Institute Executive Vice President, R. Gary Stauffer, standing, and members of the 
Land Title Management Advisory Committee discuss subjects to be offered the college's new Land 
Title Management program. From left to rie-ht, are M. Edwin Prud'homme, Committee Chairman, 
and President of the Lawyers' Title Agency in Texarkana, Texas; Stauffer: Alex H. Hal ff, Vice 
President, Alamo Title Company, San Antonio; and Wiley Alliston, Vice President, Stewart Title 
and Guaranty Company, Dallas. 

a classic example of how the col­
lege has worked with business and 
industry to find their personnel 
needs and plan programs to fill 
those needs. He cited Northwood's 
oth1::r programs in automotive mar­
keting, developed with the aid of 
the major auto manufacturers, the 
National Automobile Dealers As­
sociation and individual principal 
dealers; the advertising program 
designed by some of the nation's 
top advertising agencies; the ho­
tel and restaurant management 
curriculum, co-developed with the 
Sheraton hotel chain and other 
princ.ipals; and the school's six 
other major areas of study-bank-

ing and finance, business manage­
ment, journalism, retailing and 
marketing, international business 
management, hospital manage­
ment, and executive secretarial 
science. 

The new Land Title Manage­
ment program will be initiated on 
the Northwood of Texas campus in 
Cedar Hill during the 1967-68 aca­
demic year. It will also be extended 
to Northwood's other campuses in 
Midland, Michigan, and West Ba­
den , Indiana, as soon as changes 
in the curriculum relative to the 
laws and practices in the land 
title industry in those areas can 
be made. 
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Rhes H. Cornelius, Chairman of 
the Board of Transamerica 

Title Insurance Company, was 
elected President of the California 
Land Title Association at its An­
nual Convention, May 31, June 1, 
2, and 3, at the San Francisco Hil­
ton Hotel. 

Representing the American Land 
Title Association were George B. 
Garber, President, and William J. 
McAuliffe, Jr., Executive Vice 
President. 

California titlemen paid tribute 
to a distinguished gentlemav. whose 

Richard H. Howlett, outgoing President, 
CLTA, presents the gavel to Rhes H. Cor­
nelius, the new President. 

CALIFORNIA 
BEN HE1' 

RHES CORJ 

Hale Warn presents the scrol 
min Henley, designating hii 
member of the California Lar 
tion. 



~ONORS 

~EY; 

.ELIUS 

Mr. Benja. 
ii honorary 
~le Associa-

(Le ft to right) Rhes H . Co rnelius, P residen t. 
E lect, CLTA; Mrs. R icha rd Howlett; Mrs. 
Cornelius; Richard H. Howlett, retiring PresiM 
den t, CLTA. 

service to the title industry covers 
a span of several generations. In 
addition to a color te levision set, 
Mr. Henley was presented with a 
beautiful plaque reading as follows : 

"WHEREAS, Mr. Benjamin J. 
Henley has been a dist in­
guished and outstanding lead­
er in the title insurance indus­
try in this century; and 
WHEREAS, he has served 
with distinction as Past Pres­
ident of t he California Land 
Title Association; and 
WHEREAS, for many years 
he served as Chairman of the 
California Land Title Associa­
tion Standard Forms Commit­
tee and Chairman of the 
American Land Title Associa­
tion Standard Forms Commit­
tee; and 
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It was "old home week" for George B. Garber, 
President, American Land Title Association, 
as he addressed the CLTA convention in 
San Francisco. 

WHEREAS, he was responsi­
ble for creating most of the 
basic title forms in use in Cal­
ifornia and at the national 
level; and 

WHEREAS, he unselfishly de­
voted his time and effort to 
many other projects and com­
mittees in both associations; 
now 

THEREFORE BE IT RE­
SOLVED, by the Executive 
Committee and members of the 
California Land Title Associ­
ation that BENJAMIN J. 
HENLEY be made a perma­
nent, honorary member of the 
California Land Title Associa­
tion this 2nd day of June, 1967. 
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During three action-packed days 
members of the California Land 
Title Association were treated to 
a golf tournament, sparkling social 
events, and some meaty business 
sessions, which included presenta­
tions from C. E. McCarthy of the 
Bank of America, Presidents of 
other affiliated title associations, 
Warren Pease, BiJ.l Francis, Burt 
Tousey, and John Wilkie; John 
Eagan, Vice President, Title In­
surance and Trust Company; F. W. 
Audrain, Senior Vice President, Se­
curity Title Insurance Company; 
James F. Healey, Vice President, 
Title Insurance and Trust Company; 
C. J. Mcconville, Senior Vice Presi­
dent, Title Insurance Company of 
Minnesota; Robert H. Finch, Lieu­
tenant Governor of California; M. 
E. Arnot, President, Humble Land 
Title Company; Philip J. Lipert, 
Regional Title Officer, First 
American Title Insurance and 
Trust Company; Richard Roddis, 
the state's Insurance Commission­
er, and a fine panel which included 
Ernest Loebbecke, Ernest Billman, 
Don Kennedy, Dana Leavitt, and 
Bob Morton. 

Retiring President, Dick Howlett, poses for 
the ALTA camera with Robert H. Finch, 
Lieutenant Governor of the State of California. 



NEW YORK ELECTS 
FROMKES 

Saul Fromkes was elected Pres­
ident of the New York State 

Land Title Association for the year 
commencing November 1, 1967, 
at its 46th Annual Convention 
held at Lake Placid, New York. 

Mr. Fromkes, President and one 
of the founders of City Title In­
surance Company, has been ac­
tive in the title insurance industry 
for over 40 years. He is con­
sidered a dean and an authority 
in the field of real property title 
insurance, having lectured on 
"Real Property Practically Ap­
plied" at Yale, Cornell, Harvard, 
and St. John's Law Schools. 

Recently Mayor John V. Lind­
say appointed Mr. Fromkes as a 
member of the Board of Trustees of 

the Old Met Opera House where he 
was elected Vice President. 

As a Past President of St. John's 
University School of Law Alumni 
Association, he was further honored 
by his alma mater in having the law 
library dedicated in his name. 

He is also a member of the im­
portant Special Advisory Commit­
tee on Higher Education Facilities 
in New York State. 

He resides at 1130 Park A venue. 
Also elected as new officers for 

the coming year are: Vice Presi­
dent, Southern Section, Thomas 
Pearson, Executive Vice President, 
Security Title & Guaranty Com­
pany; Vice President, Central Sec­
tion, Frank Flaherty, President, 
Mohawk A b s t r a c t Corporation; 
Vice President, Western Section, 
Harvey Goldstein, Rochester Ab­
stract Corporation; Treasurer, 
Damian J. Spellman, Esquire, New 
York City; Chairman, Title Insur­
ance Section, Alvah Rogers, Jr., 
Vice President and Assistant Man­
ager, Home Title Division, Chicago 
Title Insurance Company; Chair­
man, Abstracters Section, Ronald 
Goldsand, Peekskill, New York; Ex­
ecutive Secretary, Edward T. 
Brown, 233 Broadway, New York 
City. 

George B. Garber, President, 
American Land Title Association, 
and William J. McAuliffe, Jr., Ex­
ecutive Vice President, represented 
the ALTA at the Annual Conven­
tion of the New York State Land 
Title Association. 
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McMAHON HEADS 

OREGON ASSOCIATION 

Newly elected President, Fred McMahon, ad­
dresses the convention delegates. 

James R. Faulstich, Insurance Commissioner 
of the State of Oregon. 
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T he Oregon Land Title Associa­
tion held its 60th Annual Con­

vention at the beautiful Salishan 
Lodge on the Oregon Coas~ June 
28, 29, 30, and July 1. George B. 
Garber, President of the Ameri­
can Land Title Association, was 
the banquet speaker. 

A distinguished group of speak­
ers for the OLTA Convention in­
cluded: The Honorable James R. 
Faulstich, Insurance Commissioner, 
State of Oregon; George E. Rhode, 
Chief Counsel, Oregon State High­
way Department; Herbert A. 
Perry, Director, Department of Fi­
nance, Multnomah County; James 
Sorte, Insurance Company of North 
America; William E. Love, Attor­
ney at Law, Portland, Oregon, 
member of the State of Oregon 
Law Improvement Committee; and 
Carl R. Neil, Attorney at Law, 
Portland, Oregon, Special Counsel 
for Hood River County. 



Burt Touaey, the retiring President, proudly 
dloplay• a plaque presented to him. 

The following officers were 
elected by the Association for 
1967-68: President, Fred McMahon, 
General Counsel and Chairman of 
the Board, Title Insurance Com­
pany, Portland; Vice President, 
Louis C. Lomax, Vice President 
and Manager, Oregon Title Insur­
ance Company, Hillsboro; Execu­
tive Committee members at large: 
Lorin M. Ricker, Secretary, Wall­
owa Title Company, Enterprise; 
Robert M. Beardsley, Secretary, 
Douglas County Title Company, 
Roseburg; Jack W. Stanley, Presi­
dent, Pioneer Title Company of 
Lane County, Eugene ; and Stanton 
W. Allison was reappointed Execu­
tive Secretary-Treasurer of the 
Association. 

Slyvanua Smith is at the microphone durin&' 
the panel on A&'ency Relatlon•hlpe. 

Stanton W. Allison, the Association's Execu­
tive Secretary, mabs his report while Burt 
Tousey watches. 
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MORE CONVENTION 

SPEAKERS 

P resident George B. Garber is 
pleased to announce the con­

firmation of some outstanding 
speakers for the 1967 ALTA An­
nual Convention. 

BACON 

Clair A. Bacon, President of the 
Mortgage Investments Company, 
Denver, Colorado, is no stranger to 
the title business. 

He was born in North Platte, 
Nebraska, June 23, 1914, and has 
been a resident of Colorado since 
1928. Educated in the Colorado pub­
lic schools, he attended the Uni­
versity of Denver from 1933-37, at­
tended University of Denver Law 
School for one semester only. He 
was employed by the city and 
county of Denver in the Trea-
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surer's Office for one year, and re­
signed to take employment with 
Columbia Savings and Loan. Mr. 
Bacon had one brief go at poli­
tics, running for the state leg­
islature in 1940-defeated, and 
has not been tempted since. He re­
signed Columbia Savings to take 
employment with the Title Guar­
anty Company in their mortgage 
lending operation in 1940 and sub­
sequently became an officer and di­
rector for this company. In 1953 
the Mortgage Investments Company 
was formed to take over the mort­
gage business of the Title Guaranty 
Company, and he is presently Presi­
dent of the Mortgage Investments 
Company. 

In addition, Mr. Bacon is an offi­
cer and director of several subsidi­
ary and related companies of the 
Mortgage Investments Company, as 
well as a Director of the First Na­
tional Bank of Bear Valley. He has 
been active in many community 
and civic organizations. He is a Past 
President of the Denver Mortgage 
Bankers Association, and a found­
ing member of the University of 
Denver Pioneer Club, formed to fi ­
nancially assist deserving students 
of the University. 

Mr. Bacon has been quite active 
in the Mortgage Bankers Associa­
tion of America, having served as 
a member of the Board of Gover­
nors for many years ; chaired and 



participated in many committee 
activities; a member of the Mort­
gage Bankers Legion, the Associa­
tion's honorary fraternity for dis­
tinguished mortgage bankers, and 
is presently the First Vice Presi­
dent of the Mortgage Bankers As­
sociation of America. 

Mr. Bacon married Jane (which 
he considers to be his greatest 
achievement ) in 1937. They have 
three children (which he considers 
his second greatest achievement) ; 
Bill-25, who is presently working 
for the Mortgage Investments Com­
pany as a trainee; Jane- 23, who is 
now living with her parents and 
engaging in her professional ca­
reer; and Jeannie- 18, who is in 
her junior year at Whittier College 
in California. 

His prime recreational hobby in­
terests lie in flying, fishing, hunt­
ing, and golf. 

LAPIN 

The history of cooperation and 
interdependence between members 
of the American Land Title Associ­
ation and the Federal National 

Mortgage Association is a long and 
gratifying one. There is every rea­
son to believe that this splendid re­
lationship will continue under the 
leadership of the newly appointed 
President of FNMA. 

Raymond H. Lapin is the sixth 
President of the Federal National 
Mortgage Association of the De­
partment of Housing and Urban 
Development. He became chief 
executive of the Congressionally­
chartered corporation in July, 1967. 

Mr. Lapin, 48, of San Francisco, 
California, is a World War II veter­
an, former president of a large Cali­
fornia m o r t g a g e banking firm 
which he founded, and was a Cali­
fornia State official before his ap­
pointment to FNMA. 

Born in Inglewood, California, 
Mr. Lapin received a Bachelor of 
Science Degree from the University 
of California College of Business 
Administration in 1942. Following 
post-graduate studies, Mr. Lapin 
received a Master of Business Ad­
ministration Degree in finance in 
1953 from the University of Chi­
cago. In 1954, he completed the in­
vestment course in the Graduate 
School of Banking at Rutgers Uni­
versity. 

During World War II, he served 
in the Army and rose from Private 
to Captain. Following the war, he 
managed the research department 
of the Federal Reserve Bank in Chi­
cago. He remained there until 1954 
when he organized the Bankers 
Mortgage Company of California, 
of which he was principal owner 
and president. 

During ten years of operation of 
the company, its volume of mort­
gage servicing rose to some $700 
million, 10th largest in the nation. 
In 1964, the company was acquired 
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by Transamerica Corporation, but 
Mr. Lapin remained as president 
of the firm he founded. 

In September, 1966, Mr. Lapin 
was appointed by former Governor 
Edmund G. Brown to serve as Com­
missioner of the California State 
Economic Development Agency and 
Chairman of the Governor's Eco­
nomic Task Force. Just before, he 
resigned as President. of Bankers 
Mortgage Company. 

Prior to taking over his FNMA 
duties, Mr. Lapin divested himself 
of financial interest in companies 
which do business with or are af­
fected by activities of FNMA or 
HUD. 

Mr. Lapin has' served as a mem­
ber of the Public Utilities Commis­
sion of the City and County of San 
Francisco which administers the 
public transportation and water 
systems of the city and the. San 
Francisco International Airport. He 
has also served as a member of the 
Art Commission of the City and 
County of San Francisco. 

Mr. Lapin is married to the for­
mer Mary Elizabeth Woodcock. 
They have one son, John, 15. 

At 9 :45 a.m., Tuesday, September 
26, Dr. Alex J. Simon, Assistant 
Dean of the School of Business, Un­
iversity of Colorado, will speak to 
members of the Abstracters Section 
at the 1967 Annual Convention. 

Dr. Simon is an author, human 
relations expert, educator, labor ar­
bitrator, and an excellent speaker. 
He has served on the staffs of the 
University of Texas, the University 
of Oklahoma, University of South­
western Louisiana, and the Univers­
ity of Southern California. His bus­
iness background includes posts as 
Labor Relations Representative for 
Ford Motor Company; Industrial 
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SIMON 

Engineer at Pemco Aircraft Corpo­
ration; Training Manager for Day 
& Zimmermann, Inc. ; and Labor Re­
lations Manager for Jon co Aircraft 
Corporation. 

Dr. Simon has a list of honors a 
yard long. He is presently a member 
of the Educational Committee of the 
Denver Chamber of Commerce and 
the Colorado Governor's Committee 
on the Employment of the Handi­
capped. Among his literary accomp­
lishments are publication of "Ef­
fective Utilization of the Handi­
capped," "Disability Doesn't Count 
If The Outlook Is Healthy," "A 
New Era In Administrative Lead­
ership,'' and "Let's Use The Comp­
troller In Contract Negotiations." 

Dr. Simon was born May 22, 
1918, in Lafayette, Louisiana. He 
and his wife Mary have two daugh­
ters, Carolyn Jane, age 19, and 
Laura Beatrice, age 11. 

ALTA's Treasurer, Laurence J. 
Ptak, Jr., has assumed responsibil­
ity for a workshop session on auto­
mation scheduled for 3 p.m., Mon-



BUTTERS 

day, September 25. Assisting him 
will be Don H. Butters, an expert 
in computer technology. 

Don Butters is a native of Massa­
chusetts. He was a graduate of 
Harvard University, a veteran of 
the United States Marine Corps, 
and has been an officer of the In­
ternational B u s i n e s s Machines 
Company for the past 10 years. 

For the last three years, Butters 
has represented the National Mar­
keting Division of IBM in its work 
with the title industry. 

Don resides in Greenwich, Con­
necticut, with his wife and three 
children. 

Also on the automation program 
is guest speaker, Jerry L. Koory, 
Manager of Systems Programming 
for Programmatics, Inc. 

As a programmer at the Rand 
Corporation, Mr. Koory trained all 
new programmers on the 704 and 
709 and also wrote various utility 
programs for use on the 704 and 
709. 

Mr. Koory was later promoted to 
Head of the System Support Group 
in the Washington, D. C. Division. 

There he was responsible for re­
programming Blast Damage pro­
grams from the 7090 to the 1604, 
the production of a generalized file 
management system, and the im­
plementation of a utility system for 
the 1604 which included a JOVIAL 
Compiler and a Program Test Pack­
age. 

Joining Planning Research Cor­
poration, Mr. Koory was the Mana­
ger of the Washington, D. C. office, 
responsible for recruiting and ad­
ministration. Under a PRC con­
tract for the Department of De­
fense Computer Institute, he lec­
tured in Higher Level Languages 
and Supervisors, Monitors, and 
Buffering. Mr. Koory was then pro­
moted to Manager, Computer Ap­
plications Department. Projects in­
cluded: Support Software, JOVIAL 
and FORTRAN compilers; Com­
mercial Applications, accounting 
systems, property control, informa­
tion storage and retrieval (title 
search automation ) , computer type­
setting; Data Processing Studies, 
Air Force ADP systems proposal 
evaluation; and PRC internal Man­
agement Information System. 

KOO RY 
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ARTHUR J. SELTZER ELECTED 
NEW YORK BOARD OF TITLE 

UNDERWRITERS HEAD 
At the Annual Meeting of the 

New York Board of Title Under­
writers, Arthur J. Seltzer, Senior 
Vice President of Metropolitan 
Title Guaranty Company, was 
unanimously elected President of 
the Board for the year 1967-1968. 
Aime C. Bettex, Executive Vice 
President of The Title Guarantee 
Company, was elected Vice Presi­
dent, and T. Richard Kennedy of 
the firm of Watters, Donovan, 
Dorsey, Burke & Griffin, Counsel 
to the Board, was elected Secre­
tary-Treasurer. 

The new President, Mr. Seltzer, 
attended Hunter College, Hofstra 
College (now Hofstra University) 
and New York University. During 
World War II he served in the 
United States Navy. Mr. Seltzer 
has been active in the title in­
surance industry since 1946. He 
presently is a Director of Metro­
politan Title Guaranty Company 
and is officer in charge of com­
pany title operations and branch 
administration. Mr. Seltzer is a 
member of the American Land 
Title Association, the Board of 
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Governors of the New Jersey Land 
Title Association, the Brooklyn 
Real Estate Board, the Peter 
Minuet Post of the American 
Legion and is former President 
of the New York State Land Title 
Association. He is also active in 
community and civic activities in 
Merrick, New York where he re­
sides with his family. 

BLATY NAMED MANAGER AT 
LA WYERS TITLE 

Lawyers Title Insurance Corpo­
ration announced recently the 
election of Edward A. Blaty as 
Manager of its Detroit Branch 
Office. 

Blaty, who joined the company 
in 1946, had been Assistant Vice 
President and Manager of the 
Michigan escrow operations. 

A veteran of W or Id War II, 
Blaty is a graduate of Wayne 
State University Law School. He 
is active in many committees of 
the State Bar of Michigan, Detroit 
Bar Association, Mortgage Bank­
ers Association and Detroit Real 
Estate Board. He is a member of 
De1ta Theta Phi Law Fraternity. 

In 1966 Blaty served as Presi­
dent of the Wayne State Univer­
sity Law Alumni Association. 

SELTZER 



TI ANNOUNCES 
PROMOTIONS 

The promotion of David R. Por­
ter as Manager of the Orange 
County office of Title Insurance 
and Trust Company has been an­
nounced by Allen C. McGurk, Vice 
President and Southern Division 
Manager for the firm. Porter suc­
ceeds Walter A. Corbin who has 
been given an extended sick leave. 

Immediately prior to the new as­
signment Porter had served as 
Manager of the Riverside County 
office. 

Porter has had extensive back­
ground in the title insurance busi­
ness and joined Title Insurance 
and Trust Company at the River­
side office in April, 1961. In Oc­
tober of that year he was ap­
pointed Director of Public Rela­
tions for the Riverside County of­
fice. In September of 1964 he was 
named Assistant Manager of the 
Riverside office, appointed Man­
ager in November, 1965 and con­
currently was elected a Vice Presi­
dent of the company. 

The promotion of Robert W. 
Dolan to the position of Manager 
of Solano County Operations for 
Title Insurance and Trust Com­
pany was announced by Hale 

Warn, Sr., Executive Vice Presi­
dent. 

Prior to his new assignment he 
served as Assistant Manager for 
Marin County. 

A native of Chico, California, 
Mr. Dolan joined the Oakland of­
fice during his college years and 
progressed through searching and 
examining to serve as an escrow 
officer. He then was named Man­
ager of the Fremont branch escrow 
office, where he served for two 
years before being promoted to 
supervisor of instructional pro­
gramming at the Los Angeles 
home office. While at the home of­
fice he was promoted to Senior 
Analyst, Systems and Research. In 
1964 he was named Manager of the 
branch escrow office in Concord, 
and in 1965 he was named to the 
Marin county post. 

The promotion of Ral>ph J. Hill 
to the position of Manager of the 
Riverside County Office of Title 
Insurance and Trust Company 
was also announced by Mr. Mc­
Gurk. Immediately prior to his 
new assignment, Hill, an Assistant 
Vice President of the company, 
served as Assistant Ventura Coun­
ty Manager. 

A native of Detroit, Michigan, 

PORTER DOLAN HILL 
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Hill joined TI at the Los Angeles 
office as a searcher in 1946. He sub­
sequently served as a title officer 
and as an advisory title officer, was 
named manager of title processing 
for the Orange county office in 
1959, and in 1964 was promoted 
to his post in Ventura county. 

BETTEX ELECTED PRESIDENT 
OF CONNECTICUT BOARD OF 

TITLE UNDERWRITERS 

At the Annual Meeting of the 
Connecticut Board of Title Under­
writers, Aime C. Bettex, First Vice 
President of The Title Guarantee 
Company, was unanimously elect­
ed President for the year 1967-
1968. John A. Albert, Vice Presi­
dent of Inter-County Title Guar­
anty & Mortgage Company, was 
elected Vice President, and T. 
Richard Kennedy was elected 
Secretary-Treasurer. 

The new President, Mr. Bettex, 
has been active in the title in­
surance industry for forty-seven 
years. He is presently serving as 
President of the New York State 
Land Title Association, having 
formerly served as Treasurer and 
Vice President of the southern 
section of said Association. Mr. 
Bettex is active in civic and com­
munity affairs and is well known 

BETTEX 
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and highly regarded in the realty 
and title insurance industry for 
his insistence on the maintenance 
of a high code of ethics in the 
industry. He is a member of the 
Real Estate Board of New York, 
The Mortgage Bankers Associa­
tion of New York, and The Brook­
lyn Real Estate Board. 

PNTI OPENS NEW OFFICE 
IN CHICAGO 

Pioneer National Title Insur­
ance Company, a wholly owned 
subsidiary of Title Insurance and 
Trust Company, 'has announced its 
formal entry into the Chicago 
(Cook County) title insurance mar­
ket. 

The announcement was made at 
a press preview of PNTI's new 
$3.5 million title plant, occupying 
the entire fourth floor of the 
Brunswick Building in downtown 
Chicago. 

Present at the preview and open­
house activities were Ernest J. 
Loebbecke, Chairman of the Board 
and Chief Executive Officer of 
Title Insurance and Trust Com­
pany, Los Angeles, PNTI's parent 
company, and George B. Garber, 
PNTI President and current Presi­
dent of the 2,400-member Amer­
ican Land Title Association, and 
Herbert H. Theiss, PNTI Vice 
President and Illinois Division 
Manager. 

"The opening of this office cul­
minates more than a year and a 
half of intensive effort by hun­
dreds of people," Loebbecke told 
newsmen. 

"While the creation of a title 
plant of this size is never an easy 
task, the difficulty is compounded 
when the plant must cover the 
real estate activity of an area that 



contains in excess of five million 
people." 

The PNTI title plant houses 
some 16,000,000 copies of public 
documents and maps, all organized 
and indexed in file folders that 
require more than five miles of 
shelf space. Also indexed for quick 
reference when conducting a title 
search are 1,216,500 feet of micro­
filmed records. 

In addition to records pertain­
ing to land, the PNTI title plant 
contains a general index section 
where files on individuals, firms 
and corporations are maintained. 
Millions of coded index cards are 
kept in a series of huge el.evator 
files, available to the title searcher 
who must have up-to-date informa­
tion on the buyer or seller of land. 

Loebbecke said PNTI has "a 
tremendous faith in the future of 
the Chicago area and the entire 
section of the country surround­
ing the Great Lakes. 

"Many surveys have shown that 
there are four or five areas in the 
United States which will enjoy 
marked population and economic 
growth over the next decade or 
two and this area is one which will 
be in the forefront." 

Loebbecke noted that the na­
tion's real estate industry is faced 
with many complex challenges that 
will require imaginative sol.utions. 

"The problems of the proper 
utilization of land and air space 
become more complex as our pop­
ulation grows," he said. "Not only 
do we have the ever-increasing 
problems of air and water pollu­
tion, the decrease in amounts of 
arable land as urbanization oc­
curs, but also the social implica­
tions of the use of land-the need 
for green spaces, recreation and 

esthetic values that must be con~ 
sidered if we are to prevent our 
cities from becoming concrete 
jungles." 

He called for a "departure from 
the established concepts to meet 
the problems that face a growing 
nation which will be made up of 
younger families, better educated 
and with higher incomes. 

"The entire construction indus­
try will be challenged to come up 
with new ideas for both design and 
types of construction for office 
buildings, stores, schools, apart­
ments and single-family homes," 
Loebbecke said. "At the same time, 
those who furnish the money must 
ask themselves if these new ideas 
and concepts withstand the eco­
nomic tests of efficiency and pub­
lic acceptance." 

Garber, as President of ALTA, 
stressed the significant changes 
that have taken place in the title 
industry in the past 10 years. 

"Among these changes," he said, 
"are the expansion of the title 
services, the tremendous swing to 
the use of title insurance and the 
wider of improved systems which 
have afforded faster and more ac­
curate information in speeding 
real estate closings." 

Garber also pointed out the in­
tensification of competition in the 
industry. 

"Not too many years ago, only a 
few companies were interested in 
operating in the national market," 
he said. "Now there are at least 
10 companies moving in this di­
rection from their own former 
localized state or regional market­
ing areas. This move is stimulated 
by the fact that so many large 
companies are interested in the 
real estate investment and con-
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struction fields, and their interests 
are no longer confined to local. or 
regional markets, but are on a 
broader national basis. 

"Consequently, the title insur­
ance companies, in particular, are 
following this move in order to 
provide service to their national 
customers wherever the transac­
tion may be." 

ROSENCRANS RETIRES 

The retirement of Dan W. Rosen­
crans from Title Insurance and 
Trust Company, Los Angeles, has 
been announced by Briant H. 
Wells, Jr., President. Concur­
rently, it was announced that Ros­
encrans had been appointed Na­
tional Education Director for the 
American Right of Way Associa­
tion. In this capacity he will be 
responsibJ.e for coordinating the 
educational and public relations 
activities of the Association's 
9,000 members through 48 chap­
ters in the 50 states. 

Rosencrans joined the company 
in July of 1922 and served in many 
capacities, gaining full experience 
as a title specialist. In 1933 he as­
sumed the company-wide customer 
relations activities and in this new 

ROSENCRANS 
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capacity represented the firm in 
business and educational confer­
ences and at conferences and con­
ventions of associated industries 
and professional groups . He soon 
earned the title of "the best known 
title man in the United States." 

Rosencrans was elected a Vice 
President of the title company in 
December, 1944. With the contin­
uing growth of the title firm, Ros­
encrans was subsequentJ.y ap­
pointed Assistant Manager of all 
public relations activities. He was 
extremely active in representing 
the firm in local, state and na­
tional title and related activities. 

SANDS RETIRES FROM 
GUARANTEE TIT.LE 

George E. Sands, Auditor of The 
Title Guarantee Company, New 
York, retired on June 30, 1967. 
George and his wife, Hazel, are 
planning to move to Florida where 
he can indulge with frequency and 
regularity in his favorite hobby­
golfing. 

Mr. Sands joined Title Guar­
antee and Trust Company in 
1926, and has had over 41 years 
experience in the auditing and ac­
counting functions of the Com­
pany's banking, trust and title 
divisions. He was elected Auditor 
in 1950. Previous to that, he had 
held the positions of Assistant 
Auditor and Assistant Comptroller 
and had been in charge of the 
Trust Accounting and IBM sec­
tions. 

McGUIRE CELEBRATES 50TH 
YEAR 

In 1917, a stripling of a school 
boy applied for a summer job with 
the title company in New York 
and on July 1 started to work in 



the Plant Department, filing slips 
in the Plant Blocks. He actually 
was planning to follow in his dad's 
footsteps and become a fireman, 
but this was a temporary job and 
he could wait. 

The lad was John C. McGuire, 
now an Assistant Secretary of the 
Title Guarantee Company, New 
York, and his 50th anniversary 
was celebrated at a luncheon in 
the Lawyers Club, during which 
President Berniker presented him 
with a gold watch. 

Among those present at the 
luncheon was George C. Wedemey­
er who had passed the 50th mile­
stone in October, 1965. They remi­
nisced about the "old days" when 
a fourteen year old did not need 
"working papers" to obtain a job. 

Mrs. McGuire, the former Mary 
Goldbach, was also an employee of 
the company. The present McGuire 
family consists of a son and daugh­
ter and four granddaughters. 

For want of a half inch in 
height, John's application to the 
Fire Department was never ful­
filled. He did not entirely give up 
his dreams and became an avid 
fire buff. He is an honorary mem­
ber of the New York Fire Depart­
ment and proudly carries his 

badge which permits him to cross 
fire lines and assist firemen and 
fire victims. 

6 BRANCH MANAGERS 
PROMOTED AT COMMON­

WEALTH LAND TITLE 
Six branch office Managers 

have been promoted by the Com­
monwealth Land Title Insurance 
Company, Philadelphia, it was an­
nounced recently by James G. 
Schmidt, President. 

Promoted to the Title Officer 
and Manager were: 

Edward D. Bean, Media Office, 
Delaware County; J. Edgar Blair, 
Hatboro 0 ff ice, Montgomery 
County; Clement R. Kowski, 
Kensington Office, Philadelphia; 
Thomas R. Milligan, Jr., 6500 
Castor Avenue Office, Philadel­
phia; Alfred F. Schaefer, German­
town Office, Philadelphia; and 
Robert R. Schroedel, Paoli Office, 
Chester County, Pa. 

Bean j o i n e d Commonwealth 
Land Title in March, 1945. He 
was on military leave between 
1951-53, serving during that time 
in a counter inteUigence unit of 
the U.S. Army. 

Blair is a Commonwealth Land 
Title veteran, having joined the 

BEAN BLAIR KOWSKI 
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MILLIGAN SCHAEFER SCHROEDEL 

company in 1925. During his CHANGES IN EXECUTIVE 
working career, he has attended STAFF AT CHICAGO TITLE 

. the University of Pennsylvania, A number of top executive 
Temple and the American Insti- changes have been announced by 
tute of Banking. Chicago Title and Trust Com-

Kowski, who manages the Com- pany. 
monwealth Kensington Office, is Paul W. Goodrich becomes 
a graduate of Northeast Catholic Chairman of the Board and Presi-
High School. He entered the real dent. 
estate business in 1946, after John D. Binkley, Senior Vice 
World War II service, and joined President of Chicago Title and 
Commonwealth Land Title in 1955. Trust Company in charge of the 

Milligan, educated at Frankford National Title Division and Presi-
High School, Drexel Institute and dent of the company's wholly-
Temple, has been with Common- owned subsidiary, Chicago Title 
wealth Land Title since 1947. He Insurance Company, becomes 
served with a U.S. Army infantry Chairman of the Executive Com-
unit during the Korean War, 1950- mittee of the Board. In addition, 
52. he will have responsibility for 

Schaefer b e c am e associated title risk coordination between the 
with Commonwealth Land Title in Illinois Title Division and Chicago 
1939. He attended both the Whar- Title Insurance Company. 
ton School of the University of Albert Y. Bingham, Senior 
Pennsylvania and the American Financial Vice President, becomes 
Institute of Banking. Chairman of the Finance Com-

Schroedel, who handles Com- mittee of the Board and will also 
monwealth's Media operation, at- act as Chairman of the Executive 
tended Temple and underwent Committee of Halsey, Stuart & 
special in struction in real estate Co., Inc., a recently acquired sub-
law, conducted by the Philadel- sidiary of the company. He con-
phia Board of Realtors. He en- tinues as Chief Financial Officer 
tered real estate before World of Chicago Title and Trust Com-
War II, left for Naval service, and pany and will be responsible for 
joined Commonwealth in 1955. liaison between Halsey, Stuart & 
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Co., Inc. and Chicago TitJ.e and 
Trust Company. 

Alvin W. Long, Senior Vice 
President, Corporate Planning 
and Developing Division, becomes 
Senior Vice President, National 
Title Division, and President of 
Chicago Title Insurance Company, 
succeeding Mr. Binkley. 

William Igleheart, Vice Presi­
dent in charge of Investment 
Research in the Investment Divi­
sion, becomes Senior Vice Presi­
dent, succeeding Mr. Bingham as 
head of the division. 

Wesley E. Bass, Treasurer and 
Comptroller, becomes Senior Vice 
President and head of the Trust 
Division. 

William B. Garrett, Vice Presi­
dent, who has been acting head 
of the Trust Division since Febru­
ary 3rd, will continue as a member 
of the senior staff and work on 
special projects, reporting to the 
president. 

Frank J. Ruck, Assistant Vice 
President in the Corporate Plan­
ning and Development Division, 
becomes Treasurer and Comp­
troller, succeeding Mr. Bass. 

Edward H. Grskovich, Assistant 
Vice President in the Management 
Systems Department, b e c om e s 
Vice President in charge of Sys­
tems Planning and Development. 

Raymond H. Brinkman, Assist­
ant Secretary in the Management 
Systems Department, becomes As­
sistant Vice President and Man­
ager of Systems Development. 

Charles E. Greenwood of the 
Systems Development Staff be­
comes Assistant Secretary and 
Manager of Data Processing. 

AMERICAN TITLE AFFILIATES 
WITH 

CONTINENTAL INSURANCE 

American Title Insurance Com­
pany, Miami, Florida, which started 
with only $100,000 of paid-in cap­
ital in 1936, has become affiliated 
with one of the world's largest in­
surance organizations-The Conti­
nental Insurance Company. 

Board Chairman J. Victor Herd 
of The Continental Insurance Com­
pany said headquarters of American 
Title will remain in Miami, and 
that top executives will continue to 
direct the nationwide operations 
from the present home office in 
Miami. 

Joseph Weintraub, who founded 
American Title, will continue as 
Chairman of the Board, and Jay R. 
Schwartz, who participated in the 
founding, will continue as President 
of American Title. 

The acquisition by Continental 
Insurance included all of the sub­
sidiaries of American Title. The 
major subsidiaries, which also have 
become members of the Continental 
family, are the Columbia Real Es­
tate Title Insurance Company of 
Washington, D.C., The Title Insur­
ance Corporation of Pennsylvania, 

SCHWARTZ 
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and the Texas Title Guaranty Com­
pany, Inc., Houston. 

American Title also has branch 
offices in Jacksonville, Atlanta, De­
troit, Phoenix, Milwaukee and Ra­
cine, plus its very extensive Guar­
anteed T i t 1 e Division serving 
Greater New York and parts of New 
Jersey and Connecticut. 

Schwartz has informed American 
Title's nationwide network of issu­
ing agents that their representation 
of the Company will continue with­
out change. 

BRIANT WELLS RETIRES 

Mr. Briant H. Wells, Jr., Presi­
dent of Title Insurance and Trust 
Company, Los Angeles, having 
reached the company's mandatory 
retirement age, retired on July 31st. 

During the thirty-six years Wells 
has been with the company, he has 
served in many capacities, includ­
ing that of Assistant Trust Officer, 
Assistant Secretary, Vice Presi­
dent, First Vice President, Senior 
Vice President, Executive Vice 
President, Secretary and Treasurer. 
He was elected President in 1963. 
Wells became a member of the 
Board of Directors in 1948 and will 
continue to serve as a Director of 
the company. 

A graduate of the United States 
Military Academy, West Point, 
Wells served for many years in the 
California National Guard and in 
the U.S. Army Reserve Corps. On 
leave from the company during 
World War II, he was a Colonel in 
the European, North African and 
Italian campaigns. He is a past 
President of the California Land 
Title Association and has been ac-
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tive on the board and as an officer 
of the American Land Title Asso­
ciation. Wells has been active in 
civic and community affairs, serv­
ing with the Downtown Business­
men's Association, Los Angeles 
Rotary, the Community Chest, 
American Legion, member of the 
Planning Commission of San Ma­
rino, and numerous other chari­
table and educational committees 
and organizations. He is on the 
Board of Trustees of the California 
College of Medicine, a part of the 
University of California system. 

The Board of Directors an­
nounced that Ernest J. Loebbecke, 
Chairman of the Board and Chief 
Executive Officer, would also serve 
as President of the company for a 
period of time. The company is in­
volved in extensive studies and long­
range planning involving possible 
corporate reorganization in connec­
tion with its expansion in the na­
tional title insurance field and also 
in connection with the company's 
long-term growth plans. It is an­
ticipated that this planning will 
take definitive form some time dur­
ing the next several months and 
will require changes in the com­
panys' current organization struc­
ture at that time. This planning, 



as well as the day-to-day operations 
of the company, is in the hands of 
five senior officers who report to 
Mr. Loebbecke. They are Mr. Hale 
Warn, Senior Executive Vice Pres­
ident in charge of Title Operations; 
Mr. George B. Garber, Executive 
Vice President, Na ti on al Opera­
tions; Mr. William H. Deatley, 
Executive Vice President, Admin­
istration and Finance; Mr. Richard 
H . Howlett, Executive Vice Presi­
dent, Secretary and General Coun­
sel; and Mr. James D. Macneil, 
Executive Vice President and Sen­
ior Trust Officer. 

FOUR OFFICERS ADVANCE 
AT COMMONWEALTH 

James G. Schmidt, President of 
Commonwealth Land Title Insurance 
Company, Philadelphia, Pennsyl­
vania, has announced the promotion 
of four officers in the National Title 
Division: Woodrow J. Dandrea, 
Charles A. Oesterle, Jr., and Eugene 
W. Smith to Assistant Vice Presi­
dent; and Daniel J. Herron to Title 
Officer. 

Woodrow J. Dandrea, Assistant 
Vice President, joined the Company 
in May, 1946, following his release 
from military service. He attended 
Carnegie Institute of Technology 
and Virginia Polytechnic Institute, 
and devoted most of his twenty-one 

DANDREA OESTERLE 

years in the title insurance industry 
to title searching and examinations. 
Mr. Dandrea is responsible for 
company activities in the states of 
West Virginia, Ohio, Michigan, and 
Wisconsin. 

Charles A. Oesterle, Jr., Assist­
ant Vice President, is presently en­
gaged in National Title work as a 
specialist in title examination and 
special projects. He has been in the 
title business with the company for 
more than twenty-eight years, and 
has broad experience in title plant 
operations, title searching and 
branch office management. 

Eugene W. Smith, Assistant Vice 
President, present1y accountable for 
agency operations in Pennsylvania, 
Delaware, North and South Caro­
lina, transferred into the National 
Title Division on January 6, 1964. 
Mr. Smith began his employment 
with the company in December, 
1940 and, prior to his National Di­
vision assignment, worked exten­
sively in the Philadelphia five county 
area as a title search specialist. 

Daniel J. Herron, Title Officer, 
majored in Real Estate and Busi­
ness Law at St. Joseph's College and 
joined the company in July, 1953. 
Having transferred into the Na­
tional Title Division in October, 
1965, he now oversees the com­
pany's activities in the states of 
Connecticut and Massachusetts. 

SMITH HERRON 
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FEDERAL TAX LIEN LAW 

PROVOKES BUILDER 

By Earl J. Sachs, Vice President, 
Title Insurance and Trust Company, 

Los Angeles, California 
Reprinted •villi permission from The Buildi11g Contractor of Cali/or 

L ast week a builder complained 
bitterly about a problem he 

had encountered as the result of a 
federal tax lien law which became 
effective December 1, 1966. 

When faced with a slow selling 
market during 1966, our builder 
decided to sell one of the houses 
in his development for a low down 
payment, and took back a second 
which recorded in June of 1966, 
and was insured by our company as 
being a valid second deed of trust. 
As of November l, 1966, the buyer 
became delinquent for the second 
month on both the first and sec­
ond deeds of trust, and the builder, 
in order to protect his equity, or­
dered the trustee to file a notice of 
default which recorded November 4, 
1966. On February 27, 1967, the 
property in question was sold by 
the trustee to our builder for the 
amount due under his second deed 
of trust. 
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At the present time, he has a sale 
of property, and we show in our 
Title Policy the following excep­
tion: 

"Any right of the United 
States to redeem said land 
within 120 days from the date 
of the non-judicial sale held 
on February 27, 1967, as pro­
vided for by the Federal Tax 
Lien Act of 1966 (Public Law 
89-719 ) ." 
Of course, both the buyer and the 

new lender objected to this excep­
tion, and our builder could not un­
derstand why such an exception 
should be shown, we insured his 
second as being valid and not sub­
ject to any tax liens. 

It was further disclosed that the 
tax lien against his first buyer was 
not recorded u n ti 1 July of 1966, 
and, therefore, should have been 
inferior to the second deed of trust 
we insured. 



We had to inform our builder 
that even though the federal tax 
lien was inferior to his deed of 
trust and the notice required t o be 
given to the District Dire~tor of 
Internal Revenue under the provi­
sions of the Federal Tax Lien Act 
of 1966, was timely given, the 
United States under the provisions 
of such Act did have 120 days 
from the date of sale in which 

to redeem the property. 
By reason of the provisions of 

the Federal Tax L i e n Act, our 
builder cannot close his resale un­
til June 28, 1967. He does have an 
alternative, however, as the Act 
provides that as an alternative to 
the notice, the United States may 
consent to the sale, and our builder 
is now trying to secure approval of 
the District Director to the sale. 

MEETING 
TIMETABLE 

September 10-11-12, 1967 
M i~i;;.nui·i L anrl Ti t le As~oc i~tion 

P laza Inn, Kansas City 

September 14-15-16, 1967 
North Dakota L and T itle A•sociatio n 

We•twarrl Ho Motel. Grnnrl Fo rks 

September 15-16, 1967 
Louisiana L and T itle Association 

Roya l Orl ean>. New Orlea ns 

September 23, 1967 
KHnsa:-1 Land T itle Associat io n 

Den\'t't' H il ton . D e n \'P l', Colon1rlo 

September 23, 1967 
Utah L an<l Title Association 

D en\'er Hil ton, Denver. Colorado 

September 23, 1967 
Wyomi ni: Lanrl Ti tle Association 
Den,·er H ilton, Denver, Colorado 

September 24-25-26-27, 1967 
ALTA Annual Convent ion 

Dem·er Hilton Hotel , Denver , Colorado 

October 12-13-14, 1967 
W isconsin T itle Association 
The Pioneer Hotel , Oshkosh 

October 22-23-24, 1967 
Ind iana L and Ti tle Association 

~touffer's Inn, l ndinnapoli s 

October 26-27, 1967 
Dixie L a nd Tit le Associat ion 

Jackson, Mi ssissippi 

October 26-27-28, 1967 
Nebraska Ti t le Association 

November 2-3-4, 1967 
Florida L and Title Association 

A mer icana Beach L odge, Daytona Beach 

November 3-4, 1967 
Arizona L and Ti t le Association 

Pioneer H otel, Tucson 



American Land Title Association 




